Read “Our Goods Abroad,’ by the Secretary of Commerce. 


TWO DOLLARS A YEAR SEPTEMBER 24TH, 1914 
TEN CENTS THE COPY VOLUME 94: NUMBER 13 
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STRONG STANLEY BOXES 


The Stanley Box is of the strong telescope pattern which has been used so many 
years for Stanley Butts and other wrot hardware. It is made under the same 
roof as Stanley Butts, and is of the same high quality. When you order 
Stanley’s you know you will not receive a lot of flimsy boxes with flap ends 

and half the screws spilled out in the case. 
The Hinges come to you in clean, unscratched condition, ready to hand 
out over the counter. This packing eliminates hunting around in 
bins or barrels for a pair of hinges, and then by hit or miss meth- 
ods selecting screws to go with them. Your customers will 
appreciate the Stanley Way. You will, too, when you find 
out how convenient it is. Ask your Jobber. 


See page 71 and our vox strapping advertisement on page 9] 


THE STANLEY WORKS 


New Britain, Conn. 
New York Chicago 


Canadian Representative 
A. MacFARLANE & CO. 
Montreal 





Table of Contents, Page 43 Index to Advertisers, Page 105 
Situation and Help Wanted and Business Opportunities, Pages 86 and 87 
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UR LATEST PATTERN. A departure from anything hitherto made 
in Silver Plate. The same high grade as other pattems in 


1847 ROGERS BROS. 


‘* Silver Plate that W ears ”’ 
Noteworthy for simplicity and historical suggestion. 
Will equal the popularity of the «Old Colony ” 
and “Cromwell” patterns. 


BRIGHT, GREY TRIMMED 

















bya 
remarkable 


Publicity Campaign | 


INTERNATIONAL SILVER CO. | 


Successor to. Meriden Britannia Co. 
MERIDEN, CONN. 


49-51 West 34th Street 9-19 Maiden Lane 
NEW YORK 


5 North Wabash Avenue- - Chicago 


150 Post Street -  - San Francisco 
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“UNIVERSAL” 
Ivoroy Handle T able Cutlery 


When you sell a piece. of “UNIVERSAL” tableware you 
not only make a satisfied customer but you make future 
customers as well, because they will come back and buy 
other articles of table cutlery to match. ‘There is a com- 
plete line of “UNIVERSAL” cutlery in every pattern. 














Bird Carving Taives and Forks 


in Pairs 
Notice —_[=_ Tr —==y Complete 
the same style SS “a NA =: iui Patterns made 
pe a a “> NT a ° 
of Ivoroy aa ulimit" 4) in several 
Handles aii ail a aia aaa nae styles 





Game Carving Knives and Forks 
in Attractive Sets 
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Beef Carving Knives, Forks and Celebrated Lee’s Steels 
in Fancy Lined Dome Boxes 











{UNIVERSAL} Lan-ler, F r ary & Clar k {UNIVERSAL} 
hoe: BRITAIN, YS U.S.A. nae z 
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Coes Wrench Co. 


Since 


Agents: J.C. McCarty & Co., 29 Murray St., N. Y. 
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| Wrench Arguments 


a 


Before you can sell an article whole heart- 
edly you must know it as you would one of your 
best friends. You must know its features and 
its faults and above all, believe in it. That is 


AAA 
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one of the chief requisites of true salesmanship 
—intelligent selling. 


In COES’ KNIFE HANDLE WRENCH you 
have a staunch friend. It has the quality in its 
make up which satisfies—the satisfaction in its 
service which makes repeat sales. Note the ten 
whole parts—how simple, how solid. _ It’s there 
every time in an emergency—around the house, 


in the shop—anywhere. 


The grip of a vise and the backbone for tough 
work. You sell it all in Coes Knife Handle 
Wrench. Let's get better acquainted. White. 





7 - Worcester, Mass. 


“€ | 1841 
. John H. Graham & Co., 113 Chambers St., N. Y. 
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WEAR-EVER 
4 


ALUMINUM 
Bey 
:) TRADE MARK 
The “Wear-Ever” Trade 
Mark is a Guarantee _ 
of Safety,Saving | 
and Service 









Thousands of housewives have learned 
from experience that the “‘Wear-Ever”’ 
trade mark assures them of these three 
things. 


Thousands more are being educated by 
our advertising to understand the value of 
the “Wear-Ever” trade mark. 


That is why “Wear-Ever” Aluminum 
Utensils are selling fast and in large quan- 
tities. 

You can't satisfy your customers better 
than by offering to them “‘Wear-Ever.”’ It 
is different from other aluminum ware— 
just as there are different kinds of enam- 
eled wares. 


The ware that gives satisfaction to the 
customer will give best profit to the dealer. 


Write for ““Wear-Ever”’ particulars now. 


The Aluminum Cooking 
Utensi11 Co. 





Dept. 17 New Kensington, Pa. 
Warehouses: 
New Kensington, Pa. East St. Louis, Ill. Portland, Ore. 
Branch Sales Offices: 
Baltimore Cincinnati Minneapolis Philadelphia 
66 9 Boston Detroit New Orleans Pittsburgh 
Some Wear-Ever Chicago Kansas City New York Portland 


San Francisco 
Sales Helps 


*‘Wear-Ever’’ Utensils are made in Canada by 
The Northern Aluminum Co., Limited, Toronto, Ont. 
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Demonstrate to Machine 
Shops in Your Vicinity the 
Economy of This Tool 





IN 





Besides being a tool of precision, and for that reason 
one that should interest all shops using thread tools, this 


Thread Tool Vernier 


Is a ‘a Too! of Economy 


T is customary in the average shop to keep a great many gauges 
on hand for measuring thread tools of different pitches. This 
dens grresement, besides being expensive, is inconvenient. The Thread 
Tool Vernier does the work of these gauges. In the end it saves 
their cost and much time that is spent in keeping track of them. 
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You will find that manufacturers will appreciate this tool. Keep it on hand 
toshowthem. Write us for further information. If you have no copy of our 
365 page No. 25 Catalogue—send for one today. We Protect the Dealer. 


BROWN & SHARPE MFG. CO. 


PROVIDENCE, RHODE ISLAND, U. 8S. A. = 
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The Tools Oftenest 


Kitchen Use 


Foster Bros. Brand Kitchen and Butcher Tools have good 
cutting edges—and hold them. That is the reason for their 
success. The housewife, cook, chef and butcher appreciate 
this. They call and look for the Foster Bros. brand on a 
tool. When they see it the sale is made. 


For twenty-five years it has been our aim to excel in 
this line. We use our own secret process of tempering 
and steel especially adopted for the purpose. We also 
create new ideas in these tools. We originated the present 
style of cleaver, which has become the standard. 


Foster Bros. Brand Tools 


Foster Bros. Brand of tools open a way to bigger busi- 
ness. Every butcher, cook, chef or housewife can use some 
of them. 

Every tool will give satisfaction that will increase with 
age. Suppose you write today for price and catalogue and 
see the profit you can realize from them. 


The Brand is ‘‘Foster Bros.”’ 




















JOHN CHATILLON & SONS 


(SCALE MAKERS SINCE 1835) 


85-93 CLIFF STREET 


NEW YORK CITY 


Sole Distributors of Foster Bros. & Chatillon Co. Products 
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The Public Has Made 


a Discovery 


They have found out that some casters lessen friction, while 
those stamped ‘“Faultless” reduce friction to a minimum. The 
top of the pivot—that’s the turning point. A caster may be a 
= thing, but if it’s made right it keeps the big things moving 
easily. 


Faultless Casters are universally used on furniture of all kinds 
—large and small. They allow brass and iron beds to be moved 
at a touch, without marring floors, or tearing carpets. They 
have been adopted by the government after many trying tests. 


Remember that we guarantee every set. Over 1500 styles 
and sizes to pick from. Write today for our catalogue; then 
order from your jobber. 


FAULTLESS CASTER CO. 


EVANSVILLE INDIANA 
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Dutch Boy White Lead 


is the result of years of experience |[//§ 
and specialization. It has been |} 
standard for decades and makes 
paint that wears long and looks well 
while it wears. 


Any wonder DUTCH BOY WHITE LEAD 
makes permanent customers for dealers and 
painters? 


National Lead Company 


Manufacturers also of DUTCH BOY RED LEAD-IN- 


OIL (paste red lead that stays soft like white lead) and 
DUTCH BOY LINSEED OIL. 


New York Boston Buffalo Cincinnati 
Chicago Cleveland St. Louis San Francisco 


(John T. Lewis & Bros. Co., Philadelphia) 
(National Lead & Oil Co., Pittsburgh) 
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Steuews News 





Vol. 1. No. 7 


SEPTEMBER 


Weather Re (Commercial) : 
Unsettled and cloudy: followed by 
clearing and brisk trade winds 








MADE IN AMERICA 


STEVENS Single, Double Barrel and 
Repeating Shotguns; Single Shot and 
Repeating Rifles; Target Pistols 


Belgium 
Many towns of Belgium — Liége in 
particular—are known both to the trade 
and consumer as large producing cen- 
ters of gun barrels. We have received 
so many requests both by mail and in- 
directly regarding the gun barrel situa- 
tion that a line or two may not be amiss. 
The gun barrels used on rifles and 





shot-guns bearing the Stevens trademark | 


and also those bearing the mark of the 
“Riverside Arms Company” (low priced 
singles and doubles 
Stevens works at Chicopee Falls. 

The shortage of Belgian barrels will 
not affect us directly in any way. Nat- 
urally the general tendency will be to 
increase the demand for domestic rifles 
and guns—indeed we have already felt 
the first pressure for more arms from 
a number of jobbers. 


), are all made in the | 


Without wishing to smother ourselves | 
with extra large bouquets, it may be to | 


the point at this time to remind you that 


Stevens barrels have always been just 
a little better than the barrels on 
similar grades imported from _ other 
countries. 









No. 


Some dealers 
the “reasonable 


182 Single 


are taking advantage of 
price” 1&2 at $15 retail. 


— 


Letters to us in every mail furnish us | 


with the evidence that the live dealers 
can get extra business by pushing the 
first-class low-priced hammerless single 
—especially when it is a Stevens. 


Made in U.S.A. 


Now is the time for us, and for you 
and your customers, and your custom- 
ers’ customers to rejoice in the fact that 
the best firearms have always borne the 
U. S. A. label. And the best of all the 
best, price for price, are made in a little 
town an hour’s ride from Springfield. 





An Open Ocean 


We have resumed export shipments 
to England and Australia. 





Neutrality 


Neutrality laws of the United States 


offer no obstacle to the shipment of | 


sporting firearms to any foreign coun- 
try, whether a belligerent or not. 
Canadian jobbers seem to have been in 


some doubt but they may rest assured | 


_ that. shipments of Stevens rifles and 


shot-guns will not be delayed on account | 


of the European War. 


How Do They Do It? 


How can we make a good gun at 
$15.00? Simply because the gun is not 
made to order. We turn out No. 182’s 
the way Henry Ford turns out automo- 
biles. 


The 


182 occupies the same 


Stevens 








Small Gauge Guns 


Writers in sporting papers and sports- 
men everywhere are discussing the 
small gauge light weight guns. They 
are learning that there is more sport 
and more adaptability in a small gauge 
gun than has been generally recognized. 
In other countries the small gauge has 
long been in favor. One of these days, 
some American ammunition maker will 
bring out a small gauge paper shell 2 
inches in length, and shooters will be 
amazed at- its execution. Such shells 
are now largely produced in England 
and Continental Europe, and are used 
in every foreign country. They are easy 
to carry and suitable for almost any 
variety of small bird shooting. 

The illustration above shows a new 
gun brought out by the J. Stevens Arms 


& Tool Company that is already in de- | 


In Canada, where a splendid | 
shell is readily obtained, such 


mand. 
.410 gauge 


i 
‘ 


a gun is popular. In our own country 
20,000 .44-gauge guns are sold annually, 
and a better shell than is now available 
will largely increase this sale. 

This new gun is made for various 
other countries in 12 m/m, 14 m/m and 
32 bore. The foreign “32 bore” is not 
the same as our .32 caliber, being larger 
than 44 gauge and the same as 14 m/m. 

In .44 and .410 gauges this gun is de- 
manded with 26-inch barrels, but in 
South America the 12 and 14 m/m and 
32 bore are sold with 30-inch barrels. 
With 26-inch barrels the gun only 
weighs about 4% pounds. 


Of course it is impossible to make 
shipments to Continental Europe, al- 
though the only law preventing it is 
the law of chance—the chance of get- 
ting caught. 

Orders to South America have been 
held up for the time being—until banks 
and exchanges are opened in the South- 
ern countries. 





60% 


Stevens shipments during August were 
only 60% as great as August, I913. 
Jobbers in the cotton states are holding 
off until the cotton market becomes 
more settled. New orders from North- 
ern jobbers are decidedly slow, al- 
though they are accepting shipments on 
all earlier placed orders. 

Our stock-has been kept low, but we 
will continue to produce so that all or- 
ders can be promptly filled. Don’t let 
your stock become entirely exhausted. 
The jobber who has a fair stock gets 
the business. 


class in ‘gundom as the Ford does 
among automobiles. A bang-up serv- 
iceable article at a price that everyone 
can pay. 







For American Trade: 
44 gauge 26” Weight 4% Ibs. 
ee 106 Plain Extractor. 
No. 108 Automatic Ejector. 


For Canadian Trade: 
No. 106 and No. 108—.44 and .410 
Gauge 26”—Weight, 4% Ibs. 


For Export Trade: 
No. 106 and No. 108—12 m/m—14 
m/m—32 bore, 30”—Weight, 4% Ibs. 





J. Stevens Arms & Tool Company 
46 Broadway, Chicopee Falls, Mass. 
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Drop-F wand 
Cutting 
Wheels 


Inmo 
Pipe 
Cutter 


A COMBINATION of 
STRENGTH and 
UTILITY 


Drop-F orged Steel Frame. 
Drop-F orged Steel Cutters. 
Interchangeable from 2 
Rolls and Wheel into a 
3-Wheel Cutter by Re- 
moving Rolls and Substi- 
tuting Wheels. All Parts 


Interchangeable. 


MADE BY 


Trimont Mfg. Co. 


ROXBURY, MASS. 
Send for Catalog No. 133 
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Your Stock Is Not Complete : 
without Sargent V.B.M. © 3 
Planes 


Sargent Very Best Made Planes have many 


advantages and points of superiority. 


Mechanics who own “Sargent’’ Planes never hesitate 
to put a good word in for them whenever planes are dis- 
cussed. They “stand up” under tough usage and are abso- 
lutely dependable. 

On examining Sargent V. B. M. Planes, you'll find them 
handsomely finished and of the best materials. They show 
evidence of careful workmanship and rigid inspections. 

They are indeed a finishing tool that is well finished. 
All parts are fitted accurately and are capable of easy and 
quick adjustment. The cutters are made of imported 
Sheffield steel, of the right weight to insure no chatter, even 
when the plane is used on cross-grained hard wood. The 
cutter is ground sharp and hand honed, ready for use. 
Contact surfaces on the frog and bottom are milled, making 
a firm double seat. 

They have specially designed handles that fit the hand 
and are also handsome in appearance. 

In fact, Sargent. V. B. M. Planes are as attractive to 
mechanics as diamonds are to most women. A mechanic 
needs but handle one to be the owner. 

Get a stock and “‘try”’ them on your customers. You 
will find that the best mechanics will select them. 

he Sargent line includes a plane for every purpose. 
We furnish you with selling helps that will bring customers 
to your store. 

Ask your jobber about Sargent Planes. ‘“‘It will pay.” 


Sargent & Company 


Toolmakers and Manufacturers of Hardware 


New Haven, Conn. 
New York Boston Philadelphia Chicago: 
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Hack Saw Frame No. 50 


Adjustable to take 8 to 12 inch blades. 
The adjustable feature is obtained by the 


Can be sold at retail for use of a pin set in the edge of the long 
: end of the frame. This construction 


j. 5 gives a rigid frame at any adjustment. 

on The frame is light, but unusually strong, 

being made of the best cold rolled steel. 

; . The handle has a rich mahogany finish 
Write for Samples and Prices and all metal parts are nickel plated. 


Packed one in a box. 


Manufactured by 


UNION HARDWARE COMPANY 


Factory and Main Office at Torrington, Conn. New York Office, 99 Chambers St. 
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Tho Mark That Guarantoos Quali 
The Mark That Helps In The Salo 









Of Course You Can Sel B& S 
W. renches Without This Stlent Salesman 


They'd sell anyway to anybody 
who has any one of his five 
senses. But the fact remains 
that with this handsome display 
stand you can sell more, and as 
a result make more turnovers, 
and bigger profits each season. 
It stands | 2 inches high and 16 
inches wide and has a bright, 
clean polished, enameled face. 
It has room for seven wrenches 
of different sizes and patterns, 
giving you an opportunity to 
display a good range. 











Let us send you our circular 
describing our wrenches and our 
advertising, and telling you how 
you can get this Display Stand 
free. Write. 
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Individual Egg Pans, Oval Pans, Chicken Dishes, Bean and 
Custard Bowls, Tea Pots and other items are shown in our new 


Catalog No. 50. Ask us for it. 


The Vollrath Co. 


New York SHEBOYGAN, VVIS. Chicago 














Another big improvement 
achieved in Guernsey-Ware 


In Guernsey-Ware we have realized a new triumph—a leadless 
glaze that eliminates absolutely all possibility of criticism. 

Weare among the first American potters with this improvement. 

What does this mean to you? It means that Guernsey-Ware 
will “make good” with your customers—they will like it, praise 
it, praise your store, and bring their friends in to buy. 

The proof? A dealer demand so enormous that we have just 
doubled our plant—a 125% increase. 

Write for full details of our proposition and sample of Guernsey- 
Ware. 


THE GUERNSEY EARTHENWARE CO., 27A E. End St., Cambridge, Ohio 


Full line of samples—Bates & Ledden, 16 W. 23d St., New York City 


Guernse 


Ware 


White Lined 











*“On Every Piece’”’ Enameled 


Copyright 1913. The Guernsey Earthenware Co. 




















September 24, 1914 HARDWARE AGE 17 





Have You a Bathroom 





in your house is a foolish question in 
this country. In some of the foreign 
countries the people are not so fortunate. 
As we are much ahead of other nations 
in this respect, so is the modern bath- 
room, equipped with sanitary fixtures, 
ahead of that of earlier generations. 
While you wouldn’t believe us if we said 
that 





The American Ring Company’ s 


Line of Bathroom Fixtures 


is the best made, we say that the only way to 
prove it is to try a sample order and compare it 
in quality, construction, finish and price with 
other lines. 


American Ring Co. 


WATERBURY, CONN., U. S. A. 








i Rn ewe beoebeues Room 301, 170 Summer Street 
on amie, Cab. wp sccscccdceeen 116 New Montgomery Street 
SL, Dili ah ib vce nitcdevscbodsvcbucur 508 Heyworth Building 
Se es Dc ikke weer custateosesdvess 1 and 2 Hudson Street 
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Ware That Will Last— 


‘‘Swissalu.”” If ‘‘Swissalu” is in your stock, we are satisfied that 
it is pleasing both you and your customers. If it isn’t in your stock, 
it ought to be. 


‘‘Swissalu”’ is spun (not pressed or stamped) into the desired shape, 
producing a seamless, silvery white article that is both sanitary and 
attractive. Tests prove that no verdigris, rust, nickel-oxides or 
injurious zincs can form. Neither 
is there any danger of chipping— 
‘‘Swissalu”’ is made to last. 


Write us for details—write now! 


THE GEO. H. BOWMAN CO. 


Cleveland Ohio 
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Sell Themselves 


When you show your customer the 
great advantages in the “1900” Washer 
the sale is closed. After a practical 
demonstration the customer becomes so 
enthusiastic she tells her neighbor all 
about her new Find. How it saves 
energy, time and money. How she now 
looks forward to the old-time Monday 
morning drudgery with pleasure instead 
of dread. 

We want you to sell our “ 19g00” 
Washers, Mr. Dealer. You will have our 
assistance in advertising and selling our 
product. 

Our wonderful growth proves that the 
“1900” Washers are superior to all 
others ; therefore, easy to sell. We have 
a particularly interesting proposition to 
offer. Write for full information. 


The Nineteen Hundred Washer Co. 


BINGHAMTON, N. Y. 


‘ 





























ESSENTIAL 


The one essential thing in a 
range is its Baking Qualities. 
Always remember that, and do 
not allow useless “advantages’’ 
to blind your customer to this 
most important thing. 


The Model “Quality Range 


combines unexcelled baking 
qualities with every range con- 
venience known to the trade. 
The hot-blast fire-box, correct 
proportion, and general good 
workmanship combine to make 


The Model “Quality” Range the 


one range for you. 


May we submit proof? 


Quality Stove & 
Range Co. 


BELLEVILLE, ILLINOIS 
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“Hurroo!” yelled Sandy, from the side- 
walk, where he had been studying the pos- 
sibilities of the corner window preparatory 
to retrimming it. “Got my regular Sep- 
tember idea.” 

“Huh! What’s a September idea?” 
asked the cashier as she entered the store 
only twenty minutes late. 

“When the first cool wave comes I always 
ginger up and get a big idea,” answered 
Sandy. — 

“Yes,” said the boss from the doorway. 
“T recall that last September you started a 
prize contest that nearly forced the Post 
Office Department to close me up. What’s 
the idea this time?” 

“A war window,” said Sandy, dramatic- 
ally. 

“T will pile the window full of all the guns 


in the store, rifles and shotguns stacked 
military fashion and revolvers hanging 
about in holsters. — 


“I will drape the back with the flags of all 
nations and war prints. Then I will borrow 
all the toy soldiers and cannon from the 
Birkman’s toy department and set them out 
in regular battle formation. I'll have hills, 
woods, rivers, etc., with Meccano toy 
bridges. Believe me, I'll have some 
window.” 


“I congratulate you, Sandy,” said the 
boss. “The idea is excellent and harmon- 


izes with popular thought, which after all is 


the chief thing a window should do.” 


“And say, boss,” said Sandy, “better get 
in a good order on Iver Johnson revolvers 
and shotguns—our stock is too low for this 
time of year.” 
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IVER JOHNSON’S ARMS & CYCLE WORKS, FITCHBURG, MASS. 














HERE ARE SOME OF THE SELLING POINTS ON 


STURGES MILK CANS 


THAT WILL SWELL YOUR SALES 


It is no accident that Sturges Milk Cans have been standard for 50 years and 
the safest line for any Hardware merchant to handle. 

Sturges Cans are heavy cans and the weight is all over, not in a loaded bottom. 

Sturges Cans are stiff, strong, solid cans that resist all kinds of abuse. 

Sturges Cans don’t cave in at the neck because our splendid “S” seam con- 
struction gives 4 thicknesses of metal at the joint between neck and breast. 

Heavy half-oval steel hoop joining breast and body gives can great strength 
and serves as a bumper. 

Body sheet is heavy stiff steel riveted. Steer clear of cans with body sheets 
soft enough to be drawn or folded over. 

And every part of Sturges Milk Cans is tinned and retinned after rivet holes 
are punched and before the parts are asembled. There are no rust rings and 
corrosion pockets in Sturges Cans. 

Soldering of all inside seams is done with big smooth rounding ribbons, leaving 
no crevices or offsets. 


Safe, Strong, Sanitary, Satisfactory Cans. 


A credit to your judgment as a Buyer. 
An imspiration to your skill as a salesman. 


Write for Catalogue No. 18 and discounts. 


STURGES & BURN MFG. CO., 508 So. Green St., Chicago, Ill. 


New York Deliveries made from 50 Church St., Room 1650, where we carry a full line. 
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Myers Pumps For Every Purpose 
































= = 
= Well This is the time of the year when the pump business nat- = 
= urally braces up. Those that require plenty of water for “= 
= Pumps home use, watering stock, or other purposes are looking ahead = 
= ne Preparing for any 0 ag : = 
= ere is always a steady demand for MYERS PUMPS = 
= House and the year through, but this particular period brings numer- = 
= Cistern ous inquiries and increased sales on all styles. = 
2 In every community wells are being driven, drilled or dug— = 
= Pumps all will require pumps of some sort. For ee good rea- = 
= sons they will be MYERS PUMPS if you display a Myers = 
= Pump Agency Sign in your store for there is a mdb Pump = 
= an for Every Purpose—different in design, workmanship and = 
= . finish from all others. Really different in so many ways, = 
= Pumps and so well advertised everywhere and known for their un- = 
= excelled pumping service that the man who wants a pump = 
= Power | naturally asks for a MYERS first because it has been his = 
= pump standard for years. => 
= Pumps and Cater to your customers’ wishes—Sell MYERS PUMPS = 
= j exclusively—Carry a general stock according to the require- = 
= Working ments of the community, Shallow or Deep Well Force and = 
= Lift Pumps, House and Cistern Pumps, Creamery and Dairy = 
= Heads Pumps, Tank Pumps, Spray Pumps, Power Pumps, Working = 
= Heads, Pumping Jacks, Cylinders—all seasonable—all built = 
= S under one name and the established reputation of MYERS. = 
= pray Consider the advantages of selling a line like this, and = 
= Pumps then write us. = 
= i ASHLAND = 
F | Cylinders F. E. MYERS & BRO. “onio = 
= Etc. ASHLAND PUMP AND HAY TOOL WORKS = 
a = 
ERENT ne 
a4II) IHAUQUONGUNENNOAUUUUUDUNONOREANANUNNUAUULUUONOLOLNNNNL AUUNNUUUNNNNONSNAAAAAUUUUUUUUUUNE DULUUOUEANUREGAAANG0000000008000000000000UUOUUOTOOOUUUOOOOUUAOOGEOGOGEOGGGAOGOOSOOHOUUOOOOCOUOOUUOUAEOUAGEOEOOAOOOEEOUOUEOOOOOOUOUOOUUOUOEETNLEEE 











| Make Taser Pay 


Many a merchant has been forced to borrow money and 

even go out of business because he could not get his custo- 

mers to pay their bills. There are hundreds of ways to 

make them come across and Mr. Frank Farrington tells 

about a number of them in his new book entitled 
‘‘Store Management Complete.’’ 


Every reader of hardware and retail literature knows Frank Farring- 
ton’s style. It runs along in an easy flow, with common sense facts 
and conclusions presented from a standpoint of practical knowledge, 
and always with that touch of human nature which marks the writer 
of extensive experience. And with all, the book is analytical. For 
example in the first chapter, ‘‘The Man Himself,’’ you learn what a 
merchant is; the most desirable personality; mental and physical quali- 
fications; how to be a merchant; overwork and its disadvantages; pos- 
: sibilities of development; proper examples; the right line of growth; 
success-making qualities. 

















The other chapters cover in equally as thorough manner— Where to Start, Store Management, The Buy- 
ing End, The Store Policy, Clerk Management, Leaks, The Store’s Neighbors, Working Hours, Expenses, 
The Credit Business, What to Sell, Premium Giving. 252 pages, illustrated. Cloth bound, $1.00. 


HARDWARE AGE BOOK DEPARTMENT 


239 WEST THIRTY-NINTH STREET, NEW YORK 
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HIGH QUALITY MAKES aaa 

: CYCLONE ences » Gates Ait 

°S WAUKEGAN, ELLINOISTP* ue 
Sutest sellel> 


CYCLONE Sanitary Fence and Gates meet CYCLONE line of fencing and gates to offer 
the popular demand for neater, more sanitary your trade. © 
conditions in cities; towns and country districts. 


‘+8 


== So 


Original designs, even picket tops, uniform 

CYCLONE Sanitary Fence and Gates sell spacing, deep crimped pickets, treble reverse 
readily, please and satisfy your customers so twist, extra sharp bottom crimp—these are char- 
that they come back to you again. ' acteristics which distinguish WAUKEGAN- 


CYCLONE sanitary fence from others. They 
YOU OWE IT TO YOUR BUSINESS or 
to specialize on CYCLONE Fence and Gates ‘ke for strength, beauty and durability. 


and make your store the leader, the one that . Tgp, advantage of our offer to put ona sell- 

forges ahead of others. ing campaign in your vicinity that will get the 
As a shrewd business man you know the JEREE GUE QOte CRMNETE FORE TO YOU. 

great advantage to you of having the high- Write for illustrated catalog and our liberal 

quality, nationally-advertised WAUKEGAN- terms to dealers. 


CYCLONE FENCE C0., Waukegan, Il. 
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Woven of stiff steel wires with non-slip joints. 
Easy to stretch. Will not sag. 

Meshes graduated from 114” at bottom to 
4” at top. Stays 4” apart. 

The strongest fence for.its weight. 


Wright Wire Company, Worcester, Mass. 


Boston NewYork Philadelphia Chicago San Francisco 
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Owing to the war in which all 
Europe is engaged, Sir Thomas Lip- 
ton has had to postpone his attempt 
to lift the cup until another year. 
EASE But war or no war, there's no let- 
up of “Greyhound” sales. They go 
on just as smoothly and as regularly 
as ever. When a man wants a saw 
he wants a good saw—are you able: 
to show him a “Greyhound?” You 
ought to be. If you are not, it's 


War Stopped the Races ' about time we got in touch with you. 
But “Greyhound” Sales Will you write? 


Go On Just the Same Geo. H. Bishop 
& Co. 


Lawrenceburg 
Ind. 





TRADE MARK, 


DB A 


Williams Clamps! 





” DROP- FORGED 





ven please —each equal to its respective requirements 
Coton DROP-F senvy Bervice 
“VULCAN” 
IN eecesticcssves 57 Richards St. lliams’ 11 Sizes 
PONS beac caveat’ O’Neil & Kenmore eadinaas Barvine Me to 12%" 
PERE res eo 40 So. Clinton St. “AGRIPPA”’ 
7 Sizes 
Capacities 
5% to 18” 





Williams’ 
“LIGHT 
SERVICE” 
7 Sizes 
Capacities 
0 to 12” 
Williams’ 
“VULCAN” 
Tool Makers’ Clamp 
With plain or re- 
movable swivel 
Screw 


The Williams “Light Service’ Clamp has 
just been produced to provide for an in- 
finitely greater amount of utility and serv- 
ice than has ever before been possible in 
any other of similar class— 

Send for dependable tools Williams’ design 
Drop-forging 


catalogue | 
ogu | " Heat-treatment 
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Wood Screws 
Machine Screws 
Tire Bolts 


Rivets and Burrs 


Largest Stock and Greatest Assortment 


American Screw Co. 


PROVIDENCE, R. I. 
Western Depot: 69 East Lake Street, Chicago, Illinois. 
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Sleeth 
Steel 
Flexible 
| Mats 


Four-Fold 
at the 
Joints 





Sleeth Mats are made of best galvanized material, in any and all shapes and 
| sizes for every requirement. 
They form perfect scrapers, and can be reversed after long service—making 
two mats in one. ; 
Flexibility of construction—the ability to conform to uneven spots—is attained 
| at no loss of strength, by means of our four-fold construction at the joints. 
They are sure sellers wherever the old-fashioned germ-harboring jute, brush 
or rubber mat is in general use. 
Get full information—it will pay you. 


SLEETH MFG. CO. Belleville, N. J 
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A Simple Demonstration 


Sells [hem 


; i Hitt - 
HL 













Simply raise the bar and screw takes 
up distance between notches. No nuts 
and screws to drag back and forth 
against each other and wear out 
threads on this New Union Quick 
Adjusting Caliper. When your cus- 
tomer sees how easily and quickly it is 
adjusted he buys at once, because: 


He also sees that the Oval Legs give 
greatest strength without additional weight. = 
He notices the extra stiffness, the perfect 
balance, and the lightness. The simple and = 
positive Transfer Feature which absolutely = 
prevents mistakes. The high quality of = 
workmanship and finish. No question = 
about his not taking it. 


ae 
ey 
a: 
ae 
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_ They'll help you get the best tool trade 
in your town; write for prices now. 


WHE 


Union Caliper Co. 


= 
| 
ORANGE * - : MASS. = 
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Forstner Bits 





They bore their way right through tough, hard, knotty, 
cross-grained wood and leave a smooth hole and a clean surface. 
That's performance. They differ from all other bits being 
guided by the rim, instead of the center. That's scientific con- 
struction. They bore any arc of a circle and can be guided 
in any direction. That's adaptability. 

Made for Brace—made for Machine. Packed singly— 
packed in sets. That's convenience. And they sell to Wood 
Workers, Carpenters, Cabinet Makers and others. That's 
why you should sell them. : 

Order through your Jobber to-day. 


THE PROGRESSIVE 


MANUFACTURING CO. 
Torrington, Conn., U. S. A. 
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Your Interest in His Christmas Tree 


YOU can make his tree easy to put up, safe, and convenient—and 
make a profit for yourself. 


Put the Osborn Christmas Tree Holder where your customers can see 
it, and the number of sales it will make will gratify you. It is a conven- 
ience that is almost a necessity at the very time when the buying habit 
has its best hold. 


Holds tree so it can’t wobble or 
tip over; strong and durable; col- 
‘lapsible, and can be used from 
year to year; packed in individ- 
ual boxes with everything need- 
ed (except a hammer) to set it up. 





Holder folded, showing the at- 


rah ——. — Boat gy ; Holder in use, showing how it 
o handle, ; 
Sn ae . In two sizes, 25c and 35c. a ken Cee 
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Tie Os800n MANUFACTURING COMPANY BRS: ETRE PoE 
5401 Hamilton Ave. So. Water & Ferry Sts. 61 First St. 204 Centre St. WARE SPECIALTIES. 














One Way of Telling a Progressive Merchant 
Is By His Shipping Tag 


ity 
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MADE BY DENNISON MANUFACTURING CO. 


HE Tag is one of the best direct advertisements that a merchant has at 

his command. It goes out on every shipment. It is seen on the streets, 

on railroad platforms and in stores, houses and express offices. Let Dennison 
submit a sketch of a quality shipping tag, something that will attract attention. 


Advertise some of your products on the reverse side of your tag 


Demuioow Mlanufachwing Sex 


BOSTON NEW YORK PHILADELPHIA CHICAGO ST. LOUIS 
LONDON BERLIN BUENOS AIRES 
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WHEELING CORRUGATING COMPANY 


Fire Shovels Fry Pans Spiders Griddles 


WHEELING XXX 
DOUBLE HANDLE 





Full Range of Sizes from 6 wm. w 13% in. 
Polished and Gun Metal Finishes. Seamless, 


Full Li f Ni inds, El i 
a ae eee: Se) eee, Ebeven, (28) Sines Cold Handles, Smooth Edges and Nicely Fin- 


and Two (2) Finishes. 


: ; , ished 
Ranging from 4% x 7 x 15 in. to 6 x 9 x 25% in. “ 
Made from Cold Rolled Steel Sheets and Japanned “a teeny are? se 2 
or Galvanized after forming. Well Made Serviceable Inexpensive 


Assortments in gross or dozen lots will be assembled to suit requirements. 
Send memorandum of your wants to nearest office. 
Prices are right and the goods are ready to go. 


WHEELING CORRUGATING COMPANY, WHEELING W VA. 


BRANCH OFFICES AND STORES: 


NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA 
Sales Offices:—Dallas, Detroit, Los Angeles, Portland, Salt Lake City, San Francisco, Seattle. 
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Gal va niz e d SN aA ID A SPR OE. 
Roofings 





——— , 
Metal 


Reasonably prompt ship- 
ments of Corrugated, V- 
Crimped, Pressed Stand- 
ing Seam, Roll and Cap or 
Self-Capping Roll Roof- 
ings, are assured by in- 
creased manufacturing 


facilities—an increase at 


no sacrifice of quality you 
are accustomed to find in 
our three brands: Ports- 
mouth Iron, Ohio Metal 
and Portsmouth Open 
Hearth Steel. Send for 
Roofing literature. 


FortsmouthSteelCo. 








Shingles 


An attractive tile effect in heavy 
gauge metal—an_ ornamental, 
serviceable roofing material 
for residences, bungalows, 
churches, schools, garages, etc. 


Write for our catalog of hand- 
some colored designs. 


The Berger Mfg. Co. 
Canton, Ohio 


For the best service address 
nearest branch 


New York Philadelphia Boston 
St. Louis Minneapolis San Francisco 
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Does this Trade » Mark 


Y7 WV ROLIA SZ Xe 
Appear on the “Oo ays 
Apollo Sheets you buy? _pirt$bincn 


The unequaled quality of Apollo Best Bloom 
Galvanized Sheets since 1884 has created a 
demand for upwards of 450,000 tons annu- 
ally. You are entitled to the protection of 
this well known trade mark. 


°° A product without a peer’’ 





American Sheet ana Tin Plate a nhy 


General Offices: Frick Building, Pittsburgh, Pa. 


DISTRICT SALES OFFICES: 














Philadelphia 
New York Cit 


Cincinnati Denv Detroit New Orleans New York Pittsbu me 


Export 'Repr esentatives: Unitep States STEEL Propucts ComPAny, 


Pacific Coast Representatives: UNITED Soares Steet Propucts Company, San Francisco, Los p Bae Portland, Seattle 











VisrEer A Pork JzoN te 
SHEETS 
Galvanized or Black 


ROOFING 
Galvanized or Painted 


Resist Rust and Defy Cor 
rosion to an extent thought 
impossible in any metal t 
side of pure copper. 

Get our Quotations 


INLAND STEEL COMPANY 


First National Bank Building, Chicago 
Works, Indiana Harbor, Indiana 
BRANCH OFFICES: 

















ST. PAUL ST. LOUIS DENVER 
Pioneer Building Nat'l Bank of Com. Bldg. 1618 Stout Street 
DALLAS MILWAUKEE, WIS-- 
Praetorian Bidg. Majestic Bidz. 














Sr 
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Tips For Hardwood And Marble Floors 


Stetson’s Combination Cushion Chair Tips are made from 
selected sole leather re-enforced with metal bushing. The Chair 
is able to move about freely without noise or scratching the floor. 
The felt washer acts as a cushion. This line is only one of our 
big sellers. Write for catalog. 


Elastic Tip Co. 370 Atlantic Ave., Boston, Mass. 


















Increased Profits 


on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cus- 
tomers and MONEY FOR YOU—and 
they will back up your statements every 
time. 





Stand more strain than heavier cords 


and work freely. 
The quality is there—the prices are low 30 od N f Be t 
because these cords are made for wear €alrs O a en 


and have no spots or fancy frills that 
increase manufacturing cost and add 
nothing to their strength. “Steel Gem” Casters for 30 years 


We will be glad to send you prices and have held the lead. Old hard- 
Ome Ie Gow. ware men will tell you that. 


They are built of all steel. They 


“ALB = st eee “STAR” are roller bearing and revolve at 
cienimaionied a touch. 


CSIR LEAD EINE OE 








They sell well and give good 


E S TE S M I FB L S satisfaction—always. 


FALL RIVER, MASS. Get our prices. 


ee a M. Be SCHENCK CO. 


WICKING MACHINERY WASTE MERIDEN CONN, 




















The “‘GLEN” 
Steel Folding MAT 


The finest, strongest and most salable 
mat in the world. Can’t come apart. 
Won't dent on the edges. Does not mar 
tile. Is reversible and sanitary. Only mat 
that folds as well as rolls. Big seller for 
Residences, Stores, Elevators, Soda Foun- 
tains, Bars, Bar Toilets, Office Buildings, 





eet cent rns Py 


Successors to 
Glen Manufacturing Company, Ellwood City, Pa. 


3 & bie 5 & Theatres, Steamship and Furnace Rooms, 
jac poten vn weve Churches, Schools. Good profit. Circular 
Ted EY CLS wa 4 DWE = | and discount on request. 
: s etry. & % ey ‘ee Gi ee 3 
i < DH < DH ¢ pWa pa pepe Pettler Steel Mat & Mfg. Co. 
> ti) €t) © pil pa piiep! iS Beaver Falls, Pa. 
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I Am Making $8.00 to $9.00 a Day! 


Was the report of the Metropolitan Razor Blade Sharpening Ci. of 
this city after using a HATFIELD SAFETY RAZOR BLADE SHARP.- 
ENING MACHINE about ten days. 

. $8.00 a en working days a year means $2,400.00 a year 
with a $250.00 investment. THE HATFIELD MACHINE Is the 
biggest profit maker—per dollar of investment—that can be put 
in a Hardware Store. : 

Our Patent Holders hold perfectly every one of the three hundred 
odd makes of blades on the market. Sharkane 12 blades at a tine, Ta 

Our Special Honing Device will hone the dullest blade. Perfect 
oscillating motion gives the perfect velvet edge. 

Our Special Grinder attached free to our machine is a money- 





TWO MACHINES : moher for sharpening Lawn Mowers, Knives, Shears, Scissors, Planes, 
isels, etc. 
SIX HOLDERS They all pay cash when they call for their blades. 


TWELVE HOLDERS 


at he See oF HYFIELD MFG. CO., 48 Franklin St., N. Y. C. 


Instalments 




















THIS MARK OF 


‘ { Ff 
: J rs 
; di y " ‘ ai A 
eae ie r 
ee a 
j 
j , 
— ’ 
a* Se ~\ 
‘is | 
; 
’ 


Is A-GUARANTEE 2 
THE BEST ey 


— HARDWARE’ 


Our Illustrated @talogue 
describes over AAWartices 


veiw fill | | The Ash Sifting Gun 





KITCHEN WIRE HARDWARE [ia ae 
atWIRE SPECIALTIES feaes An INNOVATION in efficiency 


Have You A Copy? \fi523 A revelation in PRICE 
A> Postal will he The latest in the GEM class 


start one way | Made from RUST RESISTING 
KI metal. Finished in a GUN METAL 


Ss rust resisting coating. 
THE WIRE GOODS COMPANY aa You should order a sample. 


WORCESTER MASSACHUSETTS [ii It will pay you to investigate. 
U.S.A. eS 


Patentees and Manufacturers 


Gem Stamped Steel Company 
Chelsea Station, Boston 




















Be Prepared for the Mat Season 


By ordering a stock of 
ACME FLEXIBLE STEEL MATS 


Acme Mats are as sanitary and durable as door 
mats can be made. They are attractive, inexpen- 
sive and profitable to the dealer. No.Leather or 
Rubber Parts to become wet, soggy and un- 
sanitary. Acme Mats are never in such a condition. 





Write for literature at once IN ROLLS OF 10 TO 100 FT. LONG 


ACME STEEL GOODS CO., 2834-2840 Archer Avenue, CHICAGO, ILL. 


151 Lafayette St., New York City. 10-12-14 Tift St., Atlanta. 310 California St., San Francisco. M. E. Canfield & Co., Los Angeles. 
Canadian Representative—J. E. Seonchasne, Mortreal. CABLE ADDRESS: A F C CO. 




















30 HARDWARE AGE September 24, 1914 


TT ae tei —- meee -—_ _—— ——_ 


‘ Big Poms g gens Bieaig 
~ Hlexihle Flyer 
“the sled that steers”’ 
is the time to order 


Be ready for the demand that the first snow will drop down upon you. 
Customers are disappointed when they can’t get the Flexible Flyer— 


the only sled with grooved runners | 


Get your order in early and be safeguarded against disappointed customers. 

The Flexible Flyer is the best-known, most-demanded, and best-selling sled 
on the market. It is the first and only choice of red-blooded boys and girls 
everywhere. Send us your order now for delivery when you want it. 


S. L. ALLEN & CO., Box 1104 A, Philadelphia 


I ett —e 
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The Power Washing Machines Universal Wninger 


Built by the 
One Minute Manufacturing Co. 


at Newton, lowa 


ace honestly made of the best materials, embody all 
the features necessary in a first-class washer, are 
simple in construction, have less wearing parts than 
other makes, and are built on correct mechanical 
principles. Dealers wanted particularly for the 
Eastern States. Exclusive agency plan. 
























Ja: iL id é eS 


G beaks The Le 
Sx eS 


— . ae ES Rubber Rolls Extra High Grade 


SP? Posi tio 


ee Tt : i. pg Oo SE Warranted 3 years for family use 
| EXPOSED COG WHEELS 


Malleable Iron Frame thoroughly gal- 
vanized to prevent rusting. Can be 
clamped to any style washing machine. 

















Ask your Jobber 











Plain Bearingr Stee] Ball Bearings Size of Rells 
: ; ; No. 330 No. 870 10 x 1% in. 
Write for particulars and prices to No. 331 No. 371 11 x 1% in. 





The Manufacturers 


The American Wringer Co. 


One Minute Manufacturing Co. 
NEWTON, IOWA 8 New York, U. S. A. 




















Want Something Good? 


THEN .WHEN BUYING 
SOLE LEATHER STRIPS 


Look for this Label 


It guarantees the quality 


Leather bearing this trade-mark label is 
guaran as to uniform selection and 
quality, and is specially tanned for the 
strip trade from selected hides in the 
world’s largest tannery. 

Allen’s strips are made in several selec- 
tions and are acknowledged the standard 
of comparison. 

Write for prices and description of our 
new line. 


N. R. ALLEN’S SONS COMPANY 
KENOSHA, WISCONSIN, U.S. A. 
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Our Friend, the Bricklayer 


He knows its past, and thus foretells the future 
of his ROSE. 


He has carried its use beyond the borders of 
his own country.- 


He has compelled us to enlarge our factory. 


He guarantees your profit for offering him 


a stock of 
His ROSE 


Dealers ore reepectfully referred te jebbers, but are invited 
te write fer new price list or fer any. special service te 


Wiebusch & Hilger, Lad. 
106 110 Lafayette Se., N. Y. 








WANTED 
Branch Manager 


Wanted.—A branch mana- 
ger, familiar with modern 
business methods, the handling 
of traveling -representatives 
and retail dealers, granting’ of 
credits, making of collections, 
and preferably experienced in 
the hardware or agricultural 
implenrent lines particularly. 


Please state qualifications 
fully, as well as age and salary 
expectations. 


All applications will be held’ 
strictly confidential. 


F. J. AREND, President 


The De Laval Separator Co. 


165 BROADWAY, NEW YORK’ 














Il The Wyoming Shovel Wk°| 





SHOVELS 


ALL SIZES 
IN VARIOUS 
PAT TERNS 


Wyoming Pa. 
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Priest's 
Clippers 


We have the b 
clip proposition 
catia og SF 
because it satishes. 





proposition is that 
you stock Priest’s Clip- 
pers! 
Write. 
American Shearer Mfg. 


Company 
315 Main St., Nashua, N. H. 





Wiebusch & Hilger, N.Y. 
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Demm 


Hand and Powers; 











For Hand or 
Power Operated 
Water Systems 


The Compression Tank 
System is acknowledged 
to be the best method 
of storing water. 

Write for booklet : 
“Deming Water Sys- 
tems.”’ 

We will be glad to give 
our assistance in figur- 
ing out your installa- 
tion. 


Fig.600 Write to-day. 


The Deming Company 
| SALEM, OHIO 


GENERAL DIS te HOUSES 


CHICAGO: Henion & Hubbel 
PITTSBURGH: wea —_ aiph B. & yt oa _ 
NEW YORK: Carter Co. 
BUFF. FALE Root, Neal & Co. 


Storm Sash Hangers 
and Fasteners 


Are Seasonable Goods 
RIGHT NOW 


We have the best the 
market affords at prices 
that will show you the 
right profit. 


ASK YOUR JOBBER, 
but if he doesn’t handle 


our line, 


ASK US. 
Watrous-Acme Mfg. Co. 


DES MOINES, IOWA 


Chicago Sales Office: 180 N. Dearborn Street 











THE 


CARTON 


has solved the Chain problem for 
the hardware man. 

A Neat, Strong, Shelf Package 
which gains in popularity every 
day. 

Five sizes inthe Samson. Ten sizes 
in the Bulldog Pattern. 100 feet in 
each carton. 


CLEVELAND GALVANIZING WKS. CO. 


CLEVELAND, OHIO 
DISTRICT SALES OFFICES 
SE inka e i has bcese oes 84 to 86 Chambers St. 
Es RAPER a ds sib eds 6 sovicbdaveeqacas 815 Spruce St. 
SAN FRANCISCO Ce ER ere ge 515 Mission St 

s Re Se re 1007 _N. Alameda St. 











INSURE 
YOUR PROFIT 
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American Brand 





Lasts Longer—Looks Better 
ALSO 


Copper Bronze 
Galvanoid Enameled 
Painted 
Bright Galvanized 





All Meshes and Widths 





American Wire Fabrics Co. 
CHICAGO, ILL. 
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Bronze Screen 
Wire Cloth 


spells “profit” for you and “ser- 
vice” for your customer. Carefully 
made by the most skillful workmen 
and of the best material, even in 
mesh ; perfectly finished, strong and 
durable—there you have in a nut- 
shell the “why” of its reputation 
for Quality. 

Your Jobber has it. Write today. 

Made inthe U.S.A. © 


Ludlow - Saylor 
Wire Co. 


ST. LOUIS, MO. 


















New York Wire Cloth Co. 


233 Broadway, New York. Works: York, Pa. 


Successor to 


YORK WIRE CLOTH CoO., York, Pa. 
THE WIRE FABRIC CO., Homer, N. Y. 
J. H. DeWITT’S SONS, Brooklyn, N. Y. 
HAMILTON WIRE CLOTH CO., Hamilton, N. Y. 


Manufacturers of 


WIRE SCREEN CLOTH 


Opal 
Double Zinc. Coated 
White Satin Finish. 


Golden Bronze 
90% Pure Copper. 
Bright (Golden) Finish. 


' Egyptian Bronze 
90% Pure Copper. 
Dark (Antique) Finish. 


Black Painted 
Genuine York Brand 
Black Enamel Finish. 








Look for OUR NAME on the 
hollow bungs within each roll 


QUALITY WIREICLOTH 




















They Come Back. 


if you give them 
Cary s Universal 
™ Box Strap 


It is the STAND- 
ARD for quality, 








measure. 


Every Coil War- 
ranted to contain 
300 ft. All 
equipped 
with our 
Patent Metal 
Hanger. 


e have a reputa- 
tion to uphold for 


HAD, must 
and do. “Deliver the 
Goods. 


Manufacturers also of Flat and Twisted Wire 
Box Straps, Box Fasteners, Clasps, Seals, Corru- 
gated Joint Fasteners, Hinges and Hasps, etc. 


CARY’S Everlasting FLEXIBLE STEEL MAT 


Cary Manufacturing Company 
Manhattan Bridge Plaza Brooklyn, N. Y. 


full weight and full | 
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pecial Steel Level and Plumb No. 500 


This level is one of the most popular tools on the market, weighing two-thirds of the weight 
of an ordinary cast-iron level. Milled posts hold top and bottom plates rigid, equaling solid con- 
struction. End pest steel encased. The glasses are easily adjusted by relieving screws. Its 
lightness and durability commend it to progressive workmen. In Statuary Bronze Finish. Three 
Sizes. Unaffected by Heat or Cold. : 

You'll sell them easily. No better time than now to stock them. Write at once for prices. 


SOUTHINGTON HARDWARE CoO. Southington, Conn. 
























Competition forbids increas- 
ing profits by raising prices, Lan 
but it doesn’t forbid increas- a ee Ke 
ing sales by selling a bet- | ESTABRISHED 1838 

ter line. More sales mean TEN Pe IR Sa DEI gerne ere 


: “THE STANDARD OF THE WORLD” 
bigger profits—you give 
more and get more when 
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HARNESS DRESSING 
The very best article of its kiad. Unequalied 
for use by both manufacturer and owner of 
harness. ts used by nearly ali Marness 
Manufacturers in the world. 


























FRANK’ MILLER’S 
HARNESS DRESSING 
Peery ‘Tht, fates, 
Travag Bap, Reiary Dyugamws, De 











































Beware of imitations aad oil articles that are sold 
as being as good as 
“FRANK MILLER’S” 


Supply your Customer with the BEST, and hold his trade | 


a long lime of profit makers 
—pumps of special design 
construction and adapta- 
bility. 




















The Frank Miller Company 


Office and Factory, 349 & 351 W. 26th Street, New York, U.S. A. 


European Office, Towers, Chambers, Moorgate, London, E. C. 
Order From Your Jobber 





HAYES PUMP & PLANTER CO. 


GCALWAH , iLL 
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| SAND PAPER ~ FLINT PAPER EMERY CLOTH 


REAMS AND ROLLS aoa. ae ee — 2 ee — ee eo a ee 
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Saves Much Aonervininn 
and Adds to Comfort 


This new Perfection Clothes Dryer is aptly named. 
It is perfect in every way. It enables one to place wet 
towels, clothes, etc., near the ceiling and out of the way 
by simply pulling a string. 


The Perfection 
Clothes Dryer 


is something that housewives 
have been looking for. It 
will sell quickly when dem- 
onstrated. 


It is well made of yellow 
opine and rust proofed metals. 
it is made in two styles, oak 
stained and white enameled.’ 
It is made in two sizes of 
thirty and twenty feet drying 
spaces. It has ten parafiine 
treated slats which prevent 
the absorption of moisture 
and the soiling of clothes. 


It is easy to operate and 
easy to install. One screw 
fastens it in place. 


They'll sell? Of course, 
and easily too. Write for 
discounts—now. 


Kalamazoo 


Specialty Co. 
215 N. Rose St. 


Kalamazoo, Mich. 














-—— Govdell- Fatt? 


Bench Vises 





are not 


sold 
by the 
pound 


3 


Sizes 


They 


are the 
BEST 


Write us and ask why? 


Goodell-Pratt Company 


Seolemithe 


Greenfield, Mass., U. S. A. 
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The “Jiffy” Hinge 


No time lost putting up or taking down 
screen doors or window screens if they are 
equipped with the Jiffy Detachable Hinge. 
Door can be lifted away by simply lifting 
the small release lever. Screw holes so 
placed that strain caused by spring is taken 
care of. In all popular finishes. 


Write for sample and prices. 


Rock City Mfg. Co. 


Wabash Indiana 
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“Yankee” 


Bench 
Drills 


with Automatic 
Friction and 
Ratchet Feeds 


No. 1003 — One 
Speed. Drills up 


to % in. 





No. 1005 — Two 
Speed. Drills up 
to Y in. 


With these new automatic feed features 
the “Yankee” is at once the quickest and 
most desirable Bench Drill made. A Balti- 
more jobber writes: “We sold two drills, 
No. 1005, which you shipped on the 17th 
ult., as soon as we showed them up. Ship 
us two more.” 


Let your jobber quote you at once. 


NORTH BROS. MFG. CO. 
PHILADELPHIA; PA. ) 
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LAWN MOWERS 


FOR 1915 





We are booking orders for next season's wants 
for our high grade line of Lawn Mowers 
known as 


“Mowers that Wear” 


Equipped with self - sharpening devices, 
Crucible Tool Steel Blades that are tempered 
in oil, and many other features distinctly their 
own. 


An attractive and profitable line which you 
surely ought to see before you purchase your 


supply. 


Our salesmen are prepared to show you. 


THE GEO. WORTHINGTON CO. 


Lawn Mower Distributors of the Central States 


Established 1829 : CLEVELAND 
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American Chains 
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We manufacture 
Weldless Steel Chain in 
such a variety of patterns and 
sizes that we can furnish chain 

for every purpose. 


In addition to the regular 
Coil Chain we manufacture a 
number of fast selling specialties, 
and at this time call your atten- 
tion to our Hammock and Swing 
Chains made of the Niagara 
Pattern. “They come in paste- 
board boxes and make attractive 
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WA shelf packages. A 

é 8) Drop us a line for prices W | 

YW Ley on our great chain line [\ | 
! Q A : s ‘ | , 

iy American Chain Co., Inc. Af’ 

A) QW 


BRIDGEPORT, CONN. 


Ly In Canada—Dominion Chain Co., Ltd., Montreal 


Wiebusch & Hilger, Ltd., Y-S- Selling Agents 
106 Lafayette Street, New York, N. Y. 
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TOOLS 








A ARE NECESSARY 
FOR RESULTS: 


WITTES “IXL’ TOOLS *ARE GUARANTEED 


TO GIVE SATISFACTION 
LooKffor 1 | 


| ow. Ao 
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IXL Tools 


In addition to our full line of ‘“IXL” Goods of 
every description, we carry in stock all the 


Well Known 
Manufacturers’ Brands 





Mail orders given prompt and careful attention. 





Witte Hardware Company 


St. Louis 
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@« 2 , peentaty 
e Waterproofed Soleather 


N our waterproof products we use the 
highest quality of soleather obtainable 


—“IRONCLAD.” 


This is waterproofed by means of a highly specialized pro- 
cess that secures for the leather maximum wear and flexibil- 
ity, and by perfect impregnation renders the soles absolutely 


waterproof. 
‘“*TR ONCLAD”’ has proven its great merit in 


most ex acting trials during wet seasons, snow and { 
slush, and also in alkali soil (than which there is | 
none harder on soleather) in mines, quarries, 
trenches, on railroads and everywhere it has de- 
i " eg eat ‘i 

IRONCLAD monstrated its superiority. We guarantee its eff- 
WATERPROOF SOLES | ciency wherever waterproof soleather is a necessity. 
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°C FLEXED, be C.G. Fleckenstein, Inc." == 
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The Hexo’ a ia kence Joint, 


[E 








Automatic Adjustment To Any Ground Surface 


The irregularity of farm land has created a demand for a fence that will conform to any ground 
surface. Cambria Fence does it. The Flexo Joint embodies flexibility and simplicity in construction. 
It insures instant and automatic readjustment to the most irregular ground surface. Then, too, special 


care is given to heavy galvanizing and a perfect tension curve. 
Now you know why farmers specify “Cambria” for their big jobs. Take the hint. 


CAMBRIA STEEL COMPANY 
General Offices and Works, JOHNSTOWN, PENNSYLVANIA 


DISTRICT SALES OFFICES 


Atlanta Chicago Cleveland New York Pittsburgh San Francisco 
Boston Cincinnati Detroit Philadelphia St. Louis Tacoma = 
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When Your Customer 
Complains 


about his twist drills, offer him “Detroit” 
Drills. By many tests, which are being con- 
stantly made, Detroit Twist Drills have proven 
more efficient than others. They have replaced 
other drills with which the users were per- 
fectly satisfied before. 





HA 


HAI 


| 


Detroit Twist Drills require less regrinding, do not 
break easily and cut with accuracy, speed, economy. 
They make the cheapest hole. 





In the plant of a well-known Wheel Company a 
Detroit Special Drill 1 5/16” drilled 200 holes 5”, 
which equals 83 1/3 ft., through solid drop forging. 
This remarkable test shows why there will be no 
comebacks when you handle “Detroits.” 


Certainly if you want more twist drill trade, 
Detroit Twist Drills will get it for you. What 
they have done for other dealers they will do for 
you. Write for our proposition and get Catalog “T” 
today. 


Detroit Twist Drill Co. 


Detroit 718-730 Fort St., Michigan 


633 Market St., 412 First Ave., 30 Church St., 
Philadelphia Pittsburgh New York 
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: A Valuable Guide 


mie ree me @6LsFror: the Electrician, the Tanner, the En- 
m™ gineer, the Foundryman, the Engraver, 
the Potter, the Metalworker. 














Henley’s Twentieth Century Book of 
Recipes, Formulas ana Processes 


Equally valuable to large and small manufacturers, scientific experiment- 
ers, mechanics or engineers. Among its 10,000 recipes are those for 








Electro Deposition Petroleum Emulsions Restoration of Old Prints 
Leather Regenerators Petroleum Briquettes Metallic Lustre on Pottery 
Toughening Leather Softening Iron Castings Brightening Pickle, etc., etc. 





800 pages. Cloth. $3.00 delivered 
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Hardware Age Book Dept., 239 w. 39th St., New York 
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HELLER’S PIVOT DOOR CABINET 


MADE IN STANDARD SECTIONS 





boo es 


anon - 
ene oe > 


wens ge cate 


pinemenins seine srs 


AMEE REGS 


This is something new and original, has 
features not found in any other fixtures. 
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DISPLAY 
ALWAYS IN 
FRONT 
OF YOUR 
CUSTOMER 


Ey 
pasa 
4 i 
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No ‘matter the position 


of the Display Door. 














PATENTS PENDING 


SEND FOR CATALOG No. 24 THE SHELVING WITH BRAINS 


W. C. HELLER & CO., MONTPELIER, OHIO 














The Latest Gifts of Science 


We illustrate herewith some of our leaders from a very extensive line 
of gas lighting and heating appliances—the most efficient devices 
of their kind today on the market. 








TRADE MARK 





The ‘‘Brite-Lite’’ Trade-mark is your protection. It stands for quality 
goods at fair prices. Every article bearing this trade-mark carries also 
our guarantee as to quality, workmanship and efficiency. 

No. 66 and 65 mp—A complete portable lighting system for the 
home. Produces 400 candlepower of light at a cost of %c an hour. Brushed 
brass or nickel finish; green or crystal shade, with fringe to match. Auto- 
matic cleaning device—will not clog. Handsome; safe; guaranteed abso 
lutely for one year. Attractive prices in premium quantities. 

Gem Sad Iron—No big fire in the kitchen range—no hot kitchen 
when the ‘‘Gem’’ is used. Concentrates the heat where it is wanted—in 
the iron. The housewife does her ironing anywhere—on the porch or 
eg = coolest. Well made, economical, operates at a cost of less than 
le an hour. 

No. 99 Lantern—fFor farmer, garage, trout fisher’s camp, hunter's 
camp, cottage at the lake. Economical; safe; 400 candle-power. Oxidize«| 
copper finish. Unbreakable mica chimney. 


gihis: Modern Method of indirect I The World’s Best Light— 
umination has n confin © cities 

and to electricity, which distorts Your Own Individual Plant 
colors. Now we have made it possi. You know, just as every other merchant knows who has ever compared. 
ble in the smallest towns. that gas gives the best light—the nearest approach to sunlight. Gas from 
an individual plant. using gasoline, is superior to city gas. You can dis- 
tinguish shades by it—blue is blue, not black. It is the cheapest, running - 
only one-fourth to three-fourths as expensive as electricity or city gas. No. 99 Lantern 


TO HARDWARE DEALERS 


You can secure the agency for Brite-Lite products if we are not now represented in your town. 
Here is a profitable line. Every merchant in your town, regardless of present light should install 
a Brite-Lite system. There are scores of farmers in your territory whom you can sell our hol- 
low-wire system, with our cooperation. There is a big demand among farmers and small 
town residents for three light hollow wire plants. A la number of dealers are selling from 
50 to 100 complete systems a year. We will furnish you their names, if you desire. One phase 
of our dealer proposition provides our sending an expert right from the factory to work with you 
in your territory, for a limited time. We will explain this phase when you write us. Also we 
will mail attractive, sales getting letters and literature to farmers and other prospects whose 
names you furnish us. 

You will find our portable reading lamp. gas lantern, sad iron. etc., ready sellers to your 
farm trade. Automatic cleaning needie prevents all clogging of Burner. 
We guarantee everything and stand back of our guarantee. 


BRITE LITE CO. see: t- | Alpert’ Lea, Minn. 











No. 66 No. 69 
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Doweling jig 


A new and most unique tool that will enable the user to 
bore dowel holes in the edge, end or surface of work with 
the greatest ease and with absolute accuracy. 


A tool that will immediately commend itself to Carpen- 

ters, Cabinet Makers, Pattern Makers,—in fact to every 

artisan or amateur who has occasion to do any kind of 
_ doweling. 


In the above illustration, Figs. | to 7 show various forms 
of work where the Jig can be used to good advantage, as 
follows— 


Fig. 1—Butted Corner. 
‘* 2—Circular Segments. 
‘* 3—Single Matching. 
‘* 4—Staggered Matching. 
‘* 5—Spliced Joint. 
“¢ 6—Mortising. 
** -7—Mitred Corner. 
‘“* 8—Butted Joint. 


A special circular describing same in detail is- ready for distri- 
bution. May we send you some with your imprint? They 
will interest your wood-working customers and bring you busi- 








THE WORLD TOOL 


Tok) STANLEY RULE & LEvVELCoO. (as 
New Britain. Conn. U.S.A. siaereerees 
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IMPROVED STORM-PROOF RAIL 











The above illustration shows our Improved 
Storm-Proof Rail. 


The cover has been lengthened 1% inches; giving 
ample protection to the opening between the top 
of the door and the bottom of the rail. (See illus- 
tration below.) 





View Showing Construction of 


The cover-splice is not used with the new Rail Joints 
cover, as the ends dove-tail together, giving a 
snug, weather-proof construction. 





A new-style end-cap is also provided, which securely closes the openings 
in the ends of the rail. This end-cap is held firmly in place by a 3/2 x5/16 
inch lag screw. It is extra wide at the base, giving additional bracing strength. 


These improvements will increase materially the popularity of this Rail. 
The following are also points of merit: 
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It fits closely against the building. It is storm-proof and bird-proof. 


PE MEE EATS 


No brackets are required, as the Rail itself forms a continuous bracket. 


SPOR Le DIM: 


The Rail is exceedingly strong, and will support all the weight 
the Hangers will carry. 
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The cover can be removed at any time for painting inside of 


Rail. 


The smallest holes shown in the illustration are for use in 
nailing the Rail into position until the lag-screws can be inserted, 
as clearly illustrated in directions packed with each pair of 
Hangers. A great convenience. 


The holes for lag-screws are 2 feet apart. 


Size of lag-screws furnished to secure 
Rail, 214 x % inches; to secure end-caps in 
Rail, 3% x 5/16 inches. 


Made in 4-, 6-, 8- and 10-foot lengths, 


two pieces of a length in a bundle. 


Weight, per hundred feet, 300 pounds. 


Send for illustrated circular and get 
our dealer’s prices and exclusive agency 
terms. 


Sectional View Showing Storm Proof Feature of} National Mfg. Co. 
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“THE BOSS” 


The Man Controlled by His Business 
By “THE ASSISTANT MANAGER” 


AM an advocate of a flat-top desk, be- 
cause it makes me work, because it 
brings me face to face with the things 

I have to do, and because it tells my 
friends and visitors the things I have not 
done, and through pride forces me to do 
my best. 

“I wish I was the boss, because he 
doesn’t have to take orders from any one.” 
I heard a young man say this a short time 
ago. Business in the store where this 
young man worked was slack. Three men 
and a woman were on the pay-roll of -that 
store, and every Saturday night as they 
transferred the contents of their pay 
envelopes to their pockets they wished 
they were “the boss.”” At ten o’clock that 
night “the boss” was at his desk writing 
the ad that he hoped would bring busi- 
ness. He was back at that desk early the 
next morning with a traveling salesman, 
and as he matched his buying ability 
against that of the seller’s his brain was 
partly filled with the day when he must 
pay for his purchases. He saw the mani- 
fest advantage of buying a gross of a cer- 
tain item, but he bowed before the dread 
shadow of a “sight draft” and ordered 
two dozen. 

Just before noon he was closeted with 
the local banker arranging for funds 
which would permit him to “cash dis- 
count” until his collections improved. 
After that interview he returned to the 
store and the woman with pens in her hair 
opened the big book and started putting 
out collection letters. “The boss” read 
these letters carefully and changed many 
paragraphs that might offend as well as 
collect. 
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Business was dull and that afternoon 
“the boss” held council with himself. He 
had about decided to cut the force. One 
man would be spared until times picked 
up. His mind was about made up when 
the door of his little office opened to ad- 
mit the man who was in his mind. To 
make a long story short this man’s wife 
was a consumptive. The doctor’s bills and 
the home necessities had made demands 
he could not meet and he had come to that 
haven of refuge, “the’ boss.” He needed 
$25 and he got it, and as he passed out the 
door of that office he left behind him a 
man with his firm jaw locked on a deter- 
mination to keep his little force intact and 
to keep his business up to the normal stan- 
dard. 


That night “the boss” worked again. 
The big jobber’s catalog before him cov- 
ered a score of sins and a multitude of 
necessities. He worked late, looking into 
the future, playing his judgment against 
the needs of Christmas buyers, and the 
necessity of the pay envelopes. “The 
boss” takes his orders from the business 
and he works for the sternest master, yet 
his courage is undaunted and his resolves 
never seem to falter to those who work 
for him. “The boss” must have been the 
man Kingsley had in mind when he wrote: 


“Thank God every morning when you 
get up that you have something to do 
which must be done whether you like it or 
not. Being forced to work, and forced to 
do your best; will breed in you temper- 
ance, self-control, diligence, strength of 
will, content and a hundred virtues which 
the idle will never know.” 
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United 

States an 
American whose 
ingenuity will en- 
able him to in- 
vent a nut 
cracker? If s0, 
English business 
men wish to meet 
him. Has anyone a 
few thousand car- 
loads of mineral super- 
phosphates? If so, cer- 
tain Germans desire to 
meet him. Are there any 
soda fountain chefs who have 
tired of American towns? If so, 
the Cubans wish to meet them. Egyp- 
tian railroad wheels squeak, and a high grade 
grease is needed there. Has any American con- 
cern tons of the best yellow infusible grease 
for wagon axle boxes to sell? American soap and 
sewing machines would find an excellent market 
at San Thome, an island immediately north of the 
equator, in the Gulf of Guinea, and a good busi- 
ness is promised almost for the asking. 

These and a thousand other opportunities are 
open to the average American business man who 
desires export trade. These opportunities multiply 
day by day for the enterprising sales manager. If 
business is slack at home, there is always a demand 
elsewhere for American goods. In fact, the de- 
mand is always greater than the supply, merely 
because most of the business concerns in the United 
States are novices in the art of selling abroad. 

Whether goods are to be sold to Tibetans, Aus- 
tralians, Scots, Abyssinians, or Chinese, one thing 
must be borne in mind, and that is that the methods 
of American salesmanship as practised at home 
have no effect elsewhere. And therein lies the se- 
cret of success in foreign commercial fields. It is 
a matter of learning how to sell goods to persons 
who cannot be won by our accepted methods. Ad- 
vyertising as the Americans know it is one thing, 
and advertising as the foreigners know it is a dif- 


iy there in the 


great extent on 
the personal 
equation. Costly 
selling cam- 
paigns, carried 
on by means of 
printer’s ink, are 
unknown abroad. 
In America one 
manufacturer may 
advertise his prod- 
uct extensively, and 
after a given time 
send his salesmen _ to 
reap a harvest of orders, 
merely on the strength of 
his reputation and the char- 
acter of the publications that carry 
his advertising; but the rest of the world 
would not do business with Americans on the same 
plan. It would require advertising plus a given 
standing in the American markets, plus undisputed 
popularity among the American people, but above 
all plus personal relationship—meaning physical 
and ocular contact—with the accredited American 
salesmen. It goes without saying that the actual 
article is the best advertisement, in the eyes of 
practically all foreign purchasers. In this respect, 
when it comes to buying American goods, they are 
all “from Missouri,” and it seems strange that 
Americans, who ought to appreciate the significance 
of that phrase, should either hesitate or be slow 
in “showing them.” 

It is to convince the American Business Man 
of these elementary rules that the government 
maintains a bureau and many hundreds of repre- 
sentatives scattered all over the world. It is to 
make this work still more effective that Congress 
has just authorized the appointment of fourteen 
commercial attaches, to be accredited through the 
State Department to various foreign embassies and 
missions, as naval and military attaches are now 
accredited. The measure has been signed by the 
President. 

These attaches must be men of business experi- 
ence, speaking the language of the country to which 








ferent thing. The average foreigner relies to a -they are accredited, or a language current in com- 
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mercial circles therein. Preference will be given 
to officers of the consular service and the Depart- 
ment of Commerce or other branches of the execu- 
tive service, who have unblemished records and 
have shown marked ability in commercial promo- 
tion. Their duties will be to collect information 
of value to American manufacturers and merchants. 
The plans of the Department of Commerce provide 
that these appointments shall be made to last for 
comparatively long terms, as their value to the 
government will depend mainly upon their knowl- 
edge, through experience, of local conditions in the 
countries to which they are sent. 

American business, its requirements, its limi- 
tations, and its purposes can be understood thor- 
oughly only by those who have had actual business 
experience in the United States. The existence of 
a foreign market may be made known to a busi- 
ness man through his favorite newspaper; but only 
a resident American can accurately and intelli- 
gently advise his fellow citizens at home whether 
or not the market is worth trying for, and how it 
must be done. 

These new officials, added to the already well 
disciplined consular service, will help to make up a 
corps of experts whose sole duty will be to gather 
industrial, commercial, and financial information. 
Nearly every foreign power is represented at Wash- 
ington with commercial attaches of this kind, whose 
time and energy are devoted to analyzing the Amer- 
ican market for the benefit of their business men 
at home. France, Italy, Brazil, and Russia have 
such attaches, and other nations have different. sys- 
tems for the same purpose. 

By the new plan it is purposed to have all con- 
suls, consular agents and commercial agents report 
purely business matters directly to the Department 
of Commerce. They will co-operate with the com- 
mercial attaches, presenting among them a complete 
and unified knowledge of the commerce and indus- 
tries of our great competitors. These two forces 
should normally supplement each other; the attache 
in charge of the general field, the consul in charge 
of the particular field. The one would collect; the 
other would co-ordinate. Each would supply with 
the other that which without him we could not have. 

It is my belief that this change will mark a turn- 
ing point in American business policy abroad, and 
that it must lead to increased prosperity of both 
capital and labor at home. It should match—for 
our industries—the assistance we are giving to 
agriculture; it should mean for the workman what 
improved methods already mean to the farmer. 

Unless by system—and a system worthy of our 
industrial standing—how can we know what goes 
on in the great world? The world’s commercial 
opportunities are many; yet the United States has 
availed itself of but a few of them. Other nations, 
especially Germany, France and England, have had 
greater success in building up a large export trade 
by proper co-ordination of these opportunities. Our 
consuls abroad often report that American houses 
go to work in the wrong way to create a foreign 
market or to avail themselves of an existing one, 
or that they do things by halves or contrary to the 
customs and idiosyncrasies of foreign buyers. 

Americans are inventive. The British Trade 
Journal sends to the American Consul General at 
London a note asking that some American please 
invent a nut cracking machine. “We venture to 
send you an advance proof of a special article on the 
subject of nut-cracking machinery, because it oc- 
curs to us that there may be many inventors in the 
United States interested, who, with the aid of their 
great experience and ingenuity, might be able to 
solve the problem of the cohune nut.” Hand crack- 
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ing of nuts continues in many places, and where 
machine cracking is practised the kernel is often 
damaged. Cohune nuts are now cracked in centrif- 
ugal palm nut machines; but, as much force is 
required to shatter the shells, it also shatters the 


kernels to a certain degree. The kernels, in a . 


Brazil nut, palm nut, or cohune nut may be of the 
same consistency ; but if the shells vary in thickness 
the degree of force necessary to shatter the shells 
must vary, and when the force required reaches a 
maximum the danger of damaging the kernel is un- 
avoidable. 

It has often been said that wherever there is in- 
dustry there is invention, and wherever there is in- 
vention there is romance. The romantic note is 
rather marked in some of the communications from 
our American consuls abroad, and even the most 
casual reading of the Consular Reports—which are 
published daily—will acquaint anyone with all sorts 
of interesting and strange facts, some of which ex- 
plain to us how primitive people do business, and 
then tell us how we could help those people to 
modernize their systems if we placed our goods 
within their reach in the only way that appeals to 
them. 

A tourist returning from Cuba may tell.us in a 
casual way that he would have enjoyed a drink at 
a modern soda fountain there, but that soda foun- 
tains in Cuba are few and not up to date. Our con- 
sular agents will turn this vague fact into a definite 
business opportunity. They will write in detail of 
the possibilities of a soda fountain market, the best 
places to sell, the way to sell, to whom, and the 
methods of doing business. ._The consul, trained in 
such work, can learn in a short time what only an 
expert can learn. His information is free to all 
American business men and manufacturers, and 
correspondence is invited. Personal conferences are 
often arranged. For this reason branch offices of 
the Bureau of Foreign and Domestic Commerce are 
maintained at these four commercial centers: New 
York, Chicago, New Orleans and San Francisco. 
Consuls visiting this country usually hold trade 
conferences at those places, and the Consular Re- 
ports announce such visits and dates for the benefit 
of those interested. 


The embroidery industry of Lorraine is another | 


instance. This would interest a lace manufacturer 
and a lace salesman in a business way; but the 
women folk would be interested in knowing that the 
embroidery industry of that province is at least a 
century old. “The embroideries of Lorraine,” the 
report reads, “when that was a department of 
France, were well known and highly esteemed at 
Paris, and it is said that Empress Eugenie wore 
on the occasion of the Coronation (1853) a robe 
that was embroidered at Rixingen. When Lorraine 
ceased to be French Territory, after 1870, the high 
French customs duty seriously affected the em- 
broidery industry in Lorraine, until new centers for 
the sale of Lorraine products were found at Berlin, 
Frankfort-on-the-Main, Baden-Baden, Wiesbaden, 
Hamburg, and other German cities, as well as in a 
few cities of Switzerland.” 

But the tourist who has bought or dickered over 
a purchase may be more interested in knowing that 
between the amount paid to the woman who did the 
embroidery and the amount paid at the fashionable 
watering place there is a big difference, covering 
the cost of material, the cost of work, the profits 
of middlemen, and the selling expenses and profits 
of retail stores. It is impossible to give any ac- 
curate idea of the prices at which these goods are 
sold, because one table cover or one chemise differs 
from another in quality of cloth and perfection of 
the work put into it. ° 
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Another report tells some interesting facts about 
eau de cologne, and the industry in Germany. The 
consul at Cologne reports that import duties and 
an “increasing number of American cologne manu- 
facturers have kept exports to the United States 
down to a comparatively small amount, but that 
sales in Germany, and by Germany to France, 
Russia, England and other countries continue to 
grow each year.” There is also an interesting side 
to the manufacture of cologne water, which recalls 
a recent article ih these columns on the value of a 
name in business and law. It explains why so much 
eau de cologne is labeled with the name of Farina. 

In the city of Cologne there are forty manufac- 
turers of perfume, twenty of whom have the name 
Farina. Eau de cologne was first introduced 
through some of the many Italians who opened 
stores in the German city for the sale of Italian 
embroideries, works of art, and other luxuries. One 
or two were so successful in this side line that they 
finally gave up their other interests and began 
manufacturing cologne water in large quantities, 
and in 1740 one Farina opened a branch store in 
Paris, where his perfume quickly became popular. 
As the French court led the world in fashion, the 
name Farina came to have a trade value of its own. 
As a result many Italians turned their attention to 
the manufacture of eau de cologne, and manufac- 
turers “who had no one named Farina in their 
family sent to Italy for a Farina, who they made a 
partner, or else admitted into the firm some local 
man whose name was Farina, so that they could 
truthfully advertise eau de cologne made by 
Farina.” Until a few years ago there were bitter 
trade wars among manufacturers, some claiming 
that others were usurping their names or labels. 
This has now been stopped owing to the German law 
of registration of trade-marks. 

Other reports predict future conditions when they 
may be of interest to American business men. For 
instance, Consul Hunter, at Nice, France, reports 
that he has been informed by a large olive grower 
that he has not in many years seen the trees so full 
of buds and the orchards in such good condition 
as this year. This is of interest in America, where 
the consumption of olive oil is increasing, and where 
the demand for the fruit, either in bulk or in jars, 
is always great. 

Although musk is not favored by many as a per- 
fume, those who like it may be interested in an item 
sent by Consul Neville that musk can be obtained 
at Antung, China, in “limited quantities” at about 
twenty-eight dollars an ounce, a price that makes it 
considerably more costly than gold. 

Thrifty housewives and boarding house keepers, 
to say nothing of wholesale and retail grocers, will 
be interested in knowing that the rice imports from 
Hong-Kong will exceed last year’s volume, the record 
in the history of the trade. This greater produc- 
tion may mean cheaper rice or better rice at no in- 
crease in price. As rice forms one of the staple 
articles of American food, the rice crop all over the 
world is of consequence to our hundred million in- 
habitants. 

A consular report from Germany states that the 
“Automobile industry is suffering from the com- 
petition of American cars, both in Germany and in 
other countries”; this in face of the fact that Amer- 
ican manufacturers have not taken full advantage 
of their opportunities in the European market. 
Only a few days ago another consul deprecated the 
lack of teamwork in selling American cars in Ger- 


‘man cities. He gave pointers on how to go about 


it, what the Germans wanted, and the prices they 
were willing to pay. The preference is for light- 
and medium-weight cars; but the consul adds that 
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the market can never be made greater if manufac- 
turers—with the exception of two whose success has 
been great—do not establish German agencies and 
keep sample cars and give demonstrations, instead 
of sending out nothing but printed matter. 

The removal of the duties on typewriters and 
sewing machines have not flooded the American 
market. On the contrary, a foreign firm manufac- 
turing bicycles, typewriters and sewing machines 
reports severe competition in the home and export 
trade. The firm “has not yet made any attempt to 
enter the American market with its product, in spite 
of free entry,” reports a consul in Germany. 

From the Bahamas we learn that the sponge in- 
dustry is retrogressing, and wool, velvet, hardhead 
and most yellow grades were and are still somewhat 
scarce. This accounts for the enhanced prices now 
prevailing. This is of interest to manufacturers of 
artificial and rubber sponges. 

American automobile manufacturers have had 
greater success than English firms in selling auto- 
mobiles in Burma. Most of the cars are light, and 
are used by the Rangoon post-office for delivering 
mail to the branch offices, by the Burma railways 
for their parcel deliveries, and by a few of the retail 
stores. England sold during the year ending March 
31, 1914, 106 automobiles, some of which were 
American cars and put down as imports from Eng- 
land, while the United States sold 163 cars in the 
same period. 

A few weeks ago a motor taxicab system was es- 
tablished in Rangoon, the firm using only American 
automobiles. Twenty-five four-passenger cars 
were placed in the streets, twenty-five more are on 
order, and if successful fifty more cars of the same 
make will be needed. The fare is certainly low—-16 
cents a mile. Were it not for the information re- 
ceived from consular agents, who know the trend 
of American fashion and the needs of foreign cities 
to which they are sent, it might be some time before 
manufacturers would learn that cars with left-hand 
steering and control—so popular over here—cannot 
be sold in Burma. 

Consul Mansfield sends information from Van- 
couver that marks a new epoch in the fur industry. 
A trapper at Fort George, British Columbia, has 
succeeded in rearing martens in captivity. The 
difficulty with these animals in the past has been 
that in captivity they quarrel and kill one another. 
As the trapper has succeeded in rearing two litters, 
which play like kittens, a study of his methods is 
expected to enable breeders to rear martens for the 
fur market. If this can be done, marten fur will 
of course be more plentiful and cheaper. 

Wherever cotton is produced, stored or consumed 
there is ever-present danger of destruction by fire. 
Extensive fires have occurred in recent months in 
the cotton warehouses in Bombay. By suggestion 
of the United States Department of Agriculture 
the Secretary of State cabled Consul Baker that 
such fires in the United States were often started 
by friction of gin saws, and smothered in the middle 
of the bale, to break out at a later time. The Bom- 
bay people thought this theory was not applicable 
in India, because most of the Indian cotton is ginned 
on roller gins, which have no revolving saws. How- 
ever, the roller gins are equipped with rapidly 
reciprocating steel knives, which might strike fire 
on nails, stones and other foreign matter quite as 
easily as revolving saws. 

Then there are detailed items published each day 
which will interest every trade and industrv in the 
United States. Often long reports, subdivided into 
paragraphs for the better handling of the informa- 
tion, from the leading article in each issue, with 

Continued on page 78. 

















English Wholesale Buyer Visits America 


Perey G. Donald, 
Director of Rownson, 
Drew & Clydesdale, 
Ltd., Upper Thames 
St., London, E.C., 


ONDAY afternoon, Sep- 
Mi tember 14, over fifty 
American hardware 
manufacturers and merchants 
answered the call of Secretary 
Mitchell, of the American Hard- 
ware Manufacturers’ Associa- 
tion, to gather at the Hardware 
Club in New York City to meet 
Percy G. Donald who had been 
in the United States for about 
a week meeting American man- 
ufacturers, buying goods and obtaining information 
for the hardware trade in general in Great Britain. 
The meeting was called to order at 3 o’clock, and 
after his mission had been explained Mr. Donald 
‘ie introduced to the audience. He spoke as fol- 
Ows: 

“Mr. Chairman and Gentlemen: First of all I 
have to thank the Hardware Association, and all 
of those I have met in America, for the exceedingly 
courteous manner in which I have been réceived 
everywhere. 

“I regret that I was not enabled to meet more 
manufacturers here, partly owing to lack of con- 
sular assistance in the United Kingdom. I have 
traveled much over the world and have sometimes 
found it impossible to get that business informa- 
tion from our own British consuls in various parts 
of the world which it was necessary for me to 
have to secure business. Yet I have found that on 
many occasions necessary information could be 
obtained from a German consul better than from 
British and American consuls. In the present case 
I should possibly have been better advised in Lon- 
don at the American Consulate, and have been en- 
abled to meet more of the manufacturers who might 
desire to meet me, with a view to understanding 
the possibilities in England. However, any lack 
I had in London regarding an introduction in this 
market has been more than compensated for by the 
manner in which I have been received since land- 
ing here. 


American Goods Liked in the United Kingdom 


“IT see on the note paper of the American Hard- 
ware Manufacturers’ Association many names 
which are at present well known in Great Britain, 
and not only well known, but their goods are well 
known, liked by us and respected. To a very great 
extent the names that I see there have dealt with 
the tool side of the question. Builders’ hardware, 
however, in London seems to have a broader defini- 
tion than you place on it here. Therefore, when I 
deal with the question of hardware over here there 
is occasionally a misconception as to what is in- 
cluded. Builders’ hardware in England includes 
everything consisting of metal, plus certain sani- 
‘tary ware not metal, used in buildings. 


Germany Has Supplied England 


“Now, at the present time, our position is this: 
While we manufacture a great big bulk of stuff re- 
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Percy G. Donald 


Buys American Hard- 
ware and Delivers 
Address to Large 
Audience at New 
York Hardware Club 


quired in the builders’ hard- 
ware line, yet very large quan- 
tities have been coming from 
Germany, both of semi-raw and 
fully manufactured material. 
At one fell swoop the whole of 
those markets have been cut 
off, and naturally it has made 
us wonder what was going to 
happen in the future, The gov- 
ernment immediately called to- 
gether the business men with 
a view of England taking steps to manufacture 
merchandise which she had previously bought 
abroad. That body of manufacturers are each deal- 
ing with their respective trades. So far as hard- 
ware is concerned we find ourselves temporarily 
without certain supplies, and many supplies in stock 
were immediately commandeered by the govern- 
ment. Some of those imports we are dealing with, 
and it is no part of my mission here to try to trans- 
fer to another country that type of business which 
we can manufacture under ordinary conditions in 
England, but there is an enormous quantity of 
trade which in the past America competed against 
Germany for in export markets. Now that that one 
big market has been removed, one would naturally 
expect that the States would be suppliers of those 
goods. 

Twenty Million Tons of Hardware and Metals Imported 
in Seven Months 


“The total importations of Great Britain in 
metals and hardware have been twenty million tons 
during the first seven months of this year. A big 
portion of that came from Germany. That twenty 
million tons included every type of material. On 
the lighter, or shelf ironmongery, Germany was 
competitive on the cheaper grades. On the com- 
petitive and repetition stuff they went in for a 
very high class of machinery which would turn 
it out quickly. All of that is gone, and the position 
at the present time is that those markets, not only 
for Great Britain but for other countries, are 
practically offered to England and the United States 
without opposition. 


Foreign Trade Opportunities Now 


“At any other time, seeking those markets—say 
six months ago or six months hence—it would cost 
you large sums, but at the present time you have the 
opportunity if you manifest .the proper spirit. 

“There is now, and likely to be for many years, 
a very strong Anglo-Saxon feeling in connection 
with business relations. I find it here and in Great 
Britain. The whole point now depends on how far 
the Anglo-Saxon race is prepared to do away with 
a more or less dogmatic attitude of doing business, 
and accept that attitude which has enabled Ger- 
many to create in a space of forty years, such an 
enormous trade. That dogmatic attitude is quife 
peculiar to the Anglo-Saxon race—and I may pos- 
sibly explain myself better im this way—lI had the 
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pleasure of meeting a gentleman three or four days 
ago in connection with a certain line of goods 
of which there are hundreds of thousands of tons 
imported into England for internal consumption. 
He said, ‘You will have to have this.’ Well, I sup- 
pose having the Anglo-Saxon spirit also, my reply 
was much the same: ‘My dear sir, do not tell me 
what I must have. I will tell you what I want. 
If you cannot make it, I am not going to buy.’ The 
German comes along and says: ‘What do you 
want?’ You tell him what you want and he imme- 
diately goes home to see whether he can accomplish 
it. He does not care how he does things as long 
as there is a profit. 

“T had an experience not less than a quarter of an 
hour ago. In the presence of one of you gentle- 
men here a manufacturer was telling me we will do 
so and so and we do this and we do that. It was 
a question of whether he packed in 100 or 112 
pounds. The British standard of hundredweight 
is 112 pounds. The United States standard, I be- 
lieve, is 100 pounds; but whilst we are buyers we 
cannot have you insisting that we must take 100 
pounds because you use the 100-pound system. We 
have business, and whilst we are prepared to give 
the business in certain lines, you must deal in con- 
formity with the buyers’ ideas. That is the main 
difficulty with many people. In other countries 
some people tell me they find the same trouble with 
Great Britain, so we are all tarred with the same 
brush. To get the business we must conform with 
trade conditions. That is absolutely necessary. 


Regarding f.o.b. Prices 


“Before leaving Great Britain I found in the 
Ironmonger a two-page article showing that Great 
Britain lagged behimd when quoting everything 
f.o.b. English ports, whereas the United States 
’ quoted things in Canada delivered to the man’s 
door. I thought how very much behindhand we 
were. When I arrived in Canada I found that 
exactly the thing that my own trade papers in Eng- 
land had been complaining that we do the Cana- 
dians tried to do. Prices are ‘free on board.’ In 
the States I found that notwithstanding the ad- 
vertisement the Jronmonger gave to the United 
States regarding Canada, the States say, ‘Oh, yes, 
yes, our prices are in 100-pound lots, and free 
alongside, New York.’ 

“If you want to quote free alongside New York, 
what actually happens in England? You go to the 
shipping company and say, ‘Here, we want a rate 
for so and so from New York here.’ They reply, 
‘We only make our rates from New York to London 
in New York; you shall have to communicate with 
New York.’ This compels us to write to New York 
to find out how much it will cost to bring goods 
into our own country. This may prevent your se- 
curing some of the trade which you otherwise 
would get. : 


International Finance 


“T have been asked to say something about 
finance. We are passing through a condition in the 
world’s history, financially and otherwise, without 
precedent; we have no guide as to what may hap- 
pen in the future. Regarding Great Britain, when 
war was declared the first effect was not panic, but 
apprehension. When something is sprung on you 
which may lead to panic the safe thing is not to 
act on first impulse, but take time for thought. 


British Government Filled the Breach 
“The British government gave the trade time 
for thought. First by declaring an extended bank 


holiday for reflection; next in creating a very long 
week-end in the way of a moratorium. The interval 
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to think over things was one of the finest things 
the British government did, for this reason: -That, 
directly after war was declared many people had 
the idea, ‘Well, things are going to be terrible.’ 
One or two firms immediately issued circulars that 
they were going to deal for cash only in the future. 
Now, when you attempt to deal for cash only— 
especially in the building trade, which here, as in 
England, depends very much upon credit—instead 
of getting cash you stop building entirely. You 
stop the demand for goods and stop your works. 
The alternative is ‘we must go on as we have been 
going.” Then you enable trade to continue. 


Business Continued on Ante-War Lines 


“We decided that the whole trade was going to 
deal with business on the same lines as heretofore; 
that credit was going to be the same in every pos- 
sible way. Knowing that builders’ merchants in 
England give an average of four and a half to five 
months’ credit, it was a bold resolution. It had a 
strong effect on other trades in Great Britain, who 
immediately determined, ‘Well, if the trade can 
afford to do that we can.’ Within three days some 
firms who had issued more or less panicky circu- 
lars withdrew them. Before I left England trade 
was resuming its normal course, and this shows 
that money that we thought would not be coming 
in until the end of July was being paid with sur- 
prising promptness. A large number of firms 
looked at the matter in a patriotic manner, and 
the government created confidence; we found a 
large number of firms paying before the due date, 
with the resuit that the ideas of the sceptical 
underwent an entire change. 


Confidence Restored 


“Before leaving, trade letters and trade circu- 
lars were arriving, ignoring the moratorium. I 
mention that. because I have found American trade 
in many ways more apprehensive than are the Brit- 
ish merchants. One letter was handed to me by 
the National Association of Manufacturers in New 
York, in which a firm announced that it was not 
their intention at the present time to attempt ex- 
port trade to Great Britain and the British colonies 
because of the moratorium. I don’t know what they 
thought the moratorium was. The moratorium is 
something designed to halt panic, chiefly in finan- 
cial circles. It has not the slightest reference to 
anything which happened after August 4, so I don’t 
know what that has to do with present conditions. 

“A moratorium is an expedient for affording peo- 
ple in financial circles time to think. Perhaps this 
firm thought the moratorium was something to eat. 


Closing of British Ports 


“In the letter, this firm was also afraid to ship, 
owing to the bulk of British ports being closed. 
I don’t think any of you gentlemen can believe that. 
As a matter of fact there is one port in England, 
which, up to forty-eight hours ago was closed, 
namely Southampton, which was closed for military 
reasons. It was there that hundreds of thousands 
of soldiers passed through without anybody outside 
knowing about it, and that is the reason for its 
having been-closed. I am pleased to say that forty- 
eight hours ago Southampton was opened. The 
ports on the east coast were closed for one week, 
but today, notwithstanding being on the North Sea, 
those ports are now open. The British government 
is prepared to take full war risks, I believe, at 
two per cent. today. 

“The third point raised was: That when they pre- 
pared to resume business, their agents in London, 
Messrs. So-and-So, etc., would be pleased to discuss 
it. Their agents in London are a highly reputable 
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firm, they know the price of pig iron, which they 
handle in a very large way, but I, while here, am 
discussing technical matters. I am discussing the 
patterns we use, the weights, the technical side of 
the trade, and although this firm is in very high 
repute they are not versed in such matters. 


Concerning Credits 


“On the matter of credits I have heard some 
remarkable statements. I have seen people who 
stated that they appointed agents in London and 
had lost money. I met a firm here yesterday who 
appointed a firm in London and lost about $4000. 
I haven’t any sympathy with them, and I will tell 
you why: Note paper is one of the cheapest things 
going, and apparently over here, with some people, 
it has a big effect if it is well printed. There seems 
to be a disposition to adopt agents who know the 
art of printing note paper well. I may tell you that 
it is very necessary for you to have London repre- 
sentation to do trade, but you also ought to be care- 
ful that if you do have London representation that 
there is some standing at the back of that repre- 
sentation. You cannot get much in dividends with 
a desk, a carpet and a telephone. If that is all your 
agent possesses there is not much dividend possible. 
You need to see, in the event of appointing agen- 
cies, that your representatives are people of 
stamina. . 


Present Status of Germans and Austrians 


“At this time your representative should not be 
a German regardless of his qualifications. The 
British government has cut him off the telephone 
and he is practically ostracized in all business 
circles at the present time; not only that, but he 
has no legal standing in Great Britain. He cannot 
sue or be sued; he is an alien enemy. When I was 
in Canada I had two instances placed before me of 
firms who had changed their names during the 
last six weeks; they were rather anxious to obtain 
agencies. Those firms had been in good position 
and no doubt are, by reason of their knowledge, 
very capable people for doing the trade, but there 
is one point you have to be careful of while this 
crisis is on, and that is, that you have no right, 
no legal redress against those people if they are 
Germans or Austrian subjects. So that one has 
to move with a certain amount of caution in that 
direction. That I should not have mentioned, but 
that the matter was brought before me while in 
Canada. 
Question of Credit ; 
“I find much misconception regarding credits. 
A firm I was discussing the matter with this morn- 


NEW YORK CITY, September 19, 1914. 
Editor HARDWARE AGE, . 


239 West 39th Street, 
New York, N. Y. 


Dear Sir: Before leaving for England may I ex- 
press my great appreciation of the courtesy 
extended to me, especially by the trade press. I 
will be at all times very happy to give any informa- 
tion to manufacturers over here regarding trade 
conditions and the possibility of sales in their par- 
ticular lines, if you would care to address me at the 
above address. 

I may say that we are particularly interested in 
the following goods which may possibly have many 
manufacturers here, but none of whom I have had 
the pleasure of meeting: Tube screwing and cutting 
machinery, sash-cords, threads and cotton, window 


51 


ing lost one thousand pounds. Apparently they had 
been allowing unlimited credit. Other people say: 
‘Well, we cannot give ninety days, as is asked in 
England.’ I do not blame them. There is no neces- 
sity for giving ninety days. It is not asked for by 
the best firms. The terms of credit as were gen- 
erally existent with Germany and Great Britain 
(and no one is asking for any extension), is the 
thirty-day accounts. Exactly the same basis applies 
in Great Britain at the present time; thirty-day 
accounts throughout. Statements are rendered at 
the end of the month, payable on the following 
month. 


Mr. Donald’s Position 


“For many lines I am here as the buyer for a 
syndicate in Great Britain. As a buyer, so far as 
your prices are likely to be competitive, and so far 
as you can conform to the English market. I am 
also a member of a committee appointed by the 
whole of the trade to advise them as to what mar- 
kets they shall look to for various materials in the 
future which they have hitherto bought from Ger- 
many. 

“T shall be only too happy, from my knowledge of 
the trade, to place at the disposal of any of you 
gentlemen any advice as to how you can go about 
securing British trade; what are the methods of 
packing; what the methods of dealing are and a 
large number of things relating to builders’ hard- 
ware. I can tell you straight away whether it is 
any use of your wasting your time, and, if there 
is any use, I can tell you how to go about it. There 
are allied trades in which I am not dealing, but I 
can advise any gentlemen as to who are the biggest 
dealers in those lines, and can put them in com- 
munication with the right people. 

“T shall be here with the National Association of 
Manufacturers, 30 Church street, New York, until 
September 19, and shall be only too happy to do 
what I can. On my return to England I shall be 
glad to correspond with American manufacturers. 

“If there are any questions that any of you gen- 
tlemen would like to ask at the present time as to 
trade conditions over there if you wish to ask them 
I shall be only too happy to answer them now.” 

At the close of Mr. Donald’s remarks he was ac- 
corded a vote of thanks for the message he had 
brought, and many of the manufacturers present 
made appointments with him for later in the week. 
Before Mr. Donald sailed he assured the editor of 
HARDWARE AGE that the meeting had resulted in his 
purchasing numerous lines of hardware, and that 
the foundation had undoubtedly been laid for con- 
tinuous business in the future. 


glass, lead pipes and sheets, expanded metal, screws 
and fiy nuts, as used in tennis presses, small timber 
frames for use as tennis presses, light open seam 
tubes. 

Apart from the above, which my firm is inter- 
ested in to the extent of placing needed orders, 
there should be good openings in the following 
goods (which apparently the States are particu- 
larly well placed to turn out): Enamel ware, elec- 
tric fittings and lamps, wire netting, bolts and nuts, 
barb wire. 

For goods in my firm’s particular line, which may 
be competitive, we might be prepared to consider 
an agency, where they are not, I shall be pleased to 
advise as to the most suitable firms from either a 
buying or agency point of view. 

Very truly yours, 
Percy G. DONALD. 
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“THE MAN BEHIND THE COUNTER” 


His time is worth too much to be 
spent in learning more than is forced upon him 
from the one-sided view of his own daily experi- 


Two Dollars—and Some of Your 
Time 


TRAVEL for you. Nearly every week finds me 
| in a dozen or more hardware stores—for you. 
It is my mission to add to your profits, to help 
your sales force. Sometimes a week will pass with- 
out success. I do not find a single idea which will 
make you money—for I travel seeking ideas. Some- 
times a single idea costs the people who employ 
me $100. That idea may be worth $100 to you, 
yet it costs you less than FOUR CENTS—and some 
of your time. 

The brains of thousands of hardware’ men are 
busy planning for increased sales and profits. Many 
of the schemes evolved are unsuccessful—many 
successful. It is my business to winnow out the 
successful ones and tell you of them. The single 
idea, which is the fruit of some merchant’s years 
of business experience, and has taken me a week 
to obtain, is placed before you in form which will 
not require more than thirty minutes of your time. 
You receive it in its perfected state. The costly 
mistakes which the originator may have made are 
saved in your case. You get the cream of the ideas 
of the best merchants of every class in this country. 

You have made an investment. A portion of 
that investment is $2. The balance is the amount 
of time you care to devote to make your invest- 
ment a paying one. Now the question is, how much 
time will you give? What is your time worth an 
hour, and how many hours will you devote to glean- 
ing the best ideas of other merchants? 

Part of the same time you give to these ideas of 
successful men you devote to noting what the man- 
ufacturers and jobbers have to offer. A single item 
attracts your attention—perhaps something new. 
It is applicable to your stock, you buy it. Your 
profits from this article are $50 in a year. How 
has that profit been made? Through the sale of 
goods of course, but primarily because you spent 
some of your time to find it. Are the results worth 
the time you spent? 

A hardware man in Virginia informed me re- 
cently that nails had advanced five cents a keg, his 
information coming from a traveling salesman. 
Nails had not advanced nor did they advance for 
nearly a month afterward. The merchant had ac- 
cepted the statement of this advance because his 
time was too valuable to be spent in really finding 
out what nails were worth. Is your time worth 
that much? I am going to assume that if he was 
easily deceived in this case he could be, and is, in 
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many others. 


ence. Thus it is easy to see that his time is very 
valuable. Is yours worth that much? If so you 
are placing a higher valuation upon it than the 
biggest, busiest hardware men in this country place 
upon theirs—for they above all are eager to learn 
from other sources than their own store experiences. 

In your store is a salesman hired to make you 
money? From the inspiration of learning what 
some other salesman has done he makes a single 
sale of $10. It has cost you less than four cents— 
and some of his time—to supply that inspiration. 
How does the dividend compare with the invest- 
ment? 

I could continue for pages telling you of the vari- 
ous ways in which your investment of $2—and some 
of your time—can be made to yield dividends. I 
could produce from the letter files many testimonials 
from men whose time is not too valuable to make 
these dividends, and who are making them daily. 
It is needless. You are as thoroughly convinced 
now as you would be then. 

Two dollars of your money—and some of your 
time to have the leading retailers of the United 
States tell you each week how they are making 
money. The first portion of the investment is of 
small moment—but the other. Will you spend that? 

Here is just one final clincher, and it is from a 
salesman, too, one no different, perhaps, than the 
man you employ: “In fact I know that part of 
HARDWARE AGE always finds its way tothe trade 
paper clipping file and that several changes have 
been made as per these suggestions, and several 
profit-making lines have been added which were 
the result of your articles.” 


[Signed] WM. BURWITZ. 


Letters of a Hardware Clerk 
(Sixth) 


MoBILE, ALA., Jan. 4, 1905. 
Dear John: 

I would of written you before but I have not had 
time as I have been very busy with the holidays which 
made business rushing. We have now begun the new 
year of which I am very glad as I have made some 
good resolushions and am in charge of the forth floor 
of which I wrote you I expected to be. 

I sure had a fine time Christmas or to be more nearly 
exact the day before as I did not do much Christmas 
but stay around the house as_I did not feel very good. 
Me and Harry who I toid yéu about went out the 
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night before Christmas and had a good old time. The 
firm didn’t give us no money ‘like we thought they 
might of but they let us draw ahead on next month 
which was very kind and me and Harry both drew ten 
dollars a piece and after the store was closed we took 
in all the sights which was a grate many on account 
of the people being down town. : 

We went in a saloon which Harry knew the barten- 
der of and he asked for a milk punch so I said I would 
take the same and it was very good and you get more 
of that than most anything you could buy unless it 
is beer down on the warf which we did not drink be- 
cause we did not go down on the warf as the sailors 
down there might be rough on Christmas eve. After 
a while we went into a nother place and I bought a milk 
punch a piece which cast me $0.30 which was high be- 
cause they ought to of been two for a quarter. Well 
to make a long story a short one we drank a whole 
lot of milk punches and after a while when we were 
about ready to go home and we were standing up on 
the corner of Dauphin and Main sts. which is the prin- 
cipal sts. in the town something I had ate made me 
sick and I was very sick for a while so Harry took me 
down to the next corner which was Water st. and dark 
and I got on a car and went home. I don’t know what 
I could of ate, John, that upset me: so because we did 
not have no supper except some sausage and potato 
salad which was in a saloon but I felt very bad the 
next day though I went down to breakfast to see what 
that big yellow hared gink had given the girl for a 
present only he hadn’t given it to her as he wanted to 
wait and bring it to her by himself. They had some 
of the egg nog at breakfast and of course I took some 
because you oughter always take everything they give 
you at a boarding house which will not be much after 
all. The stuff looked mighty good but when I got 
the first spoonfull to my mouth my stummach got sick 
again and I had to go out on the back porch where the 
air was and they all laffed at me for doing so as they 
said I had been cutting up the night before which I 
had not done only something I had ate disagreed with 
me. 

I did not get to see much of the girl as that big 
mouth lobster got on the job early and then he took her 
to a mattiney in the evening but it didn’t make no dif- 
ference with me anyhow, John as I had a headache 
from my stummach and could not of been as entertain- 
ing as I usually are anyway. 

I like the forth floor better than any as you can tag 
most of the stuff in the bins and it saves you lots of 
time as the freight runner can get it out. That measley 
little Skinny kicked about it and I had to cure him 
which I did by getting up a big lot of singletrees which 
we had orders for from a lot of people and piling them 
all in a pile which he had to pull all apart to find the 
one he wanted and got sore though he has not kicked 
since and I help him get them out of the bins. 

Thare is one thing which I do not like about these 
orders which is that thare are a lots of them for one 
georgia stock, one pare of hames one pare of plow 
lines and. so forth until ycu have a complete plowing 
outfit except the mule and you have to tie them all up 
in one bundle to go by the boat which charges so much 
a package and I have to go down to the iron room for 
the plow points and sometimes down to the second floor 
for some other package to tie on and it makes a whole 
lot of trouble which could be avoided if the people did 
not buy thare goods that way. 

It is pretty pleasant up here though for the boss 
rarely ever comes around and thare is lots of stuff 
which the second floor order clerks comes up here for 
as trace chains and collars an so forth which has to 
be packed and we get a chance to talk. Harry is now 
on the second floor which he seemed to like though he 
says the give him all the hard orders to fill which I 
don’t believe as he is a kronic kicker and worries the 
life out of me. 

I have saved 10 dollars John and expect to save some 
more by summer with which to buy a saleing yat of 
which thare is several on the river and if you come 
down here next summer I will take you out saleing in 
it with the girl and a friend of hers which you can 
have for your girl and we will show that big stiff that 
he aint in the running even if he is got a daddy with 
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a lot of money which the girl says he is though I think 
he has been lieing to her. 

Let me know right away when you are comeing and 
I will try to make arrangements for you to meet her 
which I think I could do as you would stay with me 
while you were here. 

Yours truly; 
SAM. 


Letters of a Hardware Clerk 
(Seventh) - 


MOBILE, ALA., Feb. 20, 1905. 
Dear John: 

I reed your last letter sometime ago and was glad 
to here from you though I aint had time to answer yet 
because I have been busy and my time at night is more 
takeing up now then it was formally as I have to en- 
tertain the girl which lives here a grate deal and don’t 
have time to do much writeing as I used to do. 

I have been raised again since I wrote you of which 
I know you will be proud since I have gotten a head 
faster than any body who has ever been here which is 
a honor as thare have been a lots of fellows here be- 
side me. I did not stay on the forth floor very long as 
Mr. Matthews said he thought I would be more vallible 
on the second floor where he could keep me close to him 
though for why I don’t know as I have given him very 
little help in running the business being takeing up with 
my own work. It just goes to show, John, that the 
fellow that has brains such as I have got and that is 
willing to work can get a head of the people which aint 
ambishous. They never had nobody on the forth floor 
which could get out as many goods as me though the 
other boys might have put the stuff closer to the ele- 
vator which was not necessary as I showed if you know 
how to work the freight runner which I did haveing 
been one myself in the past. 

On the second floor you get out all the stuff which is 
to be packed and put it on a packing table after which 
Mr. Matthews checks it up and makes you change what- 
ever is wrong and get it out right again. It is quite a 
honor to be a second floor order clerk which is the 
highest order clerk you get to be. Maybe I would not 
of got thare so quick but Geo. Lesene quit to go to work 
for Cunninghams and Winnie Partridge which is a re- 
tale clerk was sent out on the road to sell goods which 
made two vacancies on the second floor of which I was 
raised to one. 

Winnie come back off the road in about a weak and 
said he wanted to stay in the house rather than try to 
be nice to somebody to which he did not want to be 
nice and so we have one man to manny on the first 
floor but I don’t see what that has to do with me. 
Thare aint any good reason, John, why they should not 
keep me on this floor just because Winnie did not want 
to stay on the road and if they talk about moveing me 
back up to the forth floor I will read the riot act to 
Barnett which is the first name of Mr. Matthews. 

I don’t think he will though, Johin, because I am the 
best man they ever had on this floor and he knows it. 
He gives me the biggest order to get out we have ever 
had in the house since we have been in business which 
was from a man name W. L. Weems of Shubuta miss. 
Frank Lyons which is one of our crack salesman such 
as I will be when they put me on the road sold it and 
it was forty five pages. They say he did not make 
much money on it though as this man Weems buys 
about two bills like that a year for which he makes all 
the salesmen figure and gets his goods cheap which 
may be alright but why should he give the order to us, 
John, if there aint no money in it and we have to make 
money if I am going to get a raise? 

I had very nearly a serious axident in getting out 
this bill of which I will tell you. Sometime ago Mr. En- 
derle which is the buyer bought more enamel ware than 
we could put up into the shelving so we had to stack a 
whole lot of sauce pans on top of the shelving in which 
the enamel ware stays. Well I went around to the 
other side of this shelving which is double and runs 
through the middle of the enamel ware department and 
climbed up to the top to get a nest of sives which you 
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Reinforced Concrete Warehouse for Mc- 
Kinney Manufacturing Company 




















New warehouse of McKinney Mfg. Co. 


view of the modern reinforced concrete ware- 
house now being constructed by the Henry 
Shenk Company, general contractors of Pittsburgh, 
for the McKinney Mfg. Company on the N. S. 
Pittsburgh. The building was designed by the 
Hunting-Davis Company, architects and engineers, 
Century Building, Pittsburgh, and a study of the 
general view shown will demonstrate at once the 
pleasing appearance and the solidity of construction 
of this building. The plans call for a six-story 
building 105 x 120 feet, with basement, the building 
being bounded by Preble avenue, Liverpool and 
Magnolia streets, taking up almost an entire square. 
The building is to be erected entirely of reinforced 
concrete, the “mushroom” type of construction and 
the Turner system of reinforcement. A notable 
feature of the building is the heavy concrete columns 
supporting the various floors, these ranging in size 
from 36 inches in the basement to 16 inches in 
diameter on the sixth floor. All curtain walls are 
built of red-face brick, backed up with hollow jumbo 
brick. The building is fitted throughout with 
“Fenestra” metal windows, supplied by the Detroit 
Steel Products Company, of Detroit, Mich., through 
its Pittsburgh office. These windows are placed 
directly under floor slab or ceiling, the Lintel 
beams being inverted, thus getting the best possible 
lighting results in the interior of the building. The 
building is equipped with all modern conveniences 
and safety appliances, including elevators, toilets, 
offices, steam heat, automatic sprinkler system, fire 
well and exterior exit from same, horizontal freight 
doors and “Kinnear” steel rolling doors at all 
elevators, and is wired throughout for electric light 
and power. 
The products of the McKinney Mfg. Company are 
strap, T and butt hinges, barn door hangers and 
other metal specialties. These run into weight very 
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fast, and in constructing this warehouse one of 
the chief aims was to get such construction and 
strength into the floors as would carry the im- 
mense weights deposited on them. The first floor 
is supported from the basement by concrete columns 
36 inches in diameter. The first floor has 32-inch 
columns, the second 28-inch, the third floor 24-inch, 
the fourth 20-inch and the fifth and sixth floors 
16-inch concrete columns. The first floor has a 
carrying capacity of 800 lb. per square foot. The 
second floor has a carrying capacity in the aisles 
of 250 lb. per square foot and 1200 lb. between 
columns. The third floor has a carrying capacity 
of 650 lb. per square foot, the fourth floor 400 Ib. 
and the fifth and sixth floors 300 lb. There are two 
Otis electric elevators, one of 6000 Ib. and one of 
8000 lb. carrying capacity. On the second floor a 
large amount of steel shelving and steel bins have 
been installed, made by the Lyon Metallic Mfg. Com- 
pany, of Aurora, Ill. The new building is directly 
across the street from the present large works of 
the McKinney Mfg. Company, and is connected with 
the present factory building by means of a rein- 
forced concrete tunnel under Magnolia street, 
through which trucks will be run and the stock 
carried from the present works to the new ware- 
house. There is also a structural steel and concrete 
enclosed bridge, running across Magnolia street for 
the second story of the present building to the new 
warehouse. No money has been spared by the 
McKinney Mfg. Company in making this new ware- 
house absolutely complete in every way, and all the 
modern conveniences conducive to the ready and 
careful handling of stock will be installed. A fea- 
ture of the building is the large number of win- 
dows, which assure plenty of light and ventilation 
throughout the entire building. The company ex- 
pects to occupy the new structure in about two 
months. eee 














EDITORIAL COMMENT 


Cotton’s Appeal to Patriotism 


HILE we are busy talking and reading 
and writing about the wonderful oppor- 
tunities to trade with South America 

and other countries, it is well to keep in mind 
that the prize business puzzle of the day is 
within our own borders. The people of the 
South do not need to be reminded of this. Those 
of the North do. 

That section of our country down in the land 
where “Cotton is King” is on the brink of grave 
business disaster. Mo manufacturer shipping 
to Southern jobbers, no jobber selling to 
Southern retailers and no retail dealer in that 
land of sunshine and cotton will deny this. 
Neither will the Southern consumer, who is 
forced to ask for extension of credit from his 
dealer. 

But there is no discredit in the charge. The 
things which have brought about this unfor- 
tunate condition are not the fault of the 
Southern people. They have not ruthlessly 
squandered their opportunities or wasted 
their income. The South is the victim of 
circumstances. 

For the past two years their crops have been 
short. Two years ago the merchants and the 
manufacturers from whom they bought their 
goods knew that these partial failures were no 
fault of the Southern planters. They knew that 
the ground had been well plowed and well fer- 
tilized. They knew that the planting was prop- 
erly done and that the growing plants were 
cultivated in the most approved manner. They 
saw the crop harvested with dispatch and mar- 
keted on the most favorable terms possible. 
Then with the planter they faced the shortage 
with courage and hope. 

A year ago our Southern merchants again 
worked with their customers through the long 
spring and summer months, extending credit 
and encouragement on every hand, and again 
nature was against them and the crop was 
short. But Southern crops had failed before, 
and when the gods of fortune ultimatelv sm‘led 
on a bountiful harvest the Southern planters 
made good and the credit of the South was 
re-established. 

This year for the third time the bankers and 
merchants of our Cotton States have grub 
staked and plow staked and seed staked their 
customers, and through all the growing months 
their loyalty and their business judgment was 
confirmed. Everything pointed to a bountiful 
harvest and that hope has been realized. 

Then with a deserved prosperity almost 
within her grasp, the South was ruthlessly 
pulled aside by the long-reaching fingers of the 
European war. 

Europe uses over half our American-grown 
cotton. Most of it goes to England and Ger- 
many. The war has played havoc with these 
markets, and the price of cotton, upon which 
the South builded its hopes, has fallen below the 
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cost of production. The situation is well ex- 
plained in a letter to the editor of HARDWARE 
AGE from William Evers, a prominent Denton, 
Texas, hardware merchant. A paragraph from 
this letter reads as follows: “A rancher near 
here hauled a bale of cotton to town to-day and 
he hauled it back again because he could not 
find a bidder.” : 

From South Carolina, Georgia, Alabama and 
other Southern States come letters telling of 
cotton sacrifices and cash shortage. Prices as 
low as 714 and 8 cents a pound have been quoted 
in the market places of many Southern villages. 
Upland cotton sold in 1910 for 13.99c., in 1911 
for 14.48c., in 1912 for 10.20c. and in 1913 
for 11.99c. 

It is small wonder that Secretary T. James 


Fernley, of the National Hardware Association, 


deemed it advisable to issue the following letter 
to the members of that great organization on 
September 12 under the heading of 


VALUE OF THE COTTON CROP. 

“It is felt to be very important at 
this time that steps should be taken to 
maintain the value of the cotton crop 
so that the interests of the South and 
of those who do business with the 
Southern trade shall not suffer by rea- 
son of the present distressing condi- 
tions. 

“Steps are being taken by Congress 
to pass legislation which will make it 
possible to hold up the value of the cot- 
ton crop, and upon the success of these 
measures depends in a large degree the 
prosperity of an important part of the 
United States and of the manufactur- 
ing and merchandising institutions 
which are dependent upon the South- 
ern trade. 

“If this is accomplished, values in 
cotton will also be maintained in mer- 
chandise throughout the country. 

“The time seems to be opportune for 
thus assisting what is commercially a 
most important part of this country, 
and I feel certain that even those who 
do not do business in the South will 
welcome this opportunity to help our 
Southern friends and to maintain pros- 
perity in all parts of the United States. 

“The Administration appears to 
favor assistance of this character, and 
we, therefore, urge you to write at 
once to your Senators and Congress- 
men, commending the efforts which are 
being made in this direction and ask- 
ing for their support for these 
measures.” 


Secretary Fernley is right. Cotton values will 
be reflected over the country as a whole. It is 
high time for us to lay aside our political pref- 
erences and opinions, and in some way come to 
the relief of the South. 








September 24, 1914 


But some one might say why should not the 
Government come to the relief of the potato 
crop or the beet crop or the corn crop? The 
answer is this: In no great section of our 
country are the farmers, merchants anid bankers 
in danger of failure because of the condition of 
the potato, beet or corn market, and the South 
is in such danger. 

J. S. Bache & Company, who are among the 
best known and best rated brokers of New York 
City, have just issued a circular which is worthy 
of reproduction and is herewith given. 

BUY A BALE OF COTTON 

“As a result of the European war 
this country faces a temporary surplus 
of several million bales of cotton. The 
price is already below the cost of pro- 
duction and the prosperity of the whole 
country is affected, cotton being the 
mainstay of our gold reserve. 

“Cotton does not deteriorate with 
age. It can be insured for its full 
value. 

“Every person with public spirit in 
his heart and the price of one or more 
bales of cotton to spare, owes it to the 
whole country to buy one or more bales 
of cotton, AND, MOREOVER, WE 
UNHESITATINGLY RECOMMEND 
IT AS A SAFE INVESTMENT. 

“The cost of one bale weighing ap- 
proximately 500 pounds will not be in 
excess of $50, ten bales not over $500, 
etc., etc. The cost to store and insure 
one bale for twelve months will not be 
in excess of one cent per pound. 

“PRESIDENT WILSON HAS SET 
THE EXAMPLE BY BUYING ONE 
BALE OF COTTON, so it is reported 
in the public press. 

“It is our belief that many whose 
attention has already been brought to 
this situation would be inclined to 
show their patriotism by helping 
along in the movement; but they are 
unfamiliar with the commodity, and 
owing to their not knowing how to 
go about it, are prevented from doing 
their share. 

“We therefore think that this is an 
appropriate moment for us to offer 
our facilities to the public to start this 
movement in a serious, business-like 
manner. 

“IT IS OUR INTENTION TO 
MAKE NO CHARGE WHATEVER 
FOR OUR SERVICE IN BUYING 
THIS COTTON, nor for the work 
which will be done by our clerical 
force; any actual expenditures on our 
part will naturally be charged to the 
cost of the cotton. It is our opinion 
that some of the larger corporations 
may be induced to help in this move- 
ment by furnishing free storage facili- 
ties. This would considerably reduce 
the cost of carrying this cotton. 

“We will do everything that we can 
to help make this not only a patriotic 
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but a profitable movement, and we sug- 
gest that all who sympathize with it 
shall forward their money to us in 
sums of not less than $50 each; when 
purchases have been made, at the low- 
est price obtainable, they will be re- 
ported, and any surplus funds over 
the actual cost will be returned. 

“In liquidating the cotton, any cost 
which may have arisen against the 
same will be charged.” 

The appeal of Cotton is an appeal to patriot- 
ism. Whether the problem is to be solved by 
the government or by individuals who compose 
the government matters not. It is a subject big 
enough and grave enough for your most earn- 
est consideration now. 


DARLINGTON, S. C., September 19, 1914. 
My Dear Editor: 

We often say in this country, “What’s the use of 
having a friend unless you can use him.” You have 
many friends in Dixie who often ask about you, and 
especially in the Carolinas. | 

There is no better time to renew your acquaint- 
ance, and if not in person, through an article 
through the HARDWARE AGE. 

We are reading through the daily press, as well as 
various magazines, of the terrible war, and while we 
realize their great physical suffering, as well as the 
destruction of their property, we turn over the next 
page and read of the great wealth of the North and 
West in our own great country. 

While Europe is engaged in the greatest war the 
world has ever known, don’t think for one moment 
Dixie is not having her’s too. Dixie’s war is with 
15,000,000 bales of cotton, and to keep our heads 
from being shot off by the speculators as well as 
by some of the mills is a man’s job. The first of 
September cotton opened up at 7 cents for middlings 
and upland staple around 11 and 13 cents. 

Since the South has organized in possibly every 
town and village the “Buy a bale clubs,” thereby 
keeping it off the market at 10 cents per pound, be- 
sides asking Uncle Sam to come to our rescue, the 
staple has advanced a few points in our favor. 

Many of our merchants are paying 10 cents for 
cotton on accounts, as well as allowing new goods 
to be purchased with cotton at 10 cents per pound. 
The merchants are storing this cotton in bonded 
warehouses and the creditors, in most.cases, will ac- 
cept warehouse receipts to take care of bills coming 
due. 

Business is practically at a standstill in every 
line, and it is out of the question to try to sell goods 
at this time on the road, and I am among the many 
who prefer to take their vacation now instead of 
Xmas. 

I have no intention of painting a destructive pic- 
ture of our beautiful Southland, and for one I feel 
that cotton will still be king, even if it has had the 
crown knocked off, but if some of our rich Yanks 
could come to our rescue in the right way and get 
in the ring and help fight the bear away from our 
doors by buying a bale of cotton for 10 cents, I 
believe that we could soon crown King Cotton again. 

Now, my dear boy, you can be of great service to 
us, even if you are too busy to come, just send us 
your answer through your valuable paper, HARD- 
WARE AGE. We know that you are with us. 

In summing up the situation— 

I have bought a bale of cotton. Have you? 

With best wishes and best regards, I am, 

Very truly yours, 
"T,. F. JAMES, 
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Unconscious Politeness 


COMMONPLACE occurrence in an omnibus in the 
vicinity of Whitehall. The bus has stopped and 
every seat is full, when suddenly a young lady enters. 
Just at the same moment an old gentleman sitting at 
the other end got up from his seat. 
“No, no, really I couldn’t think,” said the blushing 
maiden. 
“But, madam,” interrupted the old gentleman. 
“Not on any account; I should feel so terribly selfish 











and” expostulated the damsel, as she waved the 
courteous passenger back to his seat. 

“I must really insist on” continued the old gen- 
tleman, rapidly growing purple in the face. 

“T don’t really mind a bit, and in fact I’’— said the 
beauty, with the sweetest of smiles. 

“Can’t you see, madam, that” said the old gen- 


tleman irascibly. 

“It’s very charming of you, but really I can just as 
well stand,” the young lady said firmly, as she pro- 
ceeded to “straphang.” 

“You are at perfect liberty to do just as you like 
about that, miss,” said the old gentleman, advancing 
toward the door, “but I want to get out.”—-London Tit- 


Bits. 





As Pat Expected 


OME time ago an Irishman and an Englishman 
went to the captain of a ship and asked for the 
privilege of working their way across the ocean. The 
captain consented, but asked Pat for references, while 
taking the Englishman on without them. 

A few days later the pair were washing the deck, 
and just as the Englishman was leaning over the side 
to pull up a bucket of water he was caught in a huge 
wave and carried away. 

“Captain,” said Pat, going to that official, “maybe yez 
remember that whin Oi came on this ship yez asked 
me for riferinces an’ let that Englishman come on 
without thim.” — 

“Yes,” replied the captain, reflectively. “What about 
it?” 

“Nothin’,” answered Pat, triumphantly, “only he has 
gone off wid yer bucket.”— Boston Advertiser. 


The Vital Question 


CHICAGO business man with many relatives, some 

of whom were well-to-do but grasping, recently 

sought the services of his lawyer to draw up his will. 

When, after much labor, the document was completed, 
his client asked: 

“Have you fixed this thing, as I wished it, tight and 
strong?” 

“T have done my best,” said the lawyer. 

“Well,” continued the client, “I want to ask you 
another thing—not professionally, however. As a 
friend, and man to man, who do you think stands the 
best chance of getting the property when I am gone?” 
—Harper’s Magazine. 

“Mother! Mother!” wailed the small boy. “I’ve got 
an awful pain in my side!” 

“Which side, dear?” 

“The front side!”—Eachange. 


Cried All the Time 


HE conversation at a recent smokefest turned to the 

wonderful ways of the youngsters, when Congress- 

man James T. Heflin was reminded of little Tommy’s 
tears. 

Hearing a sound like fierce sobbing in the kitchen of 
her suburban home the other day, mother hastened to 
investigate and found: Tommy deep in sobful distress. 
Close by stood brother Jimmy, two years older. 

“Jimmy,” demanded the mother, looking from one 
to the other, “What’s the matter with your brother 
Tommy?” 

“He is crying,” explained Jimmy, “because I am eat- 
ing my cake and won’t give him any.” 

“That’s not nice,” said mother, severely. 
cake finished?” 

“Yes, ma’am,” answered Jimmy, “and he cried while 
I was eating that, too.”—Philadelphia Telegraph. 


“Is his own 


In Doubt 


A MAN was arrested on the charge of robbing an- 

other of his watch and chain. It was claimed that 
he had thrown a bag over his victim’s head, strangled 
and robbed him. There was so little evidence, however, 
that the judge quickly said: 

“Discharged!” 

The prisoner stood still in the dock amazed at being 
given his freedom so soon. 

“You’re discharged,” repeated the judge. 
go. You’re free.” 

Still no move from the prisoner, who stood staring 
at the judge. 

“Don’t you understand? 
Get out!” shouted the judge. 

“Well,” stammered the man, “do I have to give him 
back his watch and chain?” 


“You can 


You have been acquitted. 


Broad is the Way 


keer Major met Uncle Jim coming home from the 
county fair. Uncle Jim’s mode of progress was 
such as to command attention. He tacked from one side 
of the road to the other until brought up short by hit- 
ting the fence; and each tack netted him about five 
feet homeward. The Major reined up. 

“Jim, you black rascal, you’re drunk again,” com- 
mented the Major. “It’s a long way home—you’ll never 
get there in this fix.” 

“Yas, suh,” answered Jim thickly, anchoring to a 
post, “it ain’ dat dis heah road’s so long, suh—but ef 
dey jes ain’ made it so broad, sah!” 


The Keats Explained 


Ts little agricultural village had been billed with 

“Lecture on Keats” for over a fortnight. The even- 
ing arrived at length, bringing the lecturer ready to dis- 
course on the poet. The advertised chairman, taken 
ill at the last moment, was replaced by a local farmer. 
This worthy introduced the lecturer and terminated his 
remarks by saying: 

“And now, my friends, we shall soon all know what 
I personally have often wondered—what are Keats?”— 
Pittsburgh Chronicle-Telegraph. 
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Changes in Banking and Currency Laws—F inancial Reports Optimistic 
By A. A. CHENAY | 


WASHINGTON, September 20, 1914. 


REHEARING of the recent five per cent. ad- 
A vance rate case of the Eastern railroads was 

ordered to-day by the Interstate Commerce 
Commission for October 19. The order was issued 
in response to the plea of the carriers that it was 
absolutely necessary for them to be given some 
immediate relief. 

This new hearing will be limited to a presenta- 
tion of facts disclosed and occurrences originating 
subsequently to the date upon which the records 
previously made were closed. Pending the new hear- 
ing, the orders issued by the commission several 
weeks ago, allowing only partial advances in a por- 
tion of the territory, will stand. 

Opportunity will be given to protestants to be 
heard in opposition to the proposed advances. Al- 
ready a number of protests have been filed in antici- 
pation of a re-opening of the much-discussed con- 
troversy. 

War Risk Insurance Rates 

Applications for insurance to cover American 
ships and cargoes are coming into the Treasury in 
large numbers, following the announcement yester- 
day of the schedule of rates to be charged for the 
service. 

Owing to the exceptional hazards involved, in- 
surance will not be given on vessels bound for ports 
in the North Sea between the latitude of Christi- 
ania and Amsterdam, to ports on the Adriatic or 
Black Seas, or on the Bosphorus. 

The rates announced by Director Delancy, of the 
‘war insurance bureau, subject to change without 
notice, are as follows: 

On cargoes between ports of the United States 
and its possessions or non-belligerent countries 
one-half per cent.; to non-belligerent ports north of 
Havre and east of Sicily, one per cent.; to all other 
ports except the prohibited zones, one and one-half 
per cent. 

No Immediate Invasion of Foreign Markets 

Secretary Redfield, of the Department of Com- 
merce, does not believe that the time is yet quite 
ripe for an extended invasion of South America. 

Reporting yesterday to the Senate on the Weeks 


bill proposing to send naval vessels carrying indus- 
trial exhibits and samples of American manufac- 
ture to the principal ports of South America, the 
Secretary went at length into the financial situa- 
tion of the Southern Republics, and concluded that 
the buying power of those countries was so affected 
as to preclude the realization of any large expecta- 
tions at the present time. 


Ultimate Purchasing Power Not Impaired 


The plan of Senator Weeks to utilize old naval 
vessels for an industrial advertising tour is opposed 
by the Secretary of Commerce on the ground that 
displays of individual and corporate products should 
not be made under government auspices. 

The effect of the European war has not impaired 
the ultimate purchasing power of South America, 
Secretary Redfield declares, but its present buying 
strength and resources of current credit are ad- 
versely affected. When the reaction comes, how- 
ever, the losses now being sustained will much more 
than be covered, in the opinion of trade experts con- 
nected with the Commerce Department. 


Should Study the Foreign Field 


While there is a large opportunity in South and 
Central America, and in other sections of the world, 
for the American manufacturer to secure a grow- 
ing and profitable trade, careful students of the 
situation here in Washington are agreed that it is 
just now rather an opportunity of study and for 
the laying down of broad business policies looking 
to a permanent trade when the conditions shall have 
improved. 

The problem with our neighbors in the Southern 
half of this hemisphere is purely financial, and, if 
the United States is to capture the trade of those 
countries, recognition must be given to the matter 
of financing, partially at least, some of their needs. 


Credit and Exchange Through American Banks 


The establishment in two or three South Ameri- 
can centers of American branch banks with strong 
home backing is confidently expected to very mate- 
rially improve the credit and exchange conditions 
that have heretofore been so sadly neglected in our 
foreign trade relations. 
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7 This closer financial relation, it is believed, will 

tend also to stimulate American investment in Latin 
America, a factor, in the opinion of interested offi- 
cials, which will prove to be of the highest value 
in the campaign for extending the American export 
trade. 

Furthermore, commercial attachés provided for 
in a recent enactment of the present session, are 
to be stationed at Rio de Janeiro, Buenos Aires, 
Santiago, Chile, and Lima, Peru. These men, ex- 
perts in their several lines, will undoubtedly very 
substantially assist American manufacturers look- 
ing to those markets. 


Cheapér Postage Rates Proposed 


A movement is now under way for the reduction 
of the letter rate from five to two cents to such 
South American. countries as may be willing to 
enter such an agreement. Certain members at the 
Capitol more or less interested in the foreign trade 
campaign have advanced the proposition, and it is 
understood a resolution favoring the reduced rate 
will be offered in both Houses at an early date. 

The argument is advanced that a mail campaign 
on a huge scale would be more readily undertaken 
by American business men if the postage rate 
were cut down to 40 per cent. of the present scale. 


Changes in Banking and Currency Laws 


The House Banking Committee has favorably re- 
ported the Senate bill providing for an extension 
of the use of commercial paper as a basis for the 
issuance of circulating notes. As passed ten days 
ago by the Senate, the increase was from 30 to 75 
per cent. of the total capital and surplus of the 
bank. The bill reported to the House stipulates 
“that no national banking association shall be au- 
thorized in any event to issue circulating notes 
based on commercial paper in excess of 100 per 
cent of its unimpaired capital and surplus.” 

It is contended that the 30 per cent limit now 
prevailing is checking bank operations rather sev- 
erely, particularly in the agricultural sections of the 
country, and members of the Federal Reserve Board 
urged the raising of the limit to at least 70 per 
cent. 

Financial Reports Optimistic 


A summary of the statements received from a 
large number of banks in both eastern and western 
territory, in response to calls lately made by the 
Comptroller of the Currency, indicates a decidedly 
strong condition among the leading fiscal institu- 
tions of the country. 

While complaints have been received of some few 
banks refusing to extend paper or give new ac- 
commodations to their customers, it is believed that 
the warning against such tactics given out by Sec- 
retary McAdoo will serve to restrain any further 
manifestations of this spirit. Drastic action is 
promised by the Treasury head against any insti- 
tution un‘airly curtailing loans or refusing reason- 
able credit. It is claimed that there is sufficient 
currency in the banks of the country to meet all 
immediate needs. A large part of the recent issue 
of emergency currency, in fact, has not as yet been 
called for. 

War Tax Measure 


The House Ways and Means Committee have 
agreed upon an emergency revenue measure, to pro- 
vide $100,000,000, taxing beer, wines, gasoline, 
sleeping and parlor car tickets, insurance, tele- 
graph and telephone messages, amusements, bank- 
ers and brokers, and a large variety of documents. 

The stamp tax features of the bill are adopted 
practically verbatim from the Spanish-American 
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war tax bill of 1898. They will continue effective 
only until December, 31, 1915. The remainder of 
the provisions will be in force until repealed. 

Insurance policies, other than life, are to be taxed 
one cent on each dollar; a tax is levied on entering 
or withdrawing goods from customs houses; freight 
and express receipts are taxed one cent each, with 
a mandatory provision that the shipper must pay 
the assessment. 

Although the Republicans of both House and 
Senate have lined up in opposition to this war tax 
proposal, it is expected the measure will be put 
through the House with little difficulty. Some 
amendments, however, may be forced in the Senate. 


Second Foreign Trade Convention 
in Washington Next Winter 


A? a meeting in the Hotel Biltmore, New York, 

September 16, of the National Foreign Trade 
Council an organization was effected and the work 
it will do during the coming year for the co-ordina- 
tion of the foreign trade activities of the United 
States was outlined. 

James A. Farrell, chairman of the council and 
president of the U. S. Steel Corporation, presided. 

The discussion covered a wide range of foreign 
trade problems, some of which have been rendered 
acute by the European War. The action taken at 
this meeting was confined mainly to the authoriza- 
tion of appointment of committees of members each 
peculiarly qualified by experience and ability to 
formulate suggestions and recommendations. 

Among the committees so appointed will be a 
committee on merchant marine, American foreign 
banking facilities and necessary commercial educa- 
tion for foreign trade. The importance of improve- 
ment of the conditions under which small manufac- 
turers will be encouraged to enter upon foreign 
trade was recognized in the appointment of a com- 
mittee on this subject. In accordance with the reso- 
lution creating the Council, a committee was author- 
ized to confer with the Committee of the Chamber 
of Commerce of the United States to formulate a 
plan of co-operation between the two organizations 
in the general interest of foreign trade. 

The National Foreign Trade Convention in May 
last directed the Council to call another National 
Foreign Trade Convention at such time and place as 
was deemed necessary. The Council adopted a reso- 
lution directing the chairman to call another For- 
eign Trade Convention at Washington during Janu- 
ary or February next. Commercial and industrial 
bodies throughout the United States will be invited 
to attend and a program designed to concentrate 
practical and business-like discussions upon pending 
problems will be prepared. 

.Among those present at the meeting of the Coun- 
cil at the Biltmore were leading men from different 
parts of the country including James A. Farrell, 
New York; Samuel D. Capen, of St. Louis; E. A. 8S. 
Clarke, Walter L. Clark, Samuel Colt, Maurice 
Coster and P. A. E. Franklin, all of New York; 
Fairfax Harrison, Washington; H. G. Herget, Chi- 
cago; Lloyd C. Griscom, New York; E. N. Hurley, 
Chicago; Charles E. Jennings, New York; Alba B. 
Johnson, Philadelphia; E. W. Kempner, Galveston; 
Cyrus H. McCormick, Chicago; Barton Myers, Nor- 
folk; Charles L. Muchnic, New York; M. A. Oudin, 
Schenectady; Wm. Pigott, Seattle; John D. Ryan, 
W. L. Saunders, Charles A. Schieren, Jr., Willard 
Straight, E. P. Thomas, F. A. Vanderlip and R. H. 
Patchin, all of New York. | 





























Trade Conditions and Iron, Steel and Hardware Prices 





A steady inquiry from England, Norway, 
Sweden and Canada for American steel 
products. 

United States Steel Corporation fast get- 
ting its boats under American registry— 
two of its boats, sent out under American 
registry, recently left for South America 





MARKET SUMMARY FOR THE BUSY READER 


containing 31,000 tons of steel products. 
Notable inquiries before American mills 
include 2,000 tons of rods for England, 1,000 
tons for ‘Spain and 5,000 tons of barb wire 
for Russia. 
Logan Gregg Hardware Co.’s warehouse 
destroyed by fire—will buy complete stock. 
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Office of HARDWARE AGB, 
Pittsburgh, Pa., September 23, 1914. 

EPORTS from all the leading iron and steel cen- 

ters are that the volume of new business and 
_ S$pecifications against contracts in the first three weeks 
of September showed a falling off, as compared with 
the same period in August, and at the moment indica- 
tions are for a still further falling off. No large busi- 
ness is in sight, and owing to complications caused by 
the European war, a number of important projects 
have been put off that, had they gone through, would 
have consumed thousands of tons of steel in various 
forms. Nearly all consumers of steel products are 
making large curtailments in their purchases, and the 
output of steel by the mills in September will be a good 
deal less than in August. Indications are stronger 
that the development of foreign trade by American 
mills is going to be much slower than expected when 
the war broke out, and it may be three to six months 
before any considerable business is secured by domes- 
tic mills for export. The United States Steel Corpora- 
tion is getting its own boats and charters under 
American registry as fast as it can, and the other day 
the Corporation sent out two boats under American 
registry bound for South America that contained 31,000 
tons of steel products. There is a steady inquiry from 
England, South America, Norway and Sweden, and 
also from Canada for American steel products, but 
business is very slow in being closed up. The credit 
of South America is none too good, and in the case of 
the countries engaged in the war, a satzatactory basis 
of exchange has not been made. 

Col. H. P. Bope, vice-president and manager of 
sales of the Carnegie Steel Company, made an address 
in this city last week before the Pittsburgh Foundry- 
men’s Association, and said that conditions in the steel 
business were very unsatisfactory, and he further made 
the startling statement that three-fourths of the rail- 
roads in this country are on the verge of bankruptcy. 
Col. Bope believes that the railroads should be allowed 
a fair increase in rates of freight and passenger 
charges, as this is the only way railroads can put 
themselves in financial condition to make the purchases 
of cars and track equipment they so badly need. Col. 
Bope is an optimist in the steel trade, and believes that 
when foreign trade is in full swing and coming to 
American mills, there will be four or five years at least 
of very good business. 

Notable inquiries before American mills at this time 
include 2,000 tons of rods for England, 1,000 tons for 
Spain and 5,000 tons of barb wire for Russia. As the 
latter is contraband, it is a question whether American 
mills will accept the order, but one leading maker of 
barb wire has stated he will accept the business pro- 
vided the wire is paid for when delivered to the docks 
in New York. There is also an inquiry from England 
for 20,000 tons of low phosphorus pig iron, but prices 
submitted are said by the prospective buyers to be too 


high. 
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Nothing of special moment has developed in the steel 
and allied trades during the week, except that the 
quietness is more marked. An indication of how slow 
some shops are running, is given by the fact that the 
Bridge Builders and Structural Society met last week 
and stated that new orders represent only 27.5 per cent. 
capacity of the structural shops of the country. Some 
fairly large jobs in structural material are being given 
out, McClintic-Marshall Company having taken 3,500 
tons for a new railroad bridge for the Pennsylvania 
Railroad at Kiskiminetas Junction, Pa., and the Balti- 
more & Ohio railroad has received bids for a new rail- 
road bridge in Pittsburgh to take from 10,000 to 12,000 
tons. Most of the activity in the finished steel trade 
is in sheets and tin plate, the new demand for which 
is fairly active and prices ruling firm. The Standard 
Oil Company has notified producers of crude oil in 
Pennsylvania that it will take two-thirds of the pro- 
duction instead of one-third, as heretofore, and this 
may stimulate drilling to some extent. In the mean- 
time, the pipe trade is dull and the pipe mills are not 
running to over 40 to 50 per cent. of capacity. The 
pig iron trade all over the country is dull, and prices 
only fairly strong. Leading steel makers state that 
if the market can be held through the winter months 
on about the present basis, it will be all that can be 
expected. 

The local hardware trade is in fairly satisfactory 
shape, the demand for some lines of goods being fairly 
active, and for others is slow. Consumers are still 
buying only for actual needs, and are not showing any 
desire to stock up. Stocks all over the country are very 
low, and will probably continue so until there are some 
signs of permanent betterment in the trade. At this 
time of the year, retail hardware dealers are usually 
placing orders for goods for the Christmas holiday 
trade, but so far this year little has been done. Thou- 
sands of men all over the country are out of work; 
others have had their earnings cut down, by reason of 
being on short time, and their purchasing power is very 
much restricted. This is severely felt in all lines of 
furnishments for the home, the large stores reporting 
that business is dull. 

The entire jobbing warehouse of the Logan Gregg 
Hardware Company was destroyed by fire on Wednes- 
day night, September 16. The loss is estimated from 
$700,000 to $800,000, but the firm was fortunate in 
saving all of its records, and also in the fact that it 
had large quantities of goods stored in the Oppen- 
heimer building, adjacent to its own, and also in a 
warehouse in another part of the city, which it has 
maintained for some years. The firm has ordered 
duplicate stocks by wire and telegram, and these goods 
are now coming in rapidly. The concern has closed 
for the lease of a large building on the N. S. Pitts- 
burgh, which it will occupy temporarily, and ex- 
pects to have its business in full swing by October 1, 
or a few days later. The firm appreciates thoroughly 
the many letters and telegrams it has received from 
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friends over their losses, and has asked HARDWARE 
AGE to gratefully acknowledge these. 

Financial conditions are no better and money is tight 
all over the country. Collections in some places are 
fair, and in others are bad. 

Wire Naits.—The feature of the wire nail market 
éontinues to_be .the active foreign inquiry, which is 
coming from England, Russia and other foreign coun- 
tries. It is stated that an English jobber is in the 
market for 20,000 kegs of wire nails, and has a repre- 
sentative in this country now, trying to close up the 
business. Some shipments of wire nails have already 
been made abroad, and others are under negotiation. 
The local demand for wire nails is quiet, as nearly all 
consumers are covered by contracts at slightly lower 
prices than are ruling now, and specifications are fair. 
Mills state that practically all the business in wire 
nails taken on the $1.50 basis has been shipped out. 


We quote wire nails as follows: In carload lots to jobbers, 
$1.60, f.0.b. Pittsburgh, freight added to point of delivery. 
Jobbers charge the usual advances over these prices for 
small lots from store. 


Cut NaiLts.—The new demand is fair, but mostly for 
small lots, and mills report specifications against con- 
tracts as only moderate. The market is fairly strong, 
but gives no sign of being any ‘higher in the near 
future. 

We quote nails at $1.60 to $1.65 per keg in carload and 
larger lots to jobbers; carloads to retailers, $1. 65, f.0.b. Pitts- 
burgh, terms 60 days, or 2 per cent. off for cash in 10 days, 
freight added to point of delivery. 

Bars WIRE.—The new demand is showing some bet- 
terment, and is larger in proportion than for some 
other grades. Retailers are buying mostly in small 
lots, and jobbers report that very few carloads are be- 
ing placed. There is an inquiry in this country for 
5}000 tons of barb wire for shipment to Russia, but 
as this product is contraband it may be that American 
mills: will not be willing to figure on it. One mill has 
stated that it would accept the business provided cash 
was paid for the wire when delivered to the docks at 
seaboard. 

We quote painted barb wire to jobbers, $1.60; galvanized, 
$2.00 in carloads to jobbers, usual terms, freight added to 


points of delivery. Jobbers charge the usual advances for 
small lots from stock. 


FENCE WirRE.—Fabricators are not buying fence wire 
very freely; in fact, in much less quantities than usual 
at this season of the year. The demand for woven 
wire fencing is fairly active. Prices are firm, but show 
no signs of being any higher in the near future. 

Prices in effect are as follows: Annealed fence wire in car- 
load lots to jobbers, $1.40 base; galvanized, $1.80, with the 
usual advances charged to jobbers for small lots from store. 

Nuts, Botts AND Rivets.—There is a fair demand 
for nuts and bolts in small lots, but most consumers 
and dealers are covered by contracts against which 
specifications are only fair. Most of this business was 
taken at prices slightly lower than are ruling now. 
The new demand for boiler and structural rivets is 
quiet, particularly for boiler rivets, the locomotive 
boiler shops being very short of work. Prices are 
fairly strong. 

We quote button-head structural rivets in carload lots 
at 1.55c., and in small lots at 1.65c.; cone-head boiler rivets, 
1.65c. in carload lots and 1.70c. in small lots, with terms 30 
days ret, 2 per cent. for cash in 10 days. Discounts on nuts 


and bults are as follows in lots of 300 lb. or over, delivered 
within a 20c. freight radius of maker’s works: 


Coach and lag SCTCEWS.........+.e06--. 80 and 5% off 
Small carriage bolts, cut threads ff 
Small carriage bolts, rolled threads. 
Large carriage bolts 


Small machine bolts, cut threads...... 80 and 5% off 
Small machine bolts, rolled threads.. .80 and 10% off 
Large machine bolts a ian gta elk ee Blea an 75 and 10% off 
Machine bolts, c.p.c. & t nuts, small........ 80% off 
Machine bolts, c.p.c. & t nuts, large....75 and 5% off 
Square h.p. nuts, blank and tapped...... $6.30 off list 
PE WUE. on 6s Nice ak v eee heres acess 7.20 off list 
C.P.C. and r. . nuts, blank and tapped. $6.00 off list 
Hexagon nuts, Oe BOP. sn c's 0 kee 7.20 off list 
Hexagon nuts, smaller than ™% in...... $7.80 off list 
ee eS. Pe Pee ere $5.50 off list 
C.P. plain hexagon nuts............... $5.90 off list 


Semi-fin. hex. nuts, ) in. or under. .85, 10 & 10% off 
Semi-fin. hex. nuts, in. and larger. ...85 & 5% off 
Rivets, 7/16 x 6%, B= a Cagle yeamtae .80.10 & ea off 
Rivets, tin plated, packages 0, 10 and 5% off 
Rivets, metallic Rae packages. . .80, 10 and 5% off 
Standard ey SD 4 os os Sed och 70, 19 and 10% off 
Standard set-screws ............. 75, 10 and 10% off 
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SHEETS.—The new demand for black and galvanized 
sheets is fairly active, but not as heavy as in August. 
Specifications against contracts are coming forward at 
a fair rate, and shipments by the mills are heavy, but 
will probably not be as large this month as in August. 
The heavy decline in prices of spelter leads to the be- 
“lief that the expected advance in prices of galvanized 
sheets may not come in the near future. The mini- 
mum of the market on Nos. 9 and 10 blue annealed 
sheets is 1.40c, to 1.45c., 2c. for No. 28 Bessemer black. 
and 3c. for No. 28 galvanized. A few mills might shade 
out prices on black and galvanized not more than $1 a 
ton on specific orders for prompt shipment. Makers’ 
prices for mill shipment on sheets of U. S. standard 
gauge, in carload and larger lots, on which jobbers 
charge the usual advance for small lots from store, are 
as follows, f.o.b. Pittsburgh, terms 30 days net, or 2 
per cent. cash discount in 10 days from date of invoice: 


Blue Annealed Sheets 
Cents per Ib. 


5 ee a ts ek & 1.40 to 1.45 
ee oye ee cg aes td ke ee ee 1.45 to 1.50 
TS Pe eer er es) Serer ee 1.50 to 1.55 
De ee Gos olen 5 +e vs ar cela aan bck oe 1.60 to 1.65 
Mos. 25: BE. 36. v.06i0 0860 os Oe errr sé ¥% 1.70 to 1.75 


Box Annealed Sheets, Cold Rolled 
Cents per Ib. 


I es dik ia o: wibsh OK Rial 1.60 to 1.65 
a ral eS ee ee BS kp oe wet 1.60 to 1.65 
OR Ue ORM ro nt aS 1.65 to 1.70 
te tO Rs ee be ei Sw ce So bee eh 1.70 to 1.75 
I RE a Ee a Se ens 6 6 we bees 1.75 to 1.80 
I I I a SS a os ie ie Skat 1.80 to 1.85 
ee en EE OS we a's obo bb eke eb es Seance ee 1.85 to 1.90 
Te a ag le ants 1.90 to 1.95 
On ee a ea Sw Re eRe 1.95 to 2.00 
ES NaS ue Oe en Or ae Goren ak ery eer 2.00. to 2.05 
DEE se pice. o Sabet ee to ta. Ge cg te oe Se an ee 
Galvanized. Sheets of Black Sheet Gauge 

Cents per Ib. 

MO, RM a a ee CO sak bes othe be 1.95 to 2.00 
Os plc we hk ee ence mae 
Nos. RT Eee Ee ee pp Pre ear epee pay aah) 2.05 to 2.10 
<M a el 2.20 to 2.25 
Nee ee eee ee ne ee ee ole 2.35 to 2.40 
De, ce I I i ae cle FE SCE oe oes 2.50 to 2.55 
Nos. 25 and et aa ae a & ahs Kick a wD eee ee 
MU SAE eee es Lat ce Rhee cS p's Bs be kw ore - 2.80 to 2.85 
ES En i eee eee Tam: FB. 
en an a eae wagons 3.10 to 3.15 
a SSE PRON Re gen oy toa Ara Batis IO td fh 3.25 to 3.30 


CORRUGATED ROOFING .SHEETS BY WEIGHT 
Gauges, cents per Ib. 


Painting 29 25 to 28 19 to 24 12 to18 
Wenclar. Oe I tS oe ses a 0.15 0.10 0.05 
Grapmite, remwuiar 2... ccc ee 0.25 0.15 0.10 

tay O° oe 


2, 2%, 3 and 5 in. corru- 


SE od ok os Be os ew babe on 0.05 0.05 0.05 0.05 
2, V-crimped without sticks 0.05 0.05 0.05 ae 
vA to 1% in. corrugated... 0.10 0.10 0.10 
3. V-crimped without sticks 0.10 0.10 0.10 
Pressed, standard seam, 

Wh MORN vo ea ck °0.15 - 0.15 
Plain roll roofing, with or 

without cleats .......... 0.15 0.15 0.15 
3/15 in.. crimped.......... 0.20 0.20 0.20 
Weatherboard siding ..... .... 0.25 0.25 
DOE SO 5s os Week cco ede 0.25 0.25 
Rock face brick and stone 

ee oa wk en kd oee'a en ac cee 8 0.25 0.25 
Roll and cap roofing, with 

caps and cleats ........ 0.25 0.25 
Roofing valley, 12 in., and 

WE 6k Fh RE Oa has koe as 0.25 0.25 
Ridge roll and flashing 

(plain or corrugated)... .... 0.65 0.65 0.65 


TIN PLATeE.—Pig tin has now declined to as low 
prices as were ruling before the war started, and as a 
natural result prices on tin plate from stock have ma- 
terially declined over the figures quoted when tin was 
selling at 60c. to 70c. per Ib. Some mills will now sell 
terne plate from stock at about $3.30, and bright plate 
at $3.40 per base box. The tin plate mills are asking 
large consumers to send in specifications as promptly 
as possible, and shipments of tin plate by the mills 
in September will probably be as heavy as in August, 
which was a record month. There is a good deal of 
foreign inquiry in this country for tin plate, but so 
far little actual business has been closed. 


We now quote 100 Ib. 14 x 20 coke and terne plates at 
$3.40 to $3.50, f. o. b. maker’s mill. 


IRON AND STEEL Bars.—The new demand for both 
iron and steel bars is quiet, and mostly for small lots. 
Specifications against contracts have shown a falling off 
as compared with August. The new demand for steel 
bars for reinforcing work is active. The market on 
steel bars is fairly strong at 1.20c. for delivery over 
remainder of the year, but common iron bars are 
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slightly lower, and we quote these at 1.15c. to 1.20c., 
maker’s mills. The minimum price on steel bars is 
1.20c., maker’s mill, for September delivery, and most 
mills are asking 1.25c. for last quarter. Prices on com- 
mon iron bars are 1.20c. to 1.25c., depending on the or- 
der and deliveries wanted. 


STANDARD PIPE.—The Standard Oil Company has 
sent out notices that it will now take two-thirds of the 
crude oil produced by consumers instead of one-third, 
as heretofore, and this may result in some betterment 
in the new demand for casing and oil well supplies 
which, since the war started, has practically stopped. 
Very little new drilling is now going on, and it is ex- 
pected to be quiet through the winter months. As a 
rule, pipe mills are not operating to more than 40 to 
50 per cent. of capacity, but it is stated that discounts 
are being quite firmly held. 


Butt Weld 
eel | Iron 
Inches Black Galvy. | Inches Black Galv. 
, %& and 73 cet | ie i” ge ee 66 47 
Se gE re 77 Rey CAD Ege rae 46 
SE eee Tig | EEO SAT 69 56 
? Oe ee ak 72 61 
Lap Weld 
sy een Soy ae PepigS 77 6814 | 1% koe 6 he aie oa 45 
te in RPS a 79 St BE 06 We eeas owe? 67 56 
eR eS 76 Obie 8 Bias His inews oe 68 58 
SS. G8 306 os ws oes 53 o4 | 2 OU Ho ns oo de 70 61 
tne WE oe k's da 70 61 
Bes 2 See 68 55 
Reamed and Drifted 
i to 3, batt... .. 78 seit 1 to Nal butt. 70 59 
POY Pere Fe 75 66 , PRR ee 59 
2'Y, to 6, lap. 77 68%, 1%, ap eee 54 43 
1} , a cniweeds 65 54 
De ee die b gas 66 56 
24, to 4, lap.. 68 59 





Butt Weld, extra strong, plain ends 


» %& and %.... 68 y: SS Sree oe ee 63 52 
id a Ee Ss a a's ¢ 73 66% | peddaeda.t beat ae 60 
oe 2c Se: 77-70% | Set” See: 71 62 
Se ete 78 Ti% | Band 2%. 1.0.65 72 63 
Lap Weld, extra strong, plain ends 
imgmws oh ewetas 74 65 a. eee en ee rea 65 59 
2 Oe Mass ss wes 76 67 eka hack eae es 66 58 
. @ Ss APP aero 75 oa ; 2 OF Oye. cs x55 70 61 
“= ee pap ere 68 57 7 > Cx ukedvet 69 60 
oe lie abe Wed 63 52% | cath acdigcaw ir’ 63 53 
9 S 12 She sone at 58 47 
Butt Weld, double extra strong, plain ends 
aay die agile dha eit 63 56 @ to Vai 222121 60 49 
e St Serr 66 59 8 re 60 52 
Ss 2 tl Serer 68 61 eS aa 62 >4 
Lap Weld, double extra strong, plain ends 
Diige g eats ha oe éene 64 57 2 Sore Ter ee 55 49 
2 Sh Pane a 66 59 | 2 | 2 Tee 0 54 
eae Ge Gs ve stes 65 58 | 4 ie Pee ee 59 53 
Mn cmeeesene 4 + OE Osi ss iene 2 52 


To the large jobbing trade an additional 5 and 2% per 
cent. is allowed over the above discounts. 

The above discounts are subject to the usual variation in 
weight of 5 per cent. Prices for less than carloads are two 
(2) points lower basing (higher price) than the above dis- 
counts on black and three (3) points on galvanized 


BoILER TUBES.—Discounts to jobbers, in carloads, in 
effect from May 1, 1914, are as follows: 


Lap ee Steel Standard Charcoal sine 


1 RES PS FO 62 1 hd ad's oii Owe aw hs 
ae ee aie bhi oe aren 59 1 ORES «SE san inks be bo oe 
2% and 2% in.......... et Bae Oe ca kde Oda 6 erin wee 45 
en eer er TOT. Bae: OO BR: Wie icckc sets 54 
336 ome 4M Wi i. oc ecics 72 | = 8. 3 7a ae 57 
BS § & Peery 65 te 2: & eer are 60 
TO ae Oak 6veweirte cbc Ge i: @ OOS 6 Bick ev cduawes: 49 


Locomotive and steamship special charcoal grades bring 
higher prices. 

2% in. and smaller, over 18 ft., 10 per cent. net extra. 

2% in. and larger, over 22 ft., 10 per cent. net extra. 

Less than carloads will be sold at the delivered discounts 
for carloads, lowered by two points for lengths 22 ft. — 
under to destinations east of the Mississippi River; len 
over 22 ft., and all shipments going west of the Mississ er 
River must be sold f.o.b. mill at Pittsburgh basing discount, 
lowered by two points. 
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Office of HARDWARE AGE, 

Chicago, Ill., Sept. 22, 1914. 
USINESS is better. This is a concrete statement 
of facts pertaining to the hardware trade in the 
central West. Elaboration is necessary only for the 
purpose of substantiation. Hardware manufacturers 
do not report much definite progress in export business. 
Those firms which have formerly obtained South Amer- 
ican and English business continue to receive orders, 
but there are instances where instructions to hold ship- 
ment until further notification accompany the orders. 

In this country there has been an improvement in 
the purchases of retailers. There is still a spirit of 
conservatism shown in buying, but orders are larger 
and more frequent. Coal scoops and shovels for ordi- 
nary use are being purchased in good quantities. Snow 
shovels have not begun to move. Coal hods, fire sets, 
stove pipe and other seasonable articles are in good de- 
mand. Builders’ hardware shows improvement in spot 
orders. 

Goods for future delivery are not being contracted 
for as readily as formerly. Part of this is doubtless 
due to the reluctance of jobbers to undertake strong 
selling. campaigns on these goods until prices are better 
established. Lawn mower orders for spring delivery 
are spotted. Rubber hose is being bought in good quan- 
tities at practically the same prices as were quoted last 
year. There seems to be a feeling that there may be 
trouble in securing raw material, occasioning higher 
prices. It is understood on good authority that a lead- 
ing jobbing house in St. Louis has announced its in- 
tention to a large manufacturer of buying garden im- 
plements in quantities which compare very favorably 
with the specifications for 1914. 

Wire products show a slight lessening in specifica- 
tions against orders as compared with the previous 
week. 

Jobbers continue to maintain as low stocks as are 
reasonable. 


WIRE NAILS.—Specifications against orders are some- 
what less than for the previous week. Stocks have been 
rounded out during the past month and such a lull is 
not unexpected. There is still talk of further ad- 
vances. The mills are understood to be working to 75 
per cent. of their capacity. 

We quote wire nails f.o.b. Chicago: 


Carloads to jobbers ............ ee ESM $1.78 base 
Cream GD TORR bcc ws basse bsecdcwce 1.83 base 
Less than carloads to retailers........... 1.93 base 


STAPLES.— We quote, f.o.b. Chicago. Staples, bright. 
Same price as nails. Staples, galvanized, an advance of 
40c. 

Bars WIrRE.—Orders being received are mostly for 
less than carload lots to retailers. Stocks in the hands 
of jobbers are understood to be fairly complete. 

We quote barb wire f.o.b. Chicago: 


Carloads to jobbers, painted............. $1.78 base 
Carloads to jobbers, galvanized.......... 2.18 base 
Carloads to retailers, painted............ 1.83 base 
Carloads to retailers, galvanized......... 2.23 base 


An additional advance ‘of 10c, for less than carlos ds. 


FENCE WIRE.—Retailers are completing stocks for 
fall sales of wire fencing. Fence wire for manufactur- 
ing purposes is without particular interest. 

We quote f.o.b. Chicago: 


Carloads to jobbers, annealed................ $1.58 
Carloads to jobbers, galvanized.............. 1.98 
Carloads to retailers, annealed............... 1.63 
Carloads to retailers, galvanized........... se. 2.03 


An additional advance of 10c. for less than carloads. 
LINSEED OILs—Strictly pure, old process, f.o.b. Chi- 


cago. A decline of 3c. from prices of last week is 
noted. 
Cr, ee a ee ete aS a:b While hia te ce 
ere eae ne ce ee Kee ae 
Se GO POE, GREW: og 6 CA 6 eA a keh 56c. 
SB OF mere DMAPPeIe, DOMOG. «. oo. cc 0% ciscccccececccshee. 
ees Tee: BD : PO We sa os ore bao oe eR RS 58c. 
Less than 5 barrels, boiled......%. 2... ccc ccces 59c 
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Office of HARDWARE AGE, 
New York, Sept. 20, 1914. 


: hee commercial and financial situation, foreign and 
domestic, so acutely affected by the European con- 
flict, seems to be gradually yielding to treatment. ' Fea- 
tures of importance are the successful placing of the 
New York City loan of $100,000,000, the betterment in 
foreign exchange because of the expanding movement 
in exports of iron and steel products, grain, oils, etc., 
which increase our favorable balance, the better out- 
look for late farm products and an improved tendency 
in the cotton situation. 

The best reports, as usual, are from the Central West 
and Northern frontier states and cities, in which sec- 
tions crops have been large and increasingly profitable 
for more than 15 years. Along the Atlantic Coast 
manufacturing lags yet, and factories are often on 
part time with reduced forces. Building is halted, 
partly because of high interest rates, and good security 
demanded as collateral for loans. 

In the South, with raw cotton selling at from 8 to 10 
cents per Ib., articles all along the line, from manufac- 
turer to retailer and consumer, are harder to dispose of. 
This situation acts as a brake on distribution. Nearly 
two-thirds of our cotton staple is exported, Great Brit- 
ain being our largest customer. The industrial situa- 
tion there and elsewhere abroad in cotton-using centers 
is complicated or paralyzed. 

According to a well qualified expert in cotton, whose 
travels in this interest for seven years have been world 
wide, the total international business in manufactured 
cotton for the seventy commercial countries is $1,200,- 
000,000, of which the proportion of the United States is 
only $50,000,000. What is needed in our country is 
more mills convenient to cotton raising territory to use 
in greater proportion our own cotton. The profit in 
any staple raw material is usually of small percentage, 
but the labor in a given manufactured product may 
vary from relatively little to ninety per cent. or even 
more of the manufacturing cost. 

Governor Swanton of Virginia within a decade in an 
address before a hardware convention im Richmond 
said that a bale of cotton could be made into $500,000 
worth of product. 

This isn’t fanciful after viewing bits of almost price- 
less lace, for example, in such centers as the Metropol- 
itan Museum in New York and elsewhere. It is also 
estimated that a pound of steel may produce $10,000 
worth of hair springs for watch movements. 

The vice-president of the leading manufacturing com- 
pany for large domestic and export business in a com- 
mon household article, says that they broke even on 
September 1 with last year for the eight elapsed 
months in domestic business. Such falling off as they 
had was in foreign business temporarily affected by 
transportation and financial conditions, but in this line 
there is some improvement already. 

The head of an old and influential house representing 
a number of prominent manufacturers of iron and steel 
products says domestic trade has been fairly good and 
that it was very good every day last week. This ap- 
plies in considerable measure to seasonable goods for 
delivery next winter and spring. In many respects, 
he says, the prospect is decidedly better, and the ulti- 
mate outcome encouraging. Collections, however, are 
not at all satisfactory, and there is abundant room for 
decided improvement, which doubtless will wait on an 
easing of the money market which already is some- 
what better. 

Bank clearings for the week ended September 17 
totalled $2,461,534,000, an increase of 32 per cent. over 
last week, which contained a holiday, but a decrease of 
28.8 per cent. in the corresponding week of 1913, and 
23.7 per cent. less comparable with the corresponding 
week in 1912. Outside New York the aggregate is 
$1,349,343,000, a gain of 32 per cent. over last week, 
but a loss of 5.5 per cent. from the corresponding week 
in 1913, and 3.5 per cent. from the similar week in 


1912. 
LINSEED O11.—There is but little change from the 


dullness in this line which has prevailed for several 
weeks. Buyers are ordering only in sufficient quanti- 
ties to meet immediate needs. 

Linseed oil, raw, city brands, is quoted at 60c. per 
gal. in 5 bbls. and over and 61c. for less than 5 bbls. 

State and Western oil in small quantities is offered 
at 57c. to 58c. per gal., and in carloads at 56c. 

The poor demand conditions make it possible to shave 
any of these quotations at from lc. to 2c. per gal. for 
anything like desirable business. : 

WINpDow GLAss.—The movement of window glass in 
the Eastern market is still very slow, as merchants 
continue the policy of awaiting developments. One 
reason is the scarcity of money available for building 
purposes, loans ranging at from 7 to 8 per cent. and 
over. The disorganization and destruction in Belgium; 
especially at Charleroi and Jumet, occasioned by the 
severe battles there at the start necessarily restricts 
or prevents production at present in any event. While 
merchants in South America countries, China, Japan 
and elsewhere which have obtained their supplies prin- 
cipally from that district in Belgium may eventually 
want to buy American made glass, it must be kept in 
mind that Belgium prices were about one-half of ours, 
that the Belgians had on hand a supply for six or seven 
weeks and that some of the foreign markets had also 
laid in good stocks. Freight rates from the United 
States to South American ports are also about double 
those from Antwerp. 

English factories are working to only about half 
capacity, it is reported, and prices there are fully 50 
per cent. higher than they were before the war began. 

In New York and adjacent markets prices are un- 
changed. Window glass ranges at from 90 and 10 and 
90 and 15 per cent. on single thick and 90 and 15 and 
90 and 20 per cent. discount on double thick, from job- 
bers’ list. If there was any appreciable business the 
dealers would get higher prices because of existing con- 
ditions, but buyers are holding off. 

NavAL STores.—Buying in these products shows a 
somewhat improved tone in the primary market, be- 
cause of better inquiries, and Savannah is feeling a bit 
better. There are indications that Southern factors 
may succeed in their attempt to hold stocks and prices 
steady. There is also a better demand for export re- 
ported, because of shipments to European territory. 

Spot turpentine in yard is quoted at 47c. to 48c. per 


Rosins, although quiet, are steady with inquiries of 
routine character. | 

Common to good strained, on the basis of 280 lb. per 
bbl. in yard., is quoted at $3.80, and D grade, $3.95 to 
$4 per bbl. 

Rope.—There is but a very limited business in rope, 
manufacturers and dealers quite generally waiting to 
see what the situation will develop. There is a mixed 
condition in hemp due to great irregularity in the 
arrival of raw material. The business locally is 
affected appreciably by the interruption to foreign com- 
merce caused by war conditions, owing to the decreased 
demand for rope used on barges, lighters, tugs and 
harbor craft generally serving the ocean-going vessels. 
First grade Manila hemp rope is still quoted at 14c., 
and second quality at 13c. base per pound by the job- 
bing trade. 

Wire Naiis.—Specifications for wire nails are com- 
ing along only fairly well, merchants deferring until 
the last minute before ordering such supplies as are 
necessary to meet current demand and maintain reason- 
ably good assortments. 

Wire nails out of store are held at $1.85 to $1.90 per 
keg base. 

Cut Naims.—There is a slightly better inquiry re- 
ported for cut nails, especially from merchants trans- 
acting foreign trade, as there is difficulty in getting cut 
nails, in Belgium especially, and England also, owing to 
the absence of workmen performing war duties. _ 

Cut nails out of store are unchanged at $1.85 to $1.90 


base per keg. 














PUBLICITY FOR THE RETAILER 


A Cireular Anticipating War Prices—A Steel Fence Post Ad with the 
Reasons Why 


A Circular Calculated to Win Friends 


No. 1 (18% in. x 19% in.). The great Powers 
of Europe are engaged in a death grapple on the 
field of battle. Millions of men over night have 
changed from creators of world wealth to destroyers 
of lives and property. During the stress of conflict 
and after the final reckoning the wheels of com- 
merce in every neutral nation must turn doubly fast 
to help bridge the tremendous gap in the stock of 
world supplies made by the cessation of industry 
in all of the warring countries. While this will 
ultimately bring wonderful prosperity to this coun- 
try, it will inevitably cause a general rise in price 
of most of our staple articles. Even now we are 
beginning to realize how closely the whole world is 
knitted. Advance price notices are coming to our 
attention with the regularity of clock-work. But 
there are many firms who, having foreseen these 
conditions, have taken steps to insure against price 
advances for months to come. And these firms have 
a pretty strong sales story to tell the American 
public. Price advance cannot help but arouse a 


certain amount of antagonism, but if a firm has 
taken every precaution to delay such advances as 
long as possible, it wins at once the appreciation 
of the buying public. Moreover, such a move is 
productive of increased sales—people will naturally 
seek to protect themselves for as long a time as 
possible. Immediate price advance is bound to 
cause conservative buying until conditions begin to 
balance and price and income adjust themselves, 
so then, this announcement of the Thomas Hard- 
ware Company is fraught with peculiar interest at 
this time. The Thomas people have taken steps to 
protect their customers against immediate price 
advance, and this circular is bound to find quick 
response, and, what is even more important, it is 
sure to impress the buyer of the fairness of the 
Thomas firm in not taking advantage of an unusual 
situation.. Every dealer who can make an announce- 
ment similar to this one, or even an announcement 
that will prepare the public for price advances in 
certain lines, is accomplishing a good work of pub- 
licity. To tell the public just where you stand on 





Ten Million Men in Mighty Waste of War 





by Purchasing Before the Advance. 





1 Car —_ . ieee now on 
1 Car Mill Feed, bran, ee and flour 


middlings, 
1 Car Woven Wire, Barb Wire and Nails, e Sept.-1st. 


























In Continental Europe Means Higher Prices in America. We Have Anticipated This 


Five Carloads 0 Merchandise 


2 Cars Oil Meal, expected daily. 
daily. 


Our Lucky Purchase is Your Gain for We Will Sell Out of Car on the Basis We Bought 


QUALITY 


AT FOX’S 








UTSIDE observers often marvel at the different features to 

- be seen in this store, at the large stock carried and at the 
still larger amount of business done. Now all this could not 
have been brought about if our patrons had not found that 
their $$$ went toa better advantage here than elsewhere. 






























































































































AM Headquarters for ico sa AMERICAN 100 Pounds % In reality, quality means nothing more than the amount of 
ERICAN FENCE Wire Nails value received for your money and Hikwality is the highest 
$2.75 FIELD FENCE $2.25 value received ever known. Therefore B YYZ and teach your 
+ $$ to have more cents of quality and kum in and glance around 
Hf SPECIAL TERMS OF OFF CAR--Orders for 100 rods or more taken off the OPO AEE RTD Ver sue Senne S. 
: S: Hor ope terms, April Ist, = Serene pn note 
Made of stroug. b fteel wires, geivenised. J we have ever been * 
Amyls provides for expansice aid contraction. fe practically | tO offer and these PRICES WI POSITIVELY. SAVE YOU } MONEY. All A line of Laundry Soap, per bar ...... .....-.+-+6 sees 2< 
Spuak Duwiotheejesea * '§ Wise and Nails are certain to oie cane before this car arrives on track. 75 best ever Razor Strops .........0. .....scceee cued 48c 
Pe... , 3 boxes of Ohio Matches . a 
ey ee nd be hone Orde Once Easter Chicks and Bunnies for the kiddies, Le em 
us ited Phone Your r in at at. hottie of Carter’s Ink, nun bet-R. .........+...- 48e 
° awe 1 lb. good fine bulk Spaghetti. > oxed eae 
il Meal= Tankage= Mill Fe -j- Thompson’s bleached Raisins, to close, per Ib... beeseeseees 9c 
Seecial Low Prices off Cars Cars Feed [177 Yeast Foam fora bargain... visb svlecds Veen 
Se NetFen 7. Y At And Save BIG 4 Enuf Marbles for every boy i in n town. 
Phone Your Oréere At Ones ve BIG Money| Rubber Water Bottles at one half price 
SCHOOL SUPPLIES | ALUMINUM WARE. 500 strings of Beads at a price, worth your ~ 
Large New Assortment - - Lowest Prices Base Ball catcher’s Mitts. Cem 
Six splendid five cent tablets........0.c---ce0e04: te Special Window Display 5c Sepia reprints of famous paintings, 3 for........ 10¢ 
oa ee ye Me hand Soap, poet fer ee : 1s 
away on guessing : not tobuy | Chautauqua week... ....... 0... cece eceeles white Ww per grade neop clean. .3 
ag gy a => palaces ee boy rice “a 5 Ibs. of Rice, a few hulls in it. pia Ga ee. eee pean 25¢ 
40c double Wash boards, U-Zem ...... ...-.-- sees 23¢ 
Twine Furniture and Rugs White Sunday go to ot Shirts, 17 1- 2size ..22¢ 
PLYWOUTN STANDARD —10 one ‘Peaberry Coffee, the old stand by ..27e 
—_ an ee er dcscrenaeitclRna sages: Plenty of large fancy Veeso-on hand. ‘Take a look. 
Red Jacket Pumps: | Same! trac van he Big bargains in Aluminum Ware 
On si he fo ot nero sgt > alg Cues TREN ene Creemee = breaccse’ 
0 a : on 
a rood pap a Soa lage Harness and Buggies Line of Nets Seeks, allt, coved ond aoe. 
Special Prices for Chautauqua Week Leather covered Suit Cases $5 kind, stand the wear... $3.90 
we ee» Pres Spec! Poe Also odds and ends in Suit Cases at price. 
Se... ae. St eee Oe 5 gal. Gas: or Kerosene Can plenty of them.... .. 
bad Scie ron Giga it Pip. S50- 38 | Aim Dipper nooo & t Remember our Paint, Oil and Varnish Stock is com- 
Barn Puint...../.:.... 6.50 5.45 | 12-quart Tin a good one.......... 25 9 plete, Buy now, while the assortment lasts. 
Perfection Coal Oil Stove... 10.00.  &96 | Scarkess Linknent Bottle.” ‘so | 6s 
ideal W, Machine.;4....5. 2... 200° $95 | Ironclad NR Sac is |S Series of 50 Post Cards, per series, . . 
ape eee » . Ol initial. 3 Kent 1 qt. glass jar of Peanut Butter. a bargain 
Cole’s A good Leather Halter... LS 89 tae % Chautauqua =? - . shen erie Sh, 
ont TELEGRAM a 
Round Oak | | Stace ses obeys to ine printer we have notions by tslegraph of aévance on ait ters he weoe 
Ranges Twel 
Entertainments 
mewoars | LHOmaS Hardware Com ANY | oor si00 
Best A 24, 1914 oe 
ugust Deve See It 





No. 1—This announcement of the Thomas Hardware Co. is fraught 
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with peculiar interest at this time 


No. 8—The first paragraph gives the 
reader feed for aph 9 
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the price question, frankly and fully, is good busi- 
ness. No one resents the inevitable but every one 
appreciates a chance for preparedness. Such an ad 
as this one from the Thomas firm enables you to 
put price advances in force with the minimum of 
friction and misunderstanding. The significance of 
the Thomas circular is clearly shown by the closing 
item in shape of a telegram notice. While the 
general advance in prices is not apt to materially 
derange the commercial fabric, it must not be for- 
gotten that we are creatues of habit and if our 
habits, especially our buying habits, are to be 
changed, the change will be made easier if notice 
is served us in advance. Now is the timely oppor- 
tunity for the hardware dealer to take his custom- 
ers into his confidence, and such a step is bound to 
mean bigger business and increased confidence. 
This circular is well arranged and its purport is 
understood at a glance. Inasmuch as the schools 
are now Opening, we would have given more promi- 
nence to the panel announcing the school children’s 
guessing contest. 


Steel Fence Post Advantages Clearly Outlined 


No. 2 (2 cols. x 7 in.). Milt. Benson, Saranac, 
Mich., sends us this ad on steel fence posts, which 
is among the best of such ads that have come to 
our notice. The superiority of the steel post is here 
so completely demonstrated that we wonder how a 
farmer could consider the wooden post at all. Fur- 
thermore, the argument is full of human interest 
rather than being a dry symposium—#in fact, the 
ad reads like a story which, after all, is exactly 
what a good ad should be. The last paragraph em- 
phasizes the important point of labor saving, and 
this should be no small consideration for the busy 
farmer. The ad is exceedingly well presented, the 
cut standing out well, yet occupying the minimum 
of space. 

Here’s a Touch of Originality 

No. 3 (2 cols. x 10% in.). The ads of the Fox 
store are notable for their original angles of 
thought and also for their use of simplified spelling 
of a variety especially invented by Mr. Fox him- 
self. The first paragraph gives the reader food for 
thought. It shows him how home trading reacts 
to his own individual advantage. We should like 


Hermann Boker & Co. Fail 


HE countless friends of Hermann Boker & Co., 

New York, will greatly deplore the conditions 

in Europe and the tighter money market in the 

United States which has caused this old, respected 

and well managed house to file a petition in bank- 

ruptcy. This was done to better protect the credit- 
ors of the house. 

The liabilities are given as $2,071,952, and the 
assets $2,658,345. The receivers are O. L. Dom- 
merich and the New York Trust Company. The 
business will go on as usual under the receivership, 
and the traveling salesmen have started out as usual 
to take orders. Their stock, we are assured, is 
clean, well assorted and in good volume, with 
scarcely anything on hand unsalable and not worth 
more than it was two months ago. They have thou- 
sands of dozens of goods made up in Germany, 
which as soon as shipping facilities improve they 
expect to receive. They have had letters from their 
factories in Europe of recent date asking for orders 
and expecting them. | 

There is a fairly good stock of desirable and 
wanted goods on hand in New York, and with the 
production of their Valley Forge Cutlery Company, 
Newark, N. J., which started up again September 
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to see other dealers take this same thought and en- 
large upon it. Conditions that do not please us are 
often the result of our own lack of analysis and 
forethought. Stores in our community which seem 


American Steel 
FENCE POST 2225-3 


. Cheaper than wood and more durable. 
Galvanized inside and outside. 


DON’T USE DEAD TREES 


When you put a wood post io the ground, you defy 
the laws of nature. 
Sbe has decreed that a!l animal and vegetable matter 
must perieh as soon as life is extinct. The minute you 
place a wood post in the ground, you defy this law. 
You put it there for the purpose of lasting, but on 
the contrary, decay begins at once, and each year the 
post i¢ weaker and of less value. You c+ follow Na- 
ture’s guidacce by vseing the AMERICAN STEEL 
FENCE POST. She says minerals are not to perish. 
We merely follow this law and travsform a mineral, 
namely, iron ore, into the form ofa steel post. When 
chis goes into the ground, Nature preserves it. 
Each post is really a lightning rod, carrying the 
electricity from the air. This fact aleo aids in pre 
venting corrosion and explaios why posts have been 
in the ground fifteen years without rusting This 
uality of posts also protects your stock from light. 
ning. Steel posts will not bura, s> you can clean 
your ferce line each year, getting rid of vermiv and 
weed Seed which destroy crops. 
[In ‘ordinary soil, steel p»sts can be driven, saving 
valaable time and also money. There are dozens of 
reasons why this post isafarm economy. We will 
be pleased to explain further the merits of this post - 
snd give you prices. 


FA Mit. Benson, Sifsese., eB 


No. 2—The argument is full of human interest 











to us to be falling behind are compelled to do so in 
many instances by our own lack of support. The 
simplified spelling runs through the items listed, 
and this little touch of humor will go far in dis-- 
tinguishing the Fox ads from those of local com-- 
petitors. 





10th, will keep them in a position to supply their 
customers, they believe. In addition to this they ex-- 
pect to receive consignments from some of their 
factories in Europe. 

The house is continually in receipt of orders and: 
are executing them with no reason to doubt that 
their European factories are producing goods as. 
they were when last heard from very recently. 


Annual Meeting of A. H. M. A. 


TO THE MEMBERS OF THE AMERICAN HARDWARE: 
MANUFACTURERS’ ASSOCIATION : 

The annual meeting of the American Hardware 
Manufacturers’ Association, held in conjunction 
with the National Hardware Association, will be- 
at the Marlborough-Blenheim Hotel, Atlantic City,. 
October 29-29-30, 1914. 

Yours very truly, 
F. D. MITCHELL, 
Secretary-Treasurer. 


THE RotTarRy Hay Press Co., Decatur, Ill., has in- 
corporated with a capital of $100,000 to manufacture: 
and sell a new type of hay press and farm machinery. 
The incorporators are Jolly James, Charles F. Cooper- 
and J. W. Jolly. 
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MAKING CENTER BOOTS 


By A. F. MUELLER 
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FIG. 8 PATTERN FOR COLLAR. 
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Pattern for center boots 


IGS. 1 and 2 are isometric drawings of two 
HK styles of center boots used in warm air fur- 
nace work. These drawings are shown with- 

out the slips or joint cléats to connect them to the 
wall stacks. The boot in Fig. 1 is the most ex- 
pensive to make but in some cases it must be used. 
Fig. 3 is the pattern for the ends and it is laid 
out without reference to any drawing as the vari- 
ous measurements are usually known. The width 
f-c is somewhat longer than the diameter of the 
collar to which the runs are connected. The height 
g-h is from 5 to 10 inches and e-b is equal to the 
width of the stack. a-b is not less than 3 inches 
long and b-c is at an angle of 45 degrees to f-c. In 
laying out the end due consideration must also be 
given to the amount of material that it will require 
for the sides, so if possible to avoid any unnecessary 
seams. For instance, if the length a-b-c-d should 
be 21 inches and 20 by 28 tin was to be used, then 
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the distances a-b and c-d should be reduced so that 
the distance from a to d would not be more than 
20 inches, etc. As the joints between the ends and 
the sides are to be double seamed, a single allowance 
for seaming is added as shown by the dotted lines. 

Fig. 4 is the pattern for the sides and the length 
a-b-c-d is taken from similarly numbered lengths in 
Fig. 3. The width b-i is the same as f-g-e and 
double, seaming allowances are allowed on the side 
edges as shown by the dotted lines. At b the allow- 
ance is simply cut while at c it must be notched or 
the seam will lap at this point on the end of the 
boot, a section of the seam being shown at Fig. 5. 
In making these seams it is the usual practice to 
bend the sides on the brake lines and then 
straighten the brake on line c, which will permit the 
introduction of one of the shop stakes along the 
line c-b to seam that part of the seam. 

Fig. 6 is the pattern in full for the bottom or as 
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some term it the face. The width gnd the length 
are about a sixteenth of an inch less than the same 
measurements in the boot. Lines are drawn con- 
necting diagonal corners, j-m and k-n, and using the 
intersection of these lines as a center and radius, 
the half diameter of the collar describe a circle. 
When the seam between the collar and the bottom is 
to be as at M of Fig. 9, or as in Fig. 10, then a 
double allowance of material is added as shown by 
the dotted circles. When the seam is to be as at N 
only a single allowance is added. To the square 
part of the pattern material is added to make a 
seam as shown in Fig. 7. 

Fig. 8 is the pattern for the collar with allow- 
ances on the end for a grooved seam and on the 
side for a seam as in Fig. 10 and at M. The length 
of this pattern is calculated from the diameter of 
the collar and its width is about 3 inches. 

Fig. 11 is a view of the pockets or slips and Fig. 
12 is a section showing how they go onto the ends 
of the boot, and as their detail and construction was 
described in a former article it will not be taken 
up in this one. 

The boot in Fig. 2 consists of a rectangular and 
a round collar connected by a transition piece. Fig. 
13 is a plan of the fitting and as it is regular it can 
be divided into similar parts, which is done by 
drawing lines through the center that are parallel 
with the sides and ends of the rectangle. Space one- 
fourth of the circle or one of the arcs contained be- 
tween the lines just drawn into a number of equal 
spaces and connect the points to the adjacent corner 
of the rectangle and these lines are plan lines, are 
foreshortened and their true or surface lengths 
must be found. To do this a diagram of right angle 
triangles is constructed as in Fig. 14. Draw a hori- 
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zontal line as x-A and transfer to it, in each case 
measuring from A, the length of the plan (dotted 
lines) lines in the plan. From A erect a perpen- 
dicular whose height is the same as the height of 
the transition part as A-A’ and from A’ draw lines 
to the points on the horizontal line, and these lines 
will be the true length of the plan lines in the plan. 

In Fig. 15 draw a line as A-B equal to the length 
of the rectangle, and with A and B as centers and 
the true lengths in the diagram as radii, describe a 
series of arcs. From the intersection of the arcs at 
1, place or step from arc to arc the distances in the 
quarter circle in the plan (which are all equal) as 
2, 3, 4 and 5. With the points 5 as centers and 
radius the true length of x-5, or x-A”, intersect arcs 
described from points A and B, whose radius is half 
of the width of the rectangular end. Connecting all 
points located will produce the net half pattern for 
the transition when the seam is on the end. When 
the seam is on the side then the end is developed 
first, in the same manner as described above. To 
the side edges add material for grooved seams, as 
C and D, a section being shown in Fig. 16. To 
the round end add for a double seam when the seam 
is as in Fig. 17, the section being taken at r of Fig. 
2. In this case the pattern for the collar will be 
the same as in Fig. 8, and the seam will be turned 
onto the collar. When the seam is to be turned onto 
the transition the single allowance is added to the 
pattern in Fig. 15 and the double allowance added 
to the collar. 

On the rectangular end there is at times added a 
collar in the same manner as on the round end. 
Fig. 15 shows that there has been an allowance 
added to which the pockets are attached. The ob- 
jection to this is that it leaves openings. 





A Progressive Pittsburgh Hard- 
ware House 


O NE of the most up-to-date and pushing hard- 

ware concerns in the country is the Steiner & 
Voegtly Hardware Company, whose house is located 
at 230-234 Diamond street, Pittsburgh, Pa. This 
live hardware concern is constantly doing original 
things to bring its name and its goods before the 
buying public, and is doing something this week that 
is bound to give it some good advertising. Some 
time ago Pittsburgh decided to have an “Old Home 
Week,” running from September 14 to 19, inclusive; 
but owing to conditions existing in Pittsburgh on 
account of the war, and also to the fact that the 
time was thought to be too short to make the cele- 
bration a success, Mayor Armstrong, of Pittsburgh, 
instructed the Old Home Week Committee to 
abandon its plans, and the proposed celebration was 
called off. However, the Steiner & Voegtly Hard- 
ware Company has decided to go ahead and have an 
“Old Home Week” of its own. Its building front 
has been wired for attractive electrical displays, 
and decorators have designed a front that will be 
sure to attract the attention of every person coming 
within sight of it. This company went ahead and 
finished up its electrical displays, and this week it 
is extending the glad hand to hundreds of out-of- 
town customers, and also its friends in Pittsburgh 
and nearby districts. Every adult visiting the 
Steiner & Voegtly Hardware Company store this 


- week is being presented with a souvenir aluminum 


The Steiner & Voegtly Hardware Company is 
making a strong play, during its celebration this 


- ‘week, on its creed, which is as follows: “If you can 
get it elsewhere for less, return it. We'll buy it 


back at full price.” The concern lives absolutely 
up to the letter of this agreement, and it has done 
much to instill confidence in customers in the abso- 
lute integrity of the company in any statements 
it makes as to the quality of its goods. 


Attractive Advertising Lamp Shade 


ge accompanying illustration shows an attrac- 
tive lamp shade which the Bissell Carpet 
Sweeper Company, of Grand Rapids, Mich., is dis- 

















Lamp shade distributed by Bissell Carpet Sweeper Co. 


tributing to dealers for use at fairs, exhibitions. 
etc. This lamp shade has illustrations on two sides 
showing a woman operating a Bissell sweeper, and 
on the third side is the word “Welcome.” The 
fourth side shows the words “Come again.” 








From the View Point of Our Readers 


Another Lawn Mower Letter 


September 11, 1914. 
Editor, HARDWARE AGE, 
New York, N. Y. 
Dear Sir: 

There was a letter in the September 3 number of 
HARDWARE AGE, written by F. W. Vail, president of the 
Railway Gardening Association, to which I wish to take 
issue on several points. 

Your correspondent asks the question—‘Why not 
get lawn mowers that will stay in perfect repair (ad- 
justment) without regard to what the ignorant oper- 
ator may or may not do?” 

A lawn mower built with a loose or tilting knife bar 
will never stay in adjustment like one built with a 
rigid bar and having its knives adjusted by raising or 
lowering the revolving cutter; because, a mower frame 
built with a tilting knife bar is like a box or picture 
frame made with one loose side, a loose, flimsy con- 
struction which will not stay in line. A mower built 
in this manner, if dropped or put down hard upon one 
of its rear corners, is bound to be sprung out of shape, 
whereas, if built on a four-sided rigid frame, it can- 
not be knocked out of shape. 

It is quite necessary in a mower built in this manner 
to adjust the knives by raising or lowering the revolv- 
ing cutter. This is very simply and easily accomplished 
and is a far better adjustment that the old style tilting 
knife bar; because, this form of adjustment is accom- 
plished by two screws running through the hangers, 
one pushing the hanger up and the other down. One 
will see by this that by securely tightening both screws 
after the proper position has been secured for the 
hanger, the hanger is held as though in a vise (the two 
screws acting as the jaws of a vise) and can in no way 
be jarred loose. This hanger being swung from the 
center of the drive gear can in no way cause the “small 
gear to bind and run hard,” as your correspondent 
states, for it could be swung entirely around the circle 
and never be out of true with the rim sic—“Every point 
in a circle is equa-distant from the center of the circle.” 
Q. E. D. 

And as to your correspondent’s remarks regarding 
ball bearings in a lawn mower, to an extent we take 
issue. In a new mower perhaps ball bearings in the 
revolving cutter bearings are an improvement over the 
old style bushing bearing, but in a plain bearing mower, 
the wear on the bearings is distributed over an inch or 
an inch and a half of surface, whereas, in the ball 
bearing the wear all comes upon one line, running 
around the cone. When a bearing is new, the balls ride 
upon the cone, but after being run some time they 
wear a groove around it, into which they fit. When 
the wear or looseness is taken up the balls are very 
likely not taken entirely out of this groove, but placed 
on a corner which is soon worn down and a wider 
groove than before exists. Thus, while a ball bearing 
mower runs easily when new it deteriorates with use 
and is not so easily kept in adjustment. 

Another view. On a bicycle the wheels run true and 
fine until a brake is applied, then what advantage are 
the ball bearings? In a lawn mower the brake is al- 
ways on, because there must be friction between the 
stationary knife and the revolving knives to cause them 
to act just as the blades of a pair of shears must be 
pressed together to cut paper. Why have ball bearings 
in a place which is always “braked” and where a 
brake would be most effective, viz: where the wheel 
is geared up the highest? 

There is a place, however, in a lawn mower where 
ball bearings are practical, viz: in the wheels. The 
wheels carry the weight of over half the mower and 
as they do not have to be adjusted to anything (only 
roll along), a bit of looseness does no harm and that 
a load carried on ball bearings runs easier than on 
-plain bearings, is a well known fact. 


AN AMERICAN MANUFACTURER. 


MT VERNON, Ohio, Sept. 12, 1914. 


Editor, HARDWARE AGE, 
New York City. 

My Dear Sir: 

I am very well. Quite up to the normal. Last week 
I went to the Grand Army reunion, the first I ever at- 
tended. Too busy heretofore, and met men whom I 
had not seen for forty-nine years. It was very pleas- 
ant, but it will probably be the last one. As I watched 
the parade I was impressed with the way the men 
marched, or rather did not march. They just saun- 
tered along. There was a degree of order and align- 
ment, but the spring in their walk was gone and the 
swing that characterizes a marching column was lack- 
ing. It is all right. Their work is almost done, and 
they soon will rest from their labors. 

Business is quiet. But we keep stirring around, and 
serving all the public we can. 

If nothing prevents, I hope to go to Cincinnati, an 
possibly St. Paul the coming year. 


Yours very truly, 


(Signed) W. P. BoGaRbDus. 





Cuicaco, Ill., Sept. 15, 1914. 


Editor, HARDWARE AGE, 
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New York, N. Y. 

We want to express to you the pleasure we have had 
in reading over your publication. Having been in the 
advertising business for the past five years the charac- 
ter of your editorial matter is highly appreciated. The 
editorial you have in your last issue entitled “A Mes- 
sage to Men” is without doubt one of the finest pieces 
of journalism that I have had the pleasure of reading 
in a long time. 

KENNEDY MANUFACTURING COMPANY, 
Randall Anderson, 


(Signed) 
Sales Manager. 





CHICOPEE FALLS, Mass., Sept. 1, 1914. 
Editor, HARDWARE AGE, 
New York, N. Y. 
Dear Sir: 

The inability of Belgian makers to supply gun barrel 
tubes does not affect Stevens firearms. We make every 
tube and barrel that we use and we will continue to 
promptly fill all orders for Stevens and Riverside Arms 
Company single and double barrel shotguns, as well as 
for repeating shotguns, rifles, etc. 

Very truly yours, 


(Signed) J. Stevens Arms & Too. ComMPaANy. 





AMERICAN MANUFACTURERS OF ALUMINUM ware are 
receiving inquiries for large lots of their product as a 
result of the European war shutting off importations 
from Germany. It is stated that there are over 150 
aluminum ware factories in Germany, some of which 
are very large and importations from that company 
have been heavy. Considerable aluminum ware has 
been imported from Switzerland, but these importa- 
tions also appear to have been shut off. 


THE NEw JERSEY WIRE CLOTH COMPANY, manufac- 
turers of wire cloth made of all kinds of wire, announce 
the removal of their New York office and store to 210 
Fulton street, where they have secured the entire build- 
ing, which will afford larger and better facilities. This 
concern is sole distributor of Roebling wire lath, here- 
tofore sold by the Roebling Construction Company, an 
adequate stock of which will be found at the above ad- 
dress. 


THE STATE SECURITIES’ ASSOCIATION will hold its an- 
nual meeting in Chicago on October 13, 14, 15. The 
headquarters will be the Hotel La Salle. 
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Prepared by Hardware Age Window Trimming Specialists 


O the merchant who is careful of his expense 
account, and wishes to make every dollar that 
he spends go as far as it will, there is no 

advertising like the show window. Well-trimmed 
show windows give a direct result which is often 
difficult to trace from any other medium of retail 
advertising. 

This is a logical reason why the hardware mer- 
chant should spend more thought and time in plan- 


ning his window displays so as to make them 


unusually attractive. 








A STRAIG LINE 
TO CAT FACTION 
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A suggestion for the scissor unit trim 
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A Scissor Display Suggestion 


Our accompanying sketch shows a suggestion for 
the scissor unit trim. The background is made of 
a large oblong piece of compo board, either covered 
with suitable material such as paper or cloth, or 
painted. Near the top of the board place a large 
circle cut from compo board, on which is lettered the 
price of the article displayed. From this price 
mark a straight line should be painted, extending 
to three of the scissors placed at the lower portion 
of the oblong board. In the space between the circle 
and top of the scissors place the words “A Straight 
Line to Satisfaction.” 

The show card, while a small thing in itself, is a 
mark of progressiveness that an up-to-date store 
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Attractive design for featuring automatic revolvers 


cannot afford to do without. Good, plain, legible 
window cards can be effectively employed in every 
window trim consisting of hardware. The use of 
window cards follows the art of window dressing, 
and many merchants are only awakening to the great 
possibilities of window displays. It naturally follows 


Continued on Page 78 
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The lettering on this card was done with the Soennecken 
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It’s the Corrugations 
Around the Jomt 























THAT MAKE 


Stanley’s Corrugated Hinges 


so much stronger than the old style strap and T-Hinges 


Instead of binding on the pin and breaking soon after they become rusty, Stanley’s Corru- 
gated Hinges, because of their construction, never bind and consequently are not subjected to the 
uneven strains that even the toughest steel can not long withstand. 


STRONGER, LIGHTER IN WEIGHT, NEATER IN APPEARANCE 


it is not surprising that Stanley’s Corrugated Hinges are becoming more and more popular every 
day. The corrugations of the leaves do not add materially to the strength, but simply serve as an 
ornamental feature which gives a finished appearance to the hinges. 


In ordering specify Stanley’s 


No. 935 Corrugated Heavy Strap Hinge 
No. 937 Corrugated Extra Heavy T-Hinge 


Sizes, 4 to 12 inches. 
Besides the plain steel, these hinges are also made in Japanned and Galvanized finishes, or 
Galvanized with Brass Pins. 
Packed in barrels, or one pair in a box with screws. 
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Manufactured by 


THE STANLEY WORKS 


NEW BRITAIN, CONN. 


Canadian Representatives: 
A. MACFARLANE & CO., Montreal 


































NEW GOODS AND NOVELTIES 


Products Being Placed on the Market by Hardware Manufacturers 


“Parmelee” Wrench and 
“Walco” Hex Wrench 


The Walworth Mfg. Company, Bos- 
ton, Mass., has taken over the manu- 
facture of the “Parmelee” wrench. 
This wrench, which was originally 
designed for the handling of brass 
pipe, has been found to be well- 
adapted for use as..a.general pipe 
wrench. Its action is positive and 
quick. The girth grips with the 
slightest movement of the handle or 
bar, and just as quickly releases. 
The result is that this wrench may be 
used in the most confined spaces. This 
makes the “Parmelee” desirable for 
coil work. 

It is stated that the “Parmelee” 
will not mar finished surfaces, and 
will make up nipples without damage 
to threads. It will also make or 
break tight joints, and it has no lost 
motion. 

The “Walco” hex wrench is an ad- 
justable wrench on the lines of the 
Stillson. The Walworth Mfg. Com- 
pany states that this wrench is the 
invention of a practical engineer and 
steamfitter, and that it was originally 
intended for removing valve bonnets, 
although it has since been found to be 
adapted to general work, especially 
the handling of hexagons. 

The “Walco” grips four sides of a 
hexagon, and it is claimed that with 
it valves, bibbs or cocks can be made 
into of removed from a line without 

















Upper view shows “Parmelee” wrench; 
lower, “Walco” hex wrench 


injury to the finished squares. The 
maker states that the “Walco” is made 
from the best quality of tool steel. 


THE NATIONAL BRASS COMPANY, 
Grand Rapids, Michigan, is prepar- 
ing to erect an addition to its present 
plant to occupy a space of 64 by 160 
feet. This concern has recently pur- 
chased 300 feet of frontage, giving a 
frontage of 600 feet on Eugene 
street. The new addition to the plant 
will double the floor space that is now 
available to the company. . 


The Russell & Erwin Mfg. Com- 
pany, New Britain, Conn.: Spanish 
edition of its 1914 catalog, containing 
60 pages, featuring builders’ hard- 
ware. An attractive view of the com- 
pany’s plant is shown. 


No. 18 Set of “Cleveland” 
Breast Drills 


The Cleveland Twist Drill Com- 
pany, Cleveland, Ohio, is now mar- 
keting its No. 18 drill set. This set 























No. 18 set of “Cleveland” breast drilis 


consists of nine straight shank drills 
of 1-16, 5-64, 3-32, 7-64, %, 9-64, 5-32, 
1-64 and 3-16 inch, respectively. 

These drills are put up in a special 
cloth holder as shown in the accom- 
panying illustration. The maker 
states that this set is of especial use 
around the home and in automobile re- 
pair shops and garages. 


The “Reliable” Beater 


The Wachusett Specialty Company, 
Worcester, Mass., is placing upon the 
market an improved beater which, it 
states, is correct in principle and is 
easy and rapid in operation. This 
beater rotates rapidly, and at the 
same time moves up and down 
through the liquid, churning and mix- 
ing it thoroughly. 

The manufacturer states that the 
‘Reliable” beater will mix eggs, cream, 
malted milk, mayonnaise dressing and 
all kinds of egg drinks and mixtures. 
It may be used in either a bowl, 
pitcher, fruit jar, or tumbler. 

















“Reliable” beater 


The “Reliable” beater is made in 
two sizes, a- smaller size adapted for 
use in a drinking glass, and a larger 
size for kitchen service. 


72 


“Dayton” Electric Lighting 
Plants 


The Dayton Electrical Mfg. Com- 
pany, 16 Emily street, Dayton, Ohio, 
is manufacturing electric lighting 
outfits especially designed to meet 
the requirements of the farmer. The 
company states that its most popular 
outfit has a capacity of 30 lights, and 
consists of a dynamo, switchboard and 
a storage battery. The dynamo 
charges the battery, and the battery 
acts as a reservoir, furnishing cur- 
rent for the lights. Its operation re- 
sembles a water supply outfit, in 
which a pump fills a tank, and the 
tank in turn supplies water to vari- 
ous parts of the house. 

With the Dayton 30-light outfit, as 
many lights as desired may be in- 
stalled, ready for use, and as many 
as 30 of them may be in use at once. 
On one charge the storage battery will 
supply thirty 15-watt lamps for eight 
hours, fifteen 15-watt lamps for six- 
teen hours, or five 15-watt lamps for 
forty-eight hours. 

If an average of five 15-watt lamps 
are burned for four hours nightly, the 
battery will require recharging only 
once in every twelve days. The dy- 
namo may also be driven from the gas 
engine while the engine is used to 
operate a pump or other farm ma- 
chinery. 

The Dayton Electrical Mfg. Com- 
pany states that it is prepared to fur- 

















A “Dayton” electric lighting plant 


nish engines, wiring and fixtures, if 
desired, although these latter items 
are not included in its outfits. 


“Garland” Coke and Coal 
Heater 


The “Garland” coke and_ coal 
heater, manufactured by the Michigan 
Stove Company, Detroit, Mich., is of 
an entirely new pattern. It may be 
set up independently, on a level with 
any gas range—the hight being ad- 
justable. It has strong angle iron 
legs, which are held rigid against the 
body. The fuel box is full size, and 
it has heavy cast linings and duplex 
coal grate. A water coil can be pro- 
vided if desired. 3 

The internal construction affords a 
full base heating flue arrangement, of 
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No. 35—R-W Trolley Track 


The Right Article 





No. 721 


7 -W There is only one way of faak- 
— ing the right article. | 
Trolley 

Barn Door Naturally, the right article has 


Hanger many imitations, but a careful 
comparison of these with the | 
right article will show its super- 
iority—and then the impression 
is made,—lasting, deep-rooted. | 


No. 35 R-W Trolley Track 


is the right article in the 
so-called self - cleaning | 
type of track. | 























There are several dif- 
ferent styles R-W hang- 





ers for No. 35 track, with 
a variety of adjustments 
to fit every requirement. 





No. 421 


R-W 


You will do well to 
stock these hangers and 


Corn Belt track 
Trolley Barn : 
Door Hanger For our proposition— 
: | write. 
“A Hanger for any , 
Door that Slides Sat Sinstacsctrerenitara 5 
=) AURORA ILL.U.S.A. 
| Richards-Wilcox Canadian Co., Ltd., London, Ont. 






























































i 

















ial PPL TE Car tha 

ree ee Ee HON 

bE Tid. ete 
stein ie ten ae 


phar Aber baiglont gh dfaoe 
EH 204. 
RL tte Po 




















74 


enlarged capacity, whereby the prod- 
ucts of combustion are drawn into a 
back and bottom flue and ‘then re- 
turned to the pipe collar. This is an 
economical feature by which addi- 
tional heat is radiated with the same 
amount of fuel. 

















“Garland” coke and coal heater, manu- 
factured by the Michigan Stove Company, 
Detroit, Mich. 


The “Garland” coke and coal heater 
‘weighs 190 pounds and sells for 
$19.50. Brass water coils for it are 
listed at $9.00 extra, and iron water 
coils at $5.00 extra. A gas kindler 
may be also included at a cost of 
$2.25 extra. 


Beers Electric Hand. Lan- 
tern f 


The Beers Sales Company, 1005 
Broad Street, Bridgeport, Conn., is 
marketing a new electric hand lan- 
tern, which is designed to operate on 
@ common dry battery. 

This lantern is made in both heavy 
rolled brass and pressed steel, with 
black rubber finish. It is durable and 
compact, with no projecting parts. 
‘The handles are made to fold down on 
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Beers electric hand lantern 


the sides of the lantern so that it can 
be easily slipped into the pocket. The 
bulb is especially designed to consume 


a very small amount of current, using 
about one-quarter of an ampere. It 
gives a clear, white light of about 
2% candle power, which is increased 
by the silver plated reflector and the 
lens. 

The contact switch is of special de- 
sign, being a combination which gives 
either intermittent or steady light as 
desired. It is conveniently located in 
a position directly under the thumb 
when the lantern is being carried. 
The Beers lantern measures 9 inches 
in length and 2% inches in diameter. 
It is manufactured in three styles as 
follows: No. 1000, solid brass, pol- 
ished, $2.50; No. 1002, solid brass, 
nickel plated, $3.00, and No. 1005, 
steel, with black rubber finish, $2.00. 


“American Model Builder” 


The American Mechanical Toy 
Company, Dayton, Ohio, is manufac- 
turing a variety of outfits, with 
which the company states it is possi- 
ble to construct anything from a 
wagon to a miniature printing press. 

These outfits consist of strips of 
steel varying in length, and having 
holes punched at equal distances from 
end to end. Included in these sets are 
also gears, pinions, pulleys, flanged 
wheels, eccentric drive wheels, axles, 
beams, etc., which give a child all the 
parts necessary to build almost any 

















A crane made from “American Model 
Builder”. parts 


kind of a miniature machine. The 
strips are held together by means of 
small screws and nuts, and the struc- 
tures which may be built in this way 
are declared by the maker to be very 
real in appearance. 

The company states that, as the va- 
rious metal strips are formed in imi- 
tation of structural steel beams, chil- 
dren acquire a knowledge of the 
strength of materials and elementary 
engineering. — 

Each piece of material in the “Amer- 
ican Model Builder” outfits is finished 
with smooth edges and rounded cor- 
ners, and most of the parts are nickel 
plated. Everything required is sup- 
plied with these outfits, complete man- 
ual of instruction, which shows cuts 
of: ninety-three different models, be- 
ing included. 

Small motors, countershafts and 
transformers form a part of these 
outfits, enabling a child to make its 
own power plant. 


“Philadelphia” 


Hardware Age 


Pin Key 
Duplicator 


The Philadelphia Pin Key Dupli- 
cator Company, 1007 Locust street, 
Philadelphia, Pa., is now marketing a 
device with which it is possible to cut 
all pin keys, including the Yale, Nor- 
walk, Corbin and Sergeant at the rate 
of one per minute. 

By an examination of the illustra- 
tion it is possible to form an idea of 

















New “Philadelphia” pin key duplicator. 


the operation of this duplicator. A 
is a vise for holding the key blank, 
and B is another vise which holds the 
original key. 

The “Philadelphia” duplicator is 


stated by the maker to be extremely 


simple in operation. To cut a dupli- 
cate key, both the original and the 
key blank are placed in the vises. The 
handle is then turned until the cutter 
ceases to operate. This is all that is 
necessary to make a duplicate of any 
pin key. The “Philadelphia” dupli- 
cator may be adjusted by placing a 
key blank in both of the vises. 

It is stated by the maker that all 
duplicators are warranted to give 
satisfactory service, and that each 
one is tested and adjusted before be- 
ing shipped. 


Atkins Thumb Protector 


E. C. Atkins and Company, Indian- 
apolis, Ind., have recently brought out 
a thumb protector for hack saw 
frames. Heretofore much attention 
has been given to the shape of the 
frame, the handle and other con- 
struction, while the opposite end of 
the blade has received but little con- 
sideration. This thumb protector was 

















Atkins thumb protector, for hack saw 
frames 

designed and patented by the Atkins 

Company, and it is adjustable to any 

style of hack saw frame. 
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CONQUEROR SHOVELS 


A Competitor—one of the most 
expert Shovel manufacturers in the 
country,said:“This CONQUEROR 
Shovel is the best piece of shovel 
making in the world.” 














































Blade and Socket—Forged from ONE 
PIECE of Special Analysis Steel, carefully 
hardened and temperedinoil. The socket 
is split at the back to permit the handle 
being tightened should the wood shrink. 

Handle—Only very best selected EXTRA 
QUALITY Ash Handles used. 

Finish—Very highly polished blades, care- 
fully fitted handles. 

Packing—aAll Shovels shipped in burlap to 
prevent scratching. 

Quality— The very highest grade Shovels 
manufactured. 

The CONQUEROR Shovel has made a 
place for itself. We distribute the entire 
output of the factory. There are no 
seconds sold under anothername. Where 
territory is not already covered we sell /J 


to jobbers. 7 | 
bd The Best Shovel 


made for contractors, street 
work, farmers and ditchers. 














Especially adapted to shovel- 
ing rack and gravel. 


The BLADE being TEM- 
PERED IN OIL, it will out- 
wear two standard quality 
shovels. 
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SHAPLEIGH FARDWARE CO. 


ESTABLISHED _1843 


ST. LOUIS 


“DIAMOND EDGE 1s A QUALITY PLEDGE” 











RECENT TRADE LITERATURE 


Catalogs, Bulletins and Other Matter Published by Hardware Makers 


“Armco” Iron Publications 


“Defeating Rust—The Story of 
Armco Iron,” “Iron Roofs That Resist 
Rust” and “A. Journey to Armco 
Farm,” are the titles of three new 
publications on “Armco” products re- 
cently issued by the American Roll- 
ing Mill Company, Middletown, Ohio. 
In the booklet on the story of “Armco” 
iron are shown many illustrations of 
“Armeo” iron used for roofs, ventila- 
tors, gutters, lath, window frames, 
stoves, refrigerators, culverts, pipes, 
etc. The booklet entitled “Iron Roofs 
That Resist Rust” contains an ar- 
ticle on why iron roofs resist rust and 
illustrations and descriptions of many 
forms of “Armco” iron used in roof 
construction. Rules for estimating 
amount of corrugated iron required to 
cover given spaces, tables of weights 
and list of products manufactured of 
“Armco” iron are also given in the 
booklet. “A Journey to Armco Farm” 
contains an interesting story of the 
various uses to which “Armco” iron 
is put. 


September Number of “The 
Zenith” 


The September number of “The 
Zenith,” published in the interests of 
the Marshall-Wells Hardware Com- 
pany, Duluth, Minn., contains a 
timely article on America’s opportun- 
ity for commercial advancement dur- 
ing the European war and an inter- 
esting talk on salesmanship. The 
“Zenith” is bound with an attractive 
colored cover. 


Supplement to Ansonia 
Catalog 


The Ansonia Clock Company, 99 
John street, New York City, is issuing 
supplement to the 1914 catalog. Itisa 
well illustrated and descriptive cata- 
log of desk clocks, cabinet clocks, 
mantel clocks, 8-day time and 8-day 
automatic alarm clocks. The Ascot 
watch is another item to which at- 
tention is called. A list of discon- 
tinued, styles of clocks, shown in the 
1914 catalog, appears. 


“Nesco News” 


The National Enameling & Stamp- 
ing Company, 374 Broadway, New 
York: September issue of Nesco 
News. Besides featuring the com- 
pany’s product, much space is given to 
outlining an advertising campaign of 
material benefit to the retailer. On 
the front cover appears.an attractive 
window display of Royal granite 
enameled ware. 


Root Counters 


The C. J. Root Company, Bristol, 
Conn., has issued to the trade its cat- 
alog of 32 pages, illustrating and de- 
scribing its different styles of count- 
ers, explaining in detail the advan- 
tages to the manufacturer in having 
an accurate knowledge of actual pro- 
duction, and the elimination of time 
and expense in keeping a record after 
the product is finished. It is of value 
in solving the problem of piece work 
payment. The catalog is completed 
with a partial list of the uses to which 
the Root automatic counter may be 
adapted, and an exterior view of its 
factory also appears. A supplement 
giving a revised list for 1914, quoting 
net prices and discounts, completes 
the book. 


Moeschl-Edwards Catalog R 


The Moeschl-Edwards Corrugating 
Company, Covington, Ky., has lately 
published a new catalog showing its 
line of “Spanish” tile, “Blue Grass” 
roofing, “Gem” elevated lock joint 
roofing, “Colonial” roofing and siding, 
metal shingles, skylights, cornices, 
gutters, ventilators, etc. The catalog 
has a heavy cover, printed in colors 
and it contains 56 pages. 


Bridgeport Chain Catalog 


The Bridgeport Chain Company, 
Bridgeport, Conn., has distributed to 
the trade its 1914 catalog, composed 
of 58 pages, indexed and finely illus- 
trated, 8 x 11 inches, and listing the 
various types of chain manufactured, 
together with attachments for same. 


The company announces that its fa-: 


cilities enable it to produce anything 
required from metal or flat metal in 
connection with the goods shown in 
the catalog, and are prepared to figure 
on special metal parts in any quan- 
tity. It also contains a number of 
wire springs of the Miller wire spring 
department, owned and operated by 
this company. 


Beall Tool Catalog 


The Beall Tool Company, East Al- 
ton, Ill., has issued its 1914 catalog, 
which illustrates the company’s line 
of heavy hammers, railroad picks, 
track tools, etc. The Beall catalog is 
of pocket size, and contains 81 pages. 


New Ammidon Leaflet 


Ammidon & Company, Baltimore, 
Md.: Leaflet illustrating the Amico 
sink-protecting dishpan, and the ad- 
vantages to be gained by its use by 
the housewife. 
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“Powder Puffs” 


A booklet entitled “Powder Puffs” 
by “A. Sharpshooter,” has been dis- 
tributed by the Robin Hood Ammuni- 
tion Company, Swanton, Vt., contain- 
ing a condensed tale of the ancient 
Robin Hood and interesting facts 
about the modern Robin Hood am- 
munition. It also publishes in ques- 
tion and answer form information 
concerning its manufacture, and the 
booklet ends with a table showing the 
comparative measures of smokeless 
powders. The company is also is- 
suing a game law aluminum pocket 
piece, on which appears a schedule of 
open seasons on all games in the 
States of Pennsylvania, Indiana, Wis- 
consin, Missouri, South Carolina, IIli- 
nois, Minnesota, Nebraska, Michigan, 
Oklahoma, Maine, Iowa, Texas, Kan- 
sas, Florida and Georgia. 


The Little Blue Flag 


The September issue of The Little 
Blue Flag, published by The Lowe 
Brothers Company, 450-452 East 
Third Street, Dayton, Ohio, is fea- 
tured by an article dealing with the 
fall paint business. This number also 
contains illustrations of several 10 
minute window displays of paint. 


Winchester Catalog No. 79 


The Winchester Repeating Arms 
Company, New Haven, Conn., is send- 
ing out its new catalog and price list 
No. 79, which lists the company’s 
complete line of arms and ammuni- 
tion. This publication shows a bird’s- 
eye view of the Winchester plant, and 
contains information concerning the 
methods of manufacture, etc. 


Moore Bros. Folder 


The Moore Brothers Company, Joi- 
let, Ill., has issued to the trade an at- 
tractive folder, “Pave the way to 
more stove business.” The folder ex- 
plains the particular construction 
features of the air-tight heater made 
by this firm as well as illustrating 
various other types of furnaces, 
ranges, base burners and heaters. 


Useful Dixon Publication 


The Joseph Dixon Crucible Com- 
pany, Jersey City, N. J., has recently 
published a booklet entitled “Useful 
Spanish Words and Phrases.” This 
work was compiled for the use cf 
tourists, travelers, etc., and it con- 
tains many everyday English phrases 
with their Spanish equivalents. 
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“Safety First—and Last” 

















are safe and sane— 


First— 

Associated with us are men who have spent years 
‘“‘behind the Counter”’ in retail hardware stores. Their 
wide experience coupled with an abundant supply of 
common sense, assures the purchaser of our productions 
that Warren Fixtures are correctly designed. 


There can be no guesswork in our institution. 


Second— 


Warren Fixtures are manufactured in the largest and 
finest equipped plant of its kind in the world. 


Third— 

All orders whether for regular or special Units are 
under the direct supervision of our Factory Superintend- 
ent, a man who has devoted twenty-five years to the 
fixture business and a man who is known as a crank’ on 
details. 


Fourth— 


Cheap materials, crude workmanship and impracti- 


cal ideas of designing ARE NEVER TOLERATED BY 
THIS COMPANY. 


We have two lines from which to choose and our 
catalogues Nos. 65 and 215 should be i in your possession 


today. 


J. D. WARREN MFG. COMPANY 


nh Eenatite, Mone Vouk Masonic Temple, Chicago, Ill 


The Largest Manufacturers of Hardware Fixtures in the World 
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Our Goods Abroad 


Continued from page 48 


such other supplementary notes as may be avail- 
able. There is considerable demand for these Daily 
Consular and Trade Reports—in fact, the demand 
exceeds the supply—and the only way to procure the 
bulletins is by subscription. | 

The matter of reorganizing the Bureau of Foreign 
and Domestic Commerce is of such far-reaching 
importance to the industry and labor of vur land 
that it has been made the subject of a special study. 
Our foreign commerce, to which in the substance 
the work of the bureau, is under the present law 
confined, has expanded during the last fiscal year 
at a rate in excess of $1,000,000 a day, or $421,- 
305,040 for the year. The relation of this enor- 
mous trade to the prosperity of our people is so 
obvious as to need no comment. 

Details of the $4,279,000,000 foreign trade of the 
‘United States during last year are set. forth in the 
annual report on commerce and navigation, just 
issued by the Department of Commerce. Exports 
exceeded imports by $653,000,000. Exports of man- 
ufactures amounted to more than six times the im- 
ports of like classes. Last year four-fifths of Amer- 
ican foreign trade was carried in foreign vessels, 
while in 1850 seven-tenths of that commerce was 
carried in American ships. 

The continued relative advance in importance of 
the Southern ports is strikingly self-evident. While 
New York still holds a preeminent position, having 
handled $2,000,000,000, or nearly half, of the mer- 
chandise making up our foreign trade, Galveston 
has rapidly gained and is easily the second port in 
value of goods handled, with a total of $290,000,000. 
New Orleans is third, Boston fourth, Philadelphia 
fifth, Baltimore sixth, San Francisco seventh, Puget 
Sound ports eighth, Buffalo ninth and Detroit tenth. 

In planning for a unified body of workers to carry 
out this great project in a way commensurate with 
the volume of business done, care has been taken to 
keep the reorganization on an economical basis. 
Possibly we may have erred in not asking a more 
adequate provision for the great work. But if it is 
ever to be done now is the appointed time. We 
have spent several hundred millions preparing the 
Panama Canal and the nations of the world have 
been getting ready for its use, while we have done 
almost nothing actively to promote the commerce 
that should repay the nation, in part, at least, for 
that vast outlay. 


Weekly Page of Display Ideas 
Continued from page 70 


that many windows are without cards. There is 
really no good excuse for stores even in the smallest 
place to be without window cards and price tickets, 
because the art of making attractive cards may be 
easily acquired by some bright clerk in your employ. 


Our Accompanying Cards 

Our accompanying show card advertising the 
“aluminum ware” was made entirely with the Soen- 
necken pen. This pen has been previously described 
in the pages of HARDWARE AGE, and we will be 
pleased to give any of our readers further informa- 
tion regarding where they may be purchased. 
Special attention is called to the embellishment at 
the top of the card, which was cut from the adver- 
tising pages of HARDWARE AGE. 
- Our next show card shows an unusually attractive 
design for featuring automatic revolvers. This 


Hardware Age 


illustration was also cut from the advertising pages 
of HARDWARE AGE. The lettering on this card shows 
a combination of pen and brush work. All of the 
small lettering was made with a Soennecken pen and 
the word “automatic” with a red sable rigger brush 
chiseled flat. All of the letters are made by the 
single stroke method, that is each section of the 
letter is made with a single stroke of the brush. 
Both of these cards were made on white stock 
quarter sheet, in size (11 x 14 in.). 

Attention is called to the excellent ruling layout 
in both designs. 


Letters of a Hardware Clerk 
(Seventh) 


Continued from page 54 


may not know what they are but they are what you 
sift flower in when you make biscuit and they are 
packed in what we call nests in the hardware business 
for why I don’t know. The nest which I wanted sort 
of stuck and when I jerked it it knocked down about two 
hundred of those enamel sauce pans which was on the 
other side of the shelving and they fel down into the 
floor which was about 15 feet away and the enamel on 
the sauce pans cracked so much it sounded as if ther 
was a fire burning. I did not know what to do being 
a new man on that floor so I beat it up the back ele- 
vater to the forth floor with which I was more familiar 
and got out a hundred pair of trace chains which was 
on my order and that took a long time so that when I 
came down the front elevator makeing a lot of fuss 
with the trace chains they did not know I had been in 
the enamel ware room a tall. There was a grate deal 
of discussion about how the sauce pans fell down into 
the floor and I said maybe they had not been stacked 
up thare good and somebody had dropped a bundle of 
cant hooks on-the floor above and shook them down. 
Warren Field which is the man who put them up there 
and don’t never kick about anything said that maybe 
that was they way and we all helped him stack them 
back so they would not fall down again only they will 
have to be seconds now and that will cost the firm a 
whole lot of money of which I am sorry as I did not 
mean to do it. 
Yours truly; 
SAM. 


Correcting an Error 


™ the September 10 number of HARDWARE AGE 
an advertisement of the American Wringer Com- 
pany, 99 Chambers street, New York City, appeared 
which announced the withdrawal of the higher scale 
of prices which had been put into effect by the 
company on August 17 on account of the scarcity of 
crude rubber. The advertisement read in part: 
“We feel warranted, therefore, in withdrawing the 
advance made August 17, and put in effect the 
lower prices of December 31, 1910.” Of course, it 
will be readily seen that “1910” was a typographi- 
cal error. It should have read December 31, 1913. 


WILLIAM LipPHARDT & Sons, former owners of the 
Enterprise Enameling Plant at Bellaire, Ohio, announce 
that they will shortly place contracts for the erection 
of a large plant for the manufacture of enamel ware. 
The location has not been decided upon, but it will be 
in Bellaire or vicinity. 


THE WALDEN MANUFACTURING COMPANY has moved 
to 70 Commercial street, Worcester, Mass., necessitated 
by the rapid growth of the company’s business. This 
firm manufactures a complete line of wrenches. 

















September 24, 1914 


HARDWARE AGE 


79 











MOL s 
SSS 
O.S.A. 


TRADE MARK) 











Nicholson Users 
Are Enthusiasts 


A good workman is proud of his 
tools and the man who _ uses 








‘‘Nicholson’”’ Files is an enthusiastic 


booster both of his files and of the 


man who sold them to him. 


Weare constantly spending money 
in advertising to reach file-users, 
and every day file-users advertise 
“Nicholson” Files and “‘Nicholson”’ 
dealers to their fellow workmen. 


Why not get in line for your share 
of the “Nicholson” trade? Every 
new customer you make for “‘Nich- 
olson’ Files will appreciate the 
‘service’ they give, and will re- 
main a friend and patron of your 
store. 


“FILE FILOSOPHY”’—A 50 years’ 
education on files inan hour, and our. 
Catalog showing over 600 illustrations, 
will be sent FREE on request. 


NICHOLSON FILE CO. 


PROVIDENCE, RHODE ISLAND 
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THE FARMER AND HIS MOTORCYCLE 


Increasing Popularity of the Two-Wheeler in Rural Districts Will 
Liven Accessory Trade 


Epitor’s Note—The following article, 


clearly shows that the motorcycle is going to be popular with the farmer. 
whether or not they are at present stocking motor accessories, 


article. The moral is self-evident. 


ra OTORCYCLE dealers, in seeking sales 
M among farmers, should bear in mind the 
fact that the average farmer is much 

better posted on gasoline engines than his brother 
in the city. Ten years ago it was not an unusual 
thing to hear someone say, ‘Oh, he’s a farmer,’ 
in a tone of voice indicating that the speaker re- 
garded the farmer as a man of little intelligence. 
Now it is altogether different. Practically all of 
the wealth of the world comes from the farm. The 
modern farmer must be not only an agriculturist, 
but a salesman and a good mechanic. In other 
words, it takes brains to make a successful farmer. 

“The dealer who is successful in selling motor- 
cycles in rural communities knows this obvious fact. 
And it is because he knows it that he is successful. 
There are many other necessary factors, but that is 
the basic one. 

“Telephone lines and the rural free delivery sys- 
tem have combined to make the farmer as well 
posted on current events as the city resident. The 
modern farmer studies the markets of the world. 
He knows where the best prices prevail for his 
farm products and he cultivates diversified products 
that can be marketed by him to the best advantage. 


The Farmer a Consistent Student 


“The modern farmer is a student. He not only 
reads as much as his city brother, but he remem- 
‘bers what he reads, ponders over the facts he has 
gathered and forms.-deductions which formerly 
were credited to good guesswork, but which are 
now recognized as being the results of study and 
thought. 
| “The development of farm machinery has been 

. wonderful within the past decade. Powerful trac- 
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taken from a recent issue of Motorcycle Illustrated, 


Hardware dealers, 
should not fail to read this 


tors are used for plowing and all other heavy work. 
The horse is becoming a back number on the farm 
for all heavy duty. The capacity of the horse for 
sustained effort is very small and yet he keeps right 
on eating when he is not working. 

“At the Minnesota and Ohio experimental sta- 
tions the cost of feeding and maintaining a farm 
work horse for one year is estimated to be from 
$75 to $90, of which about $20 was charged for 
interest and depreciation. The cost of maintain- 
ing work horses undoubtedly constitutes one of the 
big leaks of the farm. His idle hours mean rela- 
tively a large upkeep for a given amount of labor. 
When the tractor stops work the expense stops. 


Supplying the Farm Power 


“<‘There are about 24,000,000 horses and mules 
on the farms of the United States,’ says Gas Re- 
view. ‘The value of the animals and equipment is 
roughly estimated at $3,000,000,000; it may be a 
little more or little less, but that is a fairly close 
estimate. The average value of a horse is $110.77 
and of a mule $124.31, though if you start out to 
buy a team you will need twice that amount and 
then you will not get anything very fancy. How- 
ever, even at the average mentioned, the total value 
runs into figures too large for the average man to 
grasp. Three billion dollars, that is about what 
the farmers have invested in farm power. This 
does not take into account a few thousand tractors, 
several hundred thousand gasoline engines and no 
one knows just how many automobiles. As a power 
user the farmer has all other business men backed 
off the boards, and yet he hasn’t nearly enough. 

“*And his power is the most expensive used in 
any industry. It costs anywhere from $50 to $200 








September 24, 1914 


HARDWARE AGE 














HAA 





CULAUUUTAAAT 










































Model D—Sparton $15.00 
<< ie 5 14.00 
« B— * 10.50 
oe Ss 9.00 
“ EB— “ hand operated 5.00 


Withington Co. 


In hardware stores where this very 
unique display board has been in- 
stalled, it has been found to be a 
quick and ready seller of Sparton 
signals. 


The complete line of Sparton sig- 
nals is attached and conected toa 

_ storage battery—in precisely the 
same manner as a Sparton is at- 
tached to a motor car. 


By merely pressing a push button 
—the customer can hear instantly 
the warning quality of any signal. 


Model numbers are lettered under 
each horn and by placing Sparton 
literature alongside of the display 
board the customer is readily en- 
abled to “sell himself.” This dis- 
play board is made of oak finished 
in early English and is an orna- 
ment as well as an aggressive 
salesman that works all the time. 


Right now there is a golden oppor- 
tunity for wide-awake hardware 
merchants to cash in on the huge 


SPARTON PRICES 


The Sparks- 


JACKSON, MICH. 








Sparton national advertising 
campaign. We are going to tell 
the story of Sparton warning 
signals to every motor car owner 
and every prospective owner in 
America. 


We are going to tell this story so 
forcibly that every time warning 
signals are mentioned the term 
will suggest Sparton. We want 

_to connect up your store and 
every other hardware store with 
this great big advertising cam- 


paign. 


Write us at once for full particulars. 
Let us tell you how you can use 
this tremendous sales force in 
your business and share in the 
profits that are bound to come to 
Sparton dealers. 
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This Unique Display Board 
Really Sells Sparton Signals 
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to keep a horse a year if you count all items of the 
expense. In other words, the farmer pays out 
nearly a quarter of all he receives from his land 
to keep his teams, and all they return for this 
tremendous investment is work. They are not food 
or clothing animals. As prime movers they are not 
the most efficient either, looked at from a strictly 
engineering point of view. They require too much 
care, cannot stand a heavy overload very long, are 
susceptible to changes in the weather and must 
rest frequently and for a considerable time.’ 

“These facts are known to the farmer. He is 
thoroughly posted upon the relative value of horse 
power versus gasoline power. During the past few 
years he has been adding steadily to his gasoline 
machinery equipment. The gasoline engine now 
does all of the heavy work on the farm. 

“Are motorcycle dealers doing their part in as- 
sisting the farmer to take the next step—utilize 
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the gasoline engine for transportation purposes? 

“Why don’t you get after this business syste- 
matically, Mr. Dealer? 

“With the farmer knowing fully the economic 
advantages of the gasoline engine, all that is neces- 
sary for you to do is to show him its superiority 
over the horse, the low cost of upkeep and the 
time saved between the farm and the nearest city 
or village. Show him how its power can be utilized 
to good effect in an emergency. 

“Use your sidecar in demonstrating to the far- 
mer. By actual demonstration show the farmer, 
his wife and the other members of his family how 
quickly and comfortably they can come to town with 
the motorcycle and sidecar, and bear in mind all 
the time that, in the farmer, you are ‘meeting up 
with the man who knows’ and that when you dis- 
cuss the efficiency of the gasoline engine and its 
low cost of upkeep he understands you thoroughly.” 








Goodrich Rubber Bucket 


The B. F. Goodrich Co., Akron, 
Q., is introducing a new rubber 
water bucket which folds up into a 
compact form and can be carried in 
a small space in the car. 

“It’s a fine strong bucket, but 
you’ve got to have a tree handy to 
hang it on.” This argument was 
put up to F. H. Harris, sales man- 
ager for automobile accessories of 
the B. F. Goodrich Co. Mr. Harris 
promptly filled the Goodrich rubber 
bucket with the 21% gallons of water 
which it holds and placed it on the 
floor. The bucket stood alone. 

“You see,” said Mr. Harris, “this 
is a bucket a motorist can put away 
in a small place. It folds up to 
about half an inch thickness. But 
if the user is miles from a hook or 
tree limb, he can set it on its own 
bottom without fear of its collaps- 
ing when filled. 

“We are finding that it is a pop- 
ular device for campers, sportsmen 


and others, too, as well as motor- 
ists. It doesn’t take up any more 
room than a bathing suit, but holds 
two gallons and a half, and is as 
useful as if made of wood or metal, 
and twice as handy. 

“It has a strainer spout, which 
makes it valuable in filling a hot 
radiator, and it has no springs or 
metal parts. to rust. The water 
pressure on the rubber does away 
with all this.” 


“Everlastingly Good” 
Display Case 


The Emil Grossman Mfg. Com- 
pany, Bush Terminal, Brooklyn, 
N. Y., has recently put out a dis- 
play box assortment of “Everlast- 
ingly Good” terminals and battery 
connectors. These assortments in- 
clude every type of terminal and 
battery connector in demand, and 
each style is in a separate compart- 
ment. On the inside of the box 
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Goodrich rubber water bucket 





are illustrations, which show how 
and where the terminals are used, 

















“Everlastingly Good” display box as- 
sortment 


and templates to guide in fitting 
any size of cable. 

The maker states that this dis- 
play box assortment was designed 
to facilitate the handling of orders, 
as with it a complete stock of con- 
nectors and terminals is readily 
available. The “Everlastingly 
Good” display box measures 10 by 
10 by 1% inches, and it is made 
from extra heavy binder’s board, 
covered with black leatherette. It 
weighs 4 pounds and is priced to 
dealers at $5. 


THE RAy MrFc. CoMPANyY, Louis- 
ville, Ky., has recently filed articles 
of incorporation. The company will 
manufacture boiler feed regulators. 
The capital stock is placed at $20,000, 
and the incorporators are Frederick 
L. Ray, C. Robert Peter and Edward 
F. Peter. 


MAIWURM ALUMINUM COMPANY, 
Wooster, Ohio, is planning a plant ad- 
dition 200 x 200 ft. The Commercial 
Club of that city will donate three 
acres of land as a building site. 
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that draws profitable trade. 














; ISPLAY WEED CHAINS IN YOUR WINDOWS 
\ AND SALES ROOMS AND YOU DISPLAY a 
E\ GOOD SOUND BUSINESS JUDGMENT AS WELL. § (3 
*\ You will attract all types of cars to your doors— fy 


y they all must use Weed Chains for safety’s sake. f] q | | 
eee Post mortems are never held over Weed Yi] 


a5 \\A\\ .\ Chains—they never make dead stock. } : 
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Even when roads and pavements are 

dry the experienced motorist will 
buy—‘“In time of sunshine he prepares 
for rains, stops at his dealer’s and buys 


Weed Chains.’’ 















Don’t forget to order a stock of Weed 
Cross Chains, too. We will send you an 
attraetive board on which you can dis- 
play our Cross Chains to the best advantage 
if you will but write for it. Now’s the 
time. Write for it now. 









Weed Chain Tire Grip 
Company 







Bridgeport, Connecticut 






Manufactured for Canada by 


DOMINION CHAIN COMPANY, Limited 
Head Office: Shaughnessy Building, Montreal, Canada 






Anti- ) | 
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NOTES OF THE RETAIL HARDWARE TRADE 


HELENA, ARK.—The Upshaw Hardware Company, whole- 
ios. and retailers, has increased its capital trom $15,000 
ra) 


SANTA ANA, CAL.—McDermott, Mount & Co., retailing 
builders’ hardware, cutlery, gasoline engines, harness, heavy 
farm implements, heavy hardware, mechanics’ tools, pumps, 
shelf hardware and wagons and buggies, have moved their 
stock of implements into their new three-story building at 
318-320 West Fourth street. 


CLEARWATER, F'La.—The West Coast Hardware Company 
has recently been incorporated to handle a retail line of 
buggy whips, builders’ hardware, building paper, churns, 
crockery and glassware, cutlery, dog collars, electrical house- 
hold specialties, fishing tackle, galvanized and tin sheets, 
harness, heavy farm im mplements, heavy hardware, lubricat- 
ing oils, mechanics’ too paints, oils, varnishes and glass, 
poultry supplies, iunaeed roofing, pumps, ranges and cook 
stoves, refrigerators, shelf hardware, silverware, sporting 
goods, toys and games and wagons and buggies. The capital 
stock is $10,000, and the incorporators are: Wm. F. Reh- 
baum, Jr., president ; K. F. Rehbaum, vice-president, and G. 
H. Rehbaum, secretary and treasurer. 


ATLANTA,*Ga.— W. H. Perrin Company has recently estab- 
lished itself at 15 Walton street, carrying a complete line of 
baseball goods, cutlery, dog collars, fishing tackle, hammocks 
and tents and sporting g 


OREGON, ILL.—The hardware store of Harris & Rummonds 
has changed hands, and will hereafter be known as F. C. 
Harris & Co. The concern handles a retail line of bathroom 
fixtures, belting and packing, builders’ hardware, building 

a. churns, cutlery, dog co lars, dynamite, electrical house- 

d specialties, furnaces, galvanized and tin sheets, heating 
stoves, hea hardware, lubricating oils, mechanics’ tools, 
paints, oils, varnishes and glass, plumbing department, pumps, 
ranges, and cook stoves, shelf hardware, silverware, tin shop 
and washing machines, to which a stock of paints and var- 
nishes has been added. Catalogs requested. 


ae ILL.—The partnership heretofore existing be- 
tween E. Minkler and Hanford Harrison under the firm 
name of Minkler & Harrison has been dissolved. The new 
firm name will be Harrison & Harker, and the lines handled 
will include baseball goods, bathroom fixtures, belting and 
packing, buggy whips, builders’ hardware, building paper, 
children’s vehicles, churns, cream separators, crockery and 
glassware, cutlery, dairy supplies, dog collars, electrical 
household specialties, fishing tackle, galvanized and tin sheets, 
gm engines, hammocks and tents, heating stoves, heavy 
arm implements, heavy hardware, kitchen housefurnishings, 
oils, mechanics’ tools, oil cloth, paints, oils, var- 
nishes and glass, plumbing department, poultry supplies, pre- 
pared roofing, pumps, ranges and cook stoves, refrigerators, 
shelf hardware, silverware, sporting goods, tin shop, wagons 
and buggies, washing machines. 


ALGONA, Iowa.—Ernest E. Krans has succeeded the Ezra 
Implement Company. The stock consists -of a line of cream 
separators, gasoline engines, heavy farm implements, lubri- 
cating oils, wagons and buggies and washing machines. The 
business is wholesale and retail. Catalogs are requested on 
auto truck dray wagons. 


GENESEO, Iowa.—Chas. P. Roos has purchased the imple- 
ment business of O. R. Carl, retailing belting and packing, 
buggy whips, cream separators, gasoline engines, heavy farm 
implements, lubricating oils, wagons and buggies and wash- 
ing machines. 


KESWICK, Iowa.—Floyd R. Gambell has bought the Warren 
Burdine hardware store, retailing baseball — oods, belting and 
packing, bugsy whips, builders’ hardware, urns, cream sep- 
arators, cutlery, fis ing tackle, furnaces, galvanized and tin 
sheets, gasoline engines, harness, heating stoves, kitchen 
housefurnishings, lubricating oils, machinists’ tools, poultry 
supplies, pumps, ranges and cook stoves, refrigerators, shelf 
hardware, silverware, sporting goods, tin shop, wagons and 
buggies and washing machines. 


LAURENS, Iowa.—Ludwig Johnson is erecting a brick and 
concrete structure, 50 x 100 feet, in which will be carried a 
stock of implements, belting and packing, cream separators, 
gasoline engines, heavy farm implements, lubricating oils, 
pumps, wagons and buggies and washing machines. Catalogs 
requested on the above. 


LYNNVILLE, Iowa.—B. T. Vestal has acquired the retail 
stock of J. A. Burnham, including baseball goods, belting and 
packing, bu whips, builders’ oe building paper, 
children’s vehicles, churns, crockery and glassware, cutl ery. 
dog collars, ghee 9 fishing tackle, galvanized and tin 
rng asoline — hammocks and tents, arte | stoves, 

ardware, barbers’ supplies, lubricating oils, 
“pant j Mig mechanics’ tools, oil cloth, paints, oils, varnishes 
and glass, poultry supplies, prepared roofing, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, silver- 
a sporting goods, tin shop, toys and games, washing 
machines. 


MaNsSON, Iowa.—A. Peterson has sold his interest in the 
hardware business of Pool & Peterson to M. S. Trumball. 


Victor, towa.—cC. E. Sowerwine has succeeded Henry Wahl 
in th: hardware business. He retails the following: Auto- 
mobile accessories, belting and packing, buggy whips, cream 
separators, gasoline engines, heavy farm implements, lubri- 
cating oils, pumps, wagons and buggies, washing machines, 
wind Soilia, tanks and silos on which catalogs are requested. 


FREDONIA, KAN.—Shearer & Crum have opened a hardware 
store here, carrying a retail line of automobile tires, base- 
ball goods, bathroom fixtures, belting and packing, bicycles 
buggy whips, builders’ hardware, building paper, children’s 
vehicles, churns, cream separators, cutle dairy supplies, 
fishing tackle, furniture department, ga vanized and tin 

ets, hammocks, harness, heating stoves, heavy farm im- 
oe erage. heavy hardware, home barbers’ supplies, iron beds, 
itchen cabinets, kitchen housefurnishings, linoleum, lubricat- 
ing oils, mechanics’ tools, paints, oils, varnishes and glass, 
poultry supplies, prepared roofing, pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, silver- 
ware. ‘sporting goods, wagons and buggies, washing machines 
an re. 


lubricatin 


Boston, Mass.—A. G. Spaulding & Bros. store has been re- 
moved from 141 Federal street, and is now located in new 
quarters at 74 Summer street, where a complete line of ath- 
letic goods, including equipment for every kind of outdoor 
sport is carried. The business is both wholesale and retail. 


GRAND RAPips, MicuH.—The McGrath Hardware Company 
has been incorporated as successors to McGrath & Brown 
with a capital stock of $10,000 to retail baseball goods, buggy 
whips, builders’ hardware, building paper, cutlery, fishing 
tackle, furnaces, galvanized and tin sheets, heavy hardware, 
kitchen housefurnishings, lubricating oils, mechanics’ tools, 
paints, oils, varnishes and glass, prepared roofing, pumps, 
shelf hardware, sporting goods, tin shop, wagons and buggies 
and washing machines. 


BEARDSLEY, MINN.—A. F. McDonald has sold a half in- 
terest in his hardware business to Edward Nelson. The firm 
name will now be McDonald & Nelson, and the company’s 
stock will include belting and packing, crockery and glass- 
ware, cutlery, dog collars, fishing tackle, hammocks and 
tents, iron beds, kitchen housefurnishings, linoleum, lubricat- 
ing oils, mechanics’ tools, pumps, sewing machines, shelf 
hardware, silverware, sporting goods and washing machines. 
ape ee are requested on furniture, bedding and general 

ardware. 


Lawny City, Mo.—The building to be occupied by Suiter 
& McClain as a hardware store is nearing completion, and it 
is expected that the concern will in their new quarters 
about October ist. The business, which is a retail one, num- 
bers among its stock baseball goods, buggy whips, builders’ 
hardware, churns, cream separators, cutlery, fishing tackle, 
galvanized and tin sheets, gasoline engines, hammocks and 
tents, heating stoves, heavy farm implements, heavy hard- 
ware, lubricating oils, mechanics’ tools, paints, oils, glass and 
varnishes, poultry supplies, prepared roofing, ranges and cook 
stoves, pumps, shelf hardware, wagons and buggies, and 
washing machines. The company contemplates the addition 
of auto supplies to its regular stock. Catalogs requested. 


NEW HAMPTON, Mo.—F. J. Hesseltine has purchased the 
interest of R. W. Magee in the hardware and implement 
store of Magee & Denny, and the new title will be Denny & 
Hesseltine. Catalogs requested. 


PALMYRA, Mo.—Nix & Bernhard have moved their hard- 
ware stock into larger quarters. They carry a complete line 
of hardware, and request catalogs on motor trucks. 


Loup City, Nes.—J. A. Arnett & Son have acquired the 
stock of O. F. Peterson, comprising bathroom fixtures, 
belting and packing, bicycles, buggy whips, builders’ 
hardware, children’s vehicles, churns, cream separators, 
cutlery, dairy supplies, fishing tackle. furnaces, fur- 
niture department, galvanized and tin sheets, gasoline en- 
gines, ocks and tents,’ heating stoves, heavy farm 
implements, heavy hardware, home barbers’ supplies, iron 
beds, kitchen cabinets, kitchen housefurnishings, linoleum, 
lubricating oils, paints, oils, varnishes and glass, pumps, 
ranges ard cook stoves, refrigerators, sewing machines, shelf 
hardware, silverware, sporting goods, toys and games, wagons 
and washing machines. 


PIERCE, NEB.—H. C. Buckendahl will shortly erect a brick 
building for his implement stock, the dimensions of which 
will be 42 x 70 feet, one story. A complete line of belting 
and packing, bicycles, buggy whips, builders’ hardware, 
building paper, children’s vehicles, churns, cream separators, 
cutlery, dairy supplies, galvanized and tin sheets, gasoline 
engines, harness, heating stoves, heavy farm implements, 
heavy hardware, home barbers’ supplies, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, prepared 
roofing, pumps, ranges and cook stoves, shelf hardware, sil- 
verware, wagons and buggies, washing machines. Catalogs 
requested on engines and machinery. 


FESSENDEN, N. B.—Chas. Himrich has opened an imple- 
ment store here and requests catalogs on hardware and 
implements. 


LANKIN, N. D.—H. A. Myers has purchased the stock of 
Johnson & Wroolie, and will open a store with a complete line 
of hardware, including automobile accessories, belting and 
packing, buggy whips, builders’ hardware, churns, cream sep- 
arators, cutlery, dog collars, fishing tackle, furnaces, galvan- 
ized and tin sheets, gasoline engines, furnaces, heating stoves, 
heavy hardware, lubricating oils, mechanics’ tools, paints, oils, 
varnishes and glass, pumps, ranges and cook stoves, refriger- 
ators, shelf hardware, silverware, sporting goods, tin shop and 
washing machines. 


BINGHAMTON, N. Y.—Babcock, Hinds & Underwood have 
purchased property on which they will erect a five-story and 
basement building, of fireproof construction 28 x 165 feet. 
A complete line of hardware, including automobile acces- 
sories, bathroom fixtures, belting and packing, builders’ 
hardware, churns, cutlery, dog collars, electrical household 
specialties, galvanized and tin sheets, heavy hardware, home 
barbers’ supplies, kitchen housefurnishings, mechanics’ tools, 
paints, oils, varnishes and glass, prepared roofing, pumps, 
refrigerators, shelf hardware, silverware, sporting goods and 
washing machines will be carried. 


BROOKLYN, N. Y.—Johnson Bros. Company have recently 
started in the hardware business at 942 Gravesend avenue, 
carrying a complete line of hardware. 


MARION, OnI0.—William Switzer and Z. Stout, Mansfield, 
Ohio, have purchased Ryan Burke’s Hardware store in 
Marion. They have been conducting a wholesale paint busi- 
ness in Mansfield, which will be removed to Marion. 


SEILING, OKLA.—J. H. Redinger has purchased a half in- 
terest in the hardware business of Redinger, which will 
be operated under the*firm name of Redinger Hardware 
Company. This concern retails buggy whips, builders’ hard- 
ware, children’s vehicles, cutlery, fishing tackle, galvanized 
and tin sheets, gasoline engines, heavy farm implements, 
heavy hardware, lubricating oils, mechanics’ tools, paints, 
oils, varnishes and glass, pumps, ranges and cook stoves, . 
shelf hardware, silverware, sporting goods, tin shop, wagons 
and buggies, washing machines. 
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‘Increasing Sales 


of “Bridgeport” “Searchlight” Gas 
Lanterns will convince you of their 
profits—a bicycle lamp without 
equal. 

Simple and easy to operate; no tools 
necessary. Throws a clear, penetrat- 
ing light. Made of brass, heavily 
polished and nickel-plated. 

Ask your jobber about “Bridge- 
port”? bicycle pumps also. 


Send for new booklet. 


Bridgeport Brass Company 
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140 Crescent Ave., Bridgeport, Conn. 








More and More Live 
Hardware Dealers 


Each month are taking on our line, carrying 
in stock the various grades of 


HARRIS 


“Ol iLs ore, 


onuhoxe 


They sell them to automobilists, motor- 
cyclists and motor boat owners. 








NN 


The class of motorists that make the 
most desirable trade know HARRIS 
products by reputation. If they know 
you handle HARRIS OILS, they will 
patronize you. Better business—bet- 
ter customers through handling these 
pure oils. 

‘Sold in barrels, half barrels, , §-gallon 
and 1-gallon cans. 


“A Little Goes a Long Way and Every 
Drop Counts.” 


A. W. HARRIS OIL CO. 


326 S. Water St., Providence, R. I. 
Branch: 143 No. Wabash Ave., Chicago, IIl. 














REG. U. S. PAT. QFFICE 


SPLITDORF MAGNETOS 


low and high tension—are made in a wide range 


of models for all manner of work and they'll 
give your motor more power—make your motor 
run smoother and quieter than will any other 
make, and, equipped with one, you can always 
start your engine on a quarter turn. 


We'll exchange your present magneto of any 
make on a liberal allowance basis for an up-to- 
the-minute SPLITDORF low or high tension. 


SPLITDORF PLUGS are not experimental—they are 
standard. Known since their first ye ern as the ‘‘com- 
mon a 3 lug , in exactly that—no more and no 
less. TDORF UGS will outlast your motcr— 
nal aaa rarely amoeel from a cylinder head. There 
is nothing fanciful about them—they are made to endure 
any and every strain of ignition put upon them. 


Why not Stock Up on a standard article 
always in demand? 


SPLITDORF ELECTRICAL COMPANY 
98 Warren Street NEWARK, N. J. 





~ 
re gy 
ye 
ind > one half abd 


wr er, prevents Freezing ops tive 





> ° - - ft : ( f 

l’rolect your c a 7 | x eis 
j™ Pe Pare: 

Sy stem rely Tainst | f . ae 5 


J \ 
av most fr Tere! ‘ 
le mper ature bea 
hy using this i 


wonderful j 


anti- freeze:/ 


& hod 
AS TAPS 


As 


~ 


id 


at 16° Ebelow zei i te 
Ns / by 

—s Figs ; 
ae te 5 “21 ph > ie < 


rw It ~ g Bi Ei As D 
S i\e . , ‘ 
2 ae a kor sale D\ all dealers 
- aur £ ; “ ~ » 

-/ / Gallon can |=: 





Mr. Hardware Man— 


GET READY for a big winter de- 
mand for THERMITE. Write 
for the facts. 
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Help Wanted and 
Business Opportunity 


Advertisements 2c. per 
word—$1.00 minimum 
rate. 


This page acts as a mirror reflecting 


Business Opportunities 








to thousands of wide awake hardware men monthly. 
Put your proposition in the form of a small ad and 
send it along for our next issue. 
learn the value of classified ads in Hardware Age. 


You 


will quickly 








Situations Wanted 
2c. per word—50c. min- 
imum. 

Display rates on request. 











Help Wanted 


Situations Wanted 


Situations Wanted 





Original letters of reference should 
not be enclosed with replies to ad- 
vertisements appearing in these col- 
umns as they are frequently mis- 
laid and lost. A copy of the refer- 
ence will serve the purpose. 





MANUFACTURER of full line 
household — specialties wants local 
representatives in all important cities 
to handle line on commission. De- 
partment stores, hardware dealers, 
instalment houses, premium  con- 
cerns, are all big users. State ex- 
perience, lines handled and territory 
covered. We want none but those 
who can “make good.” For such 
our proposition is an excellent one. 
Address “S. H.,” care HarpWAre 
Ace, New York. . 





SALARIED POSITIONS 

e have calls for tinners, plumb- 
ers, salesmen, clerks, stenographers, 
etc. If you wish a position we can 
place you. Write for particulars— 
places you under no _ obligations. 
System Service Company, St. Louis, 
Missouri. 





WE ARE LOOKING for a hard- 
ware supply salesman who has an 
established trade in the vicinity of 
New York City. A most advan- 
tageous proposition can be offered, 
consistent with the volume of busi- 
ness commanded. Do not desire a 
mere order . getter, but some one 
with initiative and executive ca- 
pacity. Address “B. 0Q.,” care 
Harpware Ace, New York. 








_ WANTED—First class combina- 
tion man who can do ordinary tin- 
ning, heating, and plumbing; must 
be able to estimate and take charge 
of shop; also some knowledge of 
store; married man preferred, who 
can speak German. Steady work to 
right party. State wages, reference 
and when can come in first letter. 
paseoes H. .L. Failing, Hartley, 
owa. 





MANUFACTURER of full line 
article to sell on commission; no side 
line; sell to the regular hardware 
trade; good steady men wanted; ex- 
clusive territory; splendid opportu- 
nity for the right man. Address 

. Z.,” care Harpware Acre, New 
York City. 





FIRST CLASS HARDWARE 
salesman wanted with 10 to 15 
years’ experience in a retail store; 
must be capable of taking charge 
of an extensive business in a pros- 
perous Pennsylvania community of 
20,000 population. Address with ref- 
erence and salary now receiving to 
“ ae: care Harpware Ace, New 

ork. 





COMPETENT HARDWARE 
SALESMAN as head clerk in lead- 
ing hardware store in city of over 
60,000, near New York. Must know 
how to serve retail trade and handle 
help. A good position for young 
man who has ambition and not 
afraid of work. Address, stating ex- 
. perience, age and salary expected, 
weve: * care Harpware Ace, New 

ork. 





Al SALESMAN by large manu- 
facturer of standard line; valuable 
territory, with large established 
trade; good opportunity for ener- 
getic and progressive man, compe- 
tent to handle the larger furniture 
and hardware trade. Address 
ms a: care Harpware AcE, New 

ork. 


WANTED—POSITION, plumber 
and tinner, 19 years’ experience; 
lead worker; no boozer; won’t work 
for a boozer. Address Box 206, 
Blue Rapids, Kansas. 





HARDWARE ADVERTISEMENT 
WRITER. 


A recent hardware specialty ad. 
of mine inserted in this paper pulled 
from 20 to 30 inquiries per day. 
The replies’ came from all over the 
country—from Nebraska to Ver- 
mont. 

Another ad.—an _ introductory 
safety razor offer, brought equally 
satisfactory returns. 

I hold letters from both companies 
to prove this. 

My past experience in the hard 
ware business, coupled with natural 
selling ability, is responsible for my 
success. 

Eight years with nationally known 
trade paper. My references will 
bear the closest investigation. Open 
for permanent position, or will do 
piece work at reasonable charges. 
Address “B. N.,” care HaArpWAre 
Ace, New York. 





POSITION WANTED—A kard- 
ware salesman with 20 years’ experi- 
ence, now employed, wishes to repre- 
sent a large manufacturing company 
in Ohio, Indiana, Kentucky and 
Illinois, with headquarters in Cin- 
cinnati. He is well acquainted with 
the trade in the territory mentioned 
and can furnish the best of refer- 
ence, including present employers. 
Address “Salesman,”’ care HARDWARE 
Ace, Mercantile Library Building, 
Cincinnati, Ohio. 





SITUATION WANTED—Young 
man, twenty-seven, four years’ road 
experience calling on hardware job- 
bing, retail and department store 
trade in Middle West with line hard- 
ware specialties, desires position as 
city salesman or would consider 
nearby territory. At present em- 
ployed, but desire locate in Chicago. 
Address Box 132A, Harpware Ace, 
1507 Otis Bldg., Chicago, Il. 





POSITION AS SALESMAN rep. 
wren, wholesale or jobbing 
house. ew England territory pre- 
ferred. Salary basis. Am forty 
years of age. Have had fifteen 
years’ experience as salesman in re- 
tail stove and plumbing store and 
now desire field offering larger op- 
portunities. Good references fur- 
nished. Address “B care 
Harpware Acre, New York. 





YOUNG MAN, 26 years of age, 
married; position wanted, either 
traveling or in store. 12 years’ ex- 
perience in wholesale and _ retail. 
Reference on request. Employed at 
present. Good reasons for wishing 
change. Address “B. U.,” care 
Harpware Ace, New York. 


EXPERIENCED stove and hard- 
ware salesman wants work in Ore- 
gon, Idaho, Washington or Califor- 
nia. Both wholesale and retail ex- 
perience. Will take position with 
hardware or furniture house. Can 
apply selling ability to other lines. 
Good references. Thirty-three 
years old and married. Salary sec- 
ondary consideration. Address Box 
32, care HARDWARE AGeE, 320 Market 
St., San Francisco, Cal. 


WANTED—Position by _ thor- 
oughly competent man with twelve 
years’ experience in first class retail 
hardware stores. Very best refer- 
ences. Any location. ‘“‘B. X.,” care 
Harpware Ace, New York. 


ENGINE, IMPLEMENT and 
hardware salesman. Have had road 
experience and can increase your 
business. Prefer Georgia, Florida or 
Alabama. Open after Oct. Ist. The 
*“Colonel,’’?’ Box A, Pensacola, Fla. 


YOUNG MAN, 34 years’ old, 12 
years’ experience in retail hardware 
store, single, steady, good habits, 
wants position traveling; best refer- 
ences. “C. E.,” care HARDWARE 
Ace, New York. 


EXPERIENCED AND PRACTI- 
CAL hardware man, who has had 
ten years’ experience as sales man- 
ager and five years as buyer for the 
same company, wishes to locate in 
the West or on the Pacific Coast. 
Age 38 years. Good references; 
temperate and clean record. 
dress “C, F.,” HARDWARE 
New York. 


Business Opportunities 


IF YOU ARE DESIROUS of 
buying, selling or exchanging a 
stock of hardware we can be of 
great service to you on account of 
our intimate knowledge of these 
matters in every section of the 
United States. Address “H. B. G.,”’ 
care Harpware Acre, New York. 














AGE, 














CASH FOR YOUR BUSINESS 
OR RFAL ESTATF—I bring buv- 
ers and sellers together. No matter 
where located, if you want to buy, 
sell or exchange any kind of prop- 
erty or business anywhere at any 
nrice, write me. Established 1881. 
References. Address Frank  P. 
Cleveland. Real Estate Expert, 2166 
a Express Building, Chicago, 





DO VOU WANT TO SELT. 
YOUR BUSINESS for cash? Send 
us a brief description and we will 
advise you if we can handle it. Our 
charges are less than 1 per cent. 
Our system of Service means quick 
results. Address System Service 
Co.. St. Louis, Mo. 








MARRIED MAN. 29, _ desires 
position in West or Middle West; 12 
years’ experience, wholesale and 
retail, store, warehouse and office ex- 
perience; clean record: references. 
Apply J. S. Bellamy, 1146 Jackson 
Bd., Chicago, Il. 


HARDWARE CLERK desires 
situation; several years’ experience 
general hardware factory supplies, 
housefurnishings; good reference; 
vicinity New York preferred. 
“B. R.,” care Harpware Ace, New 
York. 


YOUNG MAN, 37, married, 20 
years’ retail and road experience, 
seeks inside position: would consider 
traveling; a hard worker and sales- 
man, at present employed: can fur- 
nish best of references. Home ad- 
dress, Box 89, Shoreham, Vt. 








FOR SALE—A good and up-to- 
date hardw2re stock located in a 
Anurishing Western City, nonulation 
7.000; vood reasons for selling. 
dress “A. H.,”’ care HARDWARE 
Acre. New York. 





FOR SALE — Hardware’ and 
plumbing business located in coun- 
try village on the P. S. N. R. R. 
Population about 1200. Public li- 
brarv. new high school. five churches, 
R. R. shops, natural gas, village 
water works, center of large farm- 
ine district. Stock and fixtures 
about $5.000. Address S. G., Hor- 
ner. Angelica, N. Y. 








AN OLD ESTABLISHED FIRM 
having good connection with the 
wholesale hardware trade in Canada 
wishes to represent U. S. manufac- 
turers. Address “R.,”’ P. O. Box 580, 
Montreal, P. QO. 





Business Opportunities 


FOR SALE or exchange, 80 acres 
good Orange County, Florida land. 
Address Box 214, Dubuque, Iowa. 

FOR SALE—Well located hard- 
ware business in one of_ the best 
coast towns in Southern California; 
clean, well assorted stock invoicing 
about fifteen thousand dollars. 
Moderate priced furniture and fix- 
tures including auto delivery car, 
will invoice about two thousand dol- 
lars. Will reduce if desired; good 
room and basement with moderate 
rent. Address “ ? 
warE Ace, New York. 


Accounts Wanted 


LONDON. 

Smart London house’ require 
agency; well connected with the best 
wholesale houses; only live houses 
need correspond. Box 103, 210 
Mansion House Chambers, London, 


a 

OLD ESTABLISHED FIRM OF 
MANUFACTURERS’ AGENTS and 
merchants in London having first 
class sound connection throughout 
the British home and export trade 
is desirous of getting into touch with 
American manufacturers of any suit- 
able hardware lines or specialties 
with a view to creating or extending 
present trade. Possess a really ca- 
pable and well organized staff (in- 
cluding 5 active travellers); also 
convenient offices, showrooms and 


























q.| warehouses in the best business part 


of the city and can offer the benefit 
of dependable advice based upon 
practical selling experience and 
knoWledge of what is required. Pre- 
pared to act either as sole agents 
or to purchase for own account on 
prompt cash terms. Reply in first 
instance, stating information as to 
lines manufactured, to Box “B. S.,” 
care Harpware Acre, New York. 


WANTED—Hardware store, city 
or country, in exchange for Califor- 








nia residence or land. Corey & 
Grawburg. Union Oil Blvd., Los 
Angeles, Cal. 

WANTED, by an_ experienced 


hardware man with an extensive ac- 
quaintance with the wholesale ard 
retail trade, several A-1 agencies for 
New England. Address “B. V.,” 
care HarpwareE Acer, New York. 


FOR SALE—A first class hard- 
ware store within 25 miles of Bos- 
ton. Did a business of $20.000 last 
year and can be increased. Will sel 
at inventory. Address “B. W.,”’ 
care HarpwareE Acre, New York. 

GENERAL HARDWARE BUSI- 
NESS of $3,000 to $4,000 wanted in 
eastern Virginia or Maryland: New- 
port News, Norfolk or vicinity pre- 
ferred. In answering advise in de- 
tail as to annual sales, stock, fix- 
tures, competition, etc. Address 
“RB. Y.,.” care Harpware Acs, New 
York. 

PROMINFNT hardware import 
concern, located on Broadwav, New 
York, with full fledged selling or- 
ganization, will represent manufac- 











d.| turers of hardware on own account 


or on any other reasonable terms. 
Address “C. C.,” 
Acre, New York. 
FOR SALE—Clean stock of hard- 
ware and groceries. With fixtures 
will invoice about $3,800.00. Cheap 
rent of building now in. New 
country, but is picking up fast and 
business is getting better every 
vear. Located in northwestern part 
of Wisconsin. Will also sell resi- 
dence if party desires same. Worth 
$1.800.00. Address “C. D.,”” care 
Harpware Acr. New Vork. 
WANTED—By competent, experi- 
enced salesman, Al account. Com- 
mission basis. Exclusive Michigan 
territory. Address “B. care 
Harpware Ace, New York. 


care HARDWARE 








B. G.,” care HARD- 
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A Man 
Market 








Men of brains; men of initia- 





tive; men of energy, selling 
ability, capital, executive ability— 
these are the sort of men you can 
reach through the ‘Opportunity 
Exchange” of HARDWARE 
AGE. 


It is the market place for op- 

portunities in the hardware 
field; it commands the attention 
of the “cream” of hardware men. 
Your story in a fifty-word ad. will 
reach these men at a cost of only 
one dollar, and you'll find it a 
most profitable short-cut to results. 





» work. 


“ NEW YORK OFFICE 








You Can Do Better 

Work and MoreWork, 

and Can Minimize 

Your File Expense 
By Using 


“DELTA” 
FILES 


This Has Been 
Proved Time 
And Time Again 
By Comparative 
Tests 











DELTA 


“The only Line 
of Files from 3 
to 24 inches 
that are made 
absolutely of 


CRUCIBLE 
STEEL” 


DELTA FILES 
are made in all 
shapes and _ sizes, 
so as to meet 
every requirement. 
Ask your jobber to 
let you see them, 
pick out the kind 
most suitable to 
your business and 
give them a trial. 
If they do not 
come up to our 
claims you will get 
your money back. 


Cut represents our 
PILLAR FILES 
which are made in 
all sizes and cuts, 
Bastard, 2nd cut 
and Smooth from 
3 in. to 14 in. The 
thickness is about 
one-half the width 
in proportion, mak- 
ing it a very use- 
ful file in filing 
out keyways and 
slots of all descrip- 
tions, the flat side 
having a good 
curve, making it 
a good file for die 
makers and for use 
on all special 





Our trade 
mark, which 
is on every 
file, is your 
protection 


Delta File Works 


PHILADELPHIA, PA. 


CHICAGO OFFICE 
62 East Lake Street 


260 West Street 
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The Original 
and Still the Leader in 
its Class— 


Disston No. 77, 


Mechanics’ Own 


““A Saw to Run 
without Set In 

i Dry, Seasoned 
Lumber’”’ 
































mr 


_— —— = 


The No. 77 
Saw is particu- 
larly adapted for 
fine cabinet work, 
sawing mitres, where 
rapid and smooth cut- 
ting is required. The 
use of a plane can be dis- 
pensed with, as they will cut 
a joint sufficiently smooth to 
glue without planing. In sharpen- 
ing, care must be taken to file the 
teeth at the same angle as they leave 
the factory. Use a 4%-inch regular 
taper file for the No. 77 Saw. These Saws 
are warranted to run without set in dry, 
seasoned lumber only, and are not for general 
use. They are high in temper, specially ground 
for clearance and require no set. . 








Extra London Spring Steel Blade, Warranted, Apple 
Handle Polished, Brass Screws. 


HENRY DISSTON & SONS 


INCORPORATED 
Keystone Saw, Tool, Steel & File Works ESTABLISHED 1840 


os PHILADELPHIA, U. S. A. 














s5 
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Standard Auto Jacks 


You’ll find them good sellers. They’re all single acting—lift and 
lower - car on the downward stroke only. Due to our exclusive fea- 
tures, they 


Cannot Drop: When Loaded 


This point appeals to every car owner. All sizes. 


For simplicity, ease and smoothness of action, durability and fine 
finish they are unequalled. 


Send for catalog and prices. 


National Standard Co., Niles, Michigan 


_ Successors to Cook’s Standard Tool Co. Kalamazoo, Michigan 




















Whether you are just opening a 


hardware store or are already well The N ulite Favo rite 
established in the business, you 


Automatically cleaned. Cannot Clog. Meets every 

dealers. Safe, simple to operate, convenient, econom- 

The Hardware ical, not necessary to take apart to clean. Fool proof. 

No comebacks. Guaran- 

= : teed for five years with- 

M erch ant’ 8 C ard out reserve. Advertised 
Index Record 


in all the best farm and 
home papers. 

in your next month’s budget. For keep- 

ing track of Quotations, Changes in 

Window Displays, Addresses, Follow-up 
Dates and Miscellaneous Memoranda, 
this record is as practical an application 
of modern systematic methods as could 
be evolved for the Hardware Man. 


12 page illustrated, descriptive circular and samples of the 
slips supplied with the record, free on request. 


Price $6.00. delivered 











Sold by nearly all the 
best Jobbers. A trial of 
one of these wonderful 
lamps will convince any- 
one that they will outsell 
any other home lighting 
medium ever offered and 
we guarantee it to sat- 
isfy and stay sold. 





Now is the time to or- 
der one or more Nulite 
Table Lamps on 30 days’ 
free trial. Either direct 
or through your jobber. 
Insist on the Nulite. 








National Stamping & Electric Works 
416 S. Clinton St., Chicago, U. S. A. 


David Williams Company 
239 West Thirty-ninth Street, New York 











should include need of those who read. Sold only through legitimate | 

















“It Runs Like a Bicycle.’ That’s 
what every builder says about the 


SHARON No. 2 
PARLOR DOOR HANGER 


You too will agree that it’s the slickest 
running Hanger made. It is suited for 
every class of residence; fits any size 
opening, easily attached and 

Glides along without a Sound. 

If you want genuine satisfaction, in- 
creasing sales and more profit 

Send for a Set of these Hangers. 


SHARON HARDWARE MFG. CO. 
SHARON, PA. 
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The Popular Syracuse Garden Barrow 


In addition to being the Strongest, this is _ — 
the handsomest Barrow on the Market. ; —sS 







—- 
#, 










Ne. 141 Medium with Wood Wheel s 

‘  seegy ‘Steel “ 
Ne. 142 Large ‘* Wood “* : | 
Bo. 162“ “ Steel iy . 
Me. 143 Extra Large with Wood Wheel ; — ‘, y 
No. 158 sé ‘sé “sé Steel 6 SS ; \ 
Handles, legs and wheel are painted red. Sides and — <= = - 

} a 


ees 


ae | 
Z 


front olive. Handsomely striped and ornamented. \ Lf 
All well coated with a durable varnish. ia” 

Frame is well made of seasoned ash with three eross-bare <i 
mertised into the handles. Bottom boards are set into the rear je 
eress-bar, which prevents «splitting at the ends. Strongly braced == 
throughout. Furn desired. 


ed with springs when 


Syracuse Chilled Plow Co., Syracuse, N. Y.,U.S.A. - | ae 7 




















Here Are The Four 


Requires no Hammering Biggest-Selling Cobbler 


Outfits in the World 


Down or Riveting 





Smith’s Latest Improved 
Double Lock Nested Stove 
Pipe requires neither tools 
or special knowledge to put 
it up. Just click it together 
and it’s there to stay. 










\ 

It is made of the best aso eu SF 
quality material and is fully RM, a9 
guaranteed. _bcexde iy 





The cut shows a ‘“ ” 
joint as it is being Economy 
closed ready for use 
and shows the hook at 
the bottom of the joint 
already snapped into 
place: a little more 
pressure of the hands 
and the other hook 
will snap into position 
and the joint is ready 
for use. 


Nothing simpler and 
nothing more efficient. 


Whether you sell or 
put up stove pipe 
you'll find Smith’s 
Double Lock Pipe very 
profitable to handle. 


Your jobber Has it. 


Home No. 2 





Why buy imitations when you can buy the genuine 
at the same price? 


The Ohio Stove Pipe & Mfg. Company WRITE FOR CATALOG. 


THE ROOT-HEATH MFG. CO. 


NEW PHILADELPHIA, OHIO 
, PLYMOUTH, OHIO 





























No.1 70 NEY Carrier 


Lightest draft Fork Carrier made. 7-in. Roller 
Bearing Sheaves. Wide mouth permits the lift- 
ing pulley to carry near track. Made extra 
strong. Big seller. Good profit. 


We make the largest line of Haying Tools in the 
world. Send for New Catalog. 


The Ney Mfg. Company 
CANTON, OHIO 














— 


CU area 
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No. 3300—Plain Edge 


Parallel Corrugations See page 71, also front cover 








FOR MAKING STRONG 
AND TIGHT JOINTS 
IN WOOD WORK 


PACKED TO MEET DEMANDS 


100 to Box. 500 and 1000 to box. 
And in bulk. 


STANLEY JOINT FASTENERS 

















The Stanley Works 


NEW BRITAIN, CONN. 


New York 
100 Lafayette Street 


No. 3315—Saw Edge 


Chi 
Parallel Corrugations 73 E. Lake Street 














BY INV'TATION 
MEMBER OF 











of 
NEW YORK V.SA 


The Customer Sees It At Once 


You don’t have to tell him Coldwells 
are good—they look good. 


COLDWELL 
Lawn Mowers 


look exactly what they are—fine machines, well 
designed and well built. 


Besides, the chances are the customer has seen 
Coldwell advertising, which for years has been 
linking Ccoidwell name with lawn mower qual- 
ity. He knows, for instance, that Coldwell is 
one of the Rice Leaders of the World—he re- 
cognizes the emblem in your window. 


Coldwells in service bear out fully the promise 
of their appearance and the claims of their 
makers—that’s why Coldwell is a Rice Leader. 
There are 150 different kinds of Coldwell mow- 
ers, motor, horse and hand. Write for cata- 
logue and price list. 





Coldwell Lawn Mower Company 
Offices and Factory Warehouses 


at at 
Newburgh, N. Y. Philadelphia and Chicago 
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Don’t Put It Off! 


but have it all ready to put on. 
VIZ. have a stock of 


Harper Handy Castertrucks 


all ready to mount your stock of STOVES 
and RANGES on when that stock comes 
in. After any man has discovered the 
wonderful ease with which STOVES can 
be made to travel for his ORDER BOOK S 
HEALTH, he would never again under- 
take to sell “barefooted” Stoves. This 
H. H. C. T. fits anything, runs easily over 
a floor, but NOT into much money. First 


ask your Jobber about it, and then ask us. 


Price per Set of 4, 75c. 


Chicago Hardware Foundry Co. 
NORTH CHICAGO, ILL. 





























CABLE CHAINS 











Chains— All Kinds 


STEEL, BRASS, COPPER 


Our Chains are made from HIGH GRADE 
material by AUTOMATIC MACHINERY, 
rivet heads SPUN, making a very SMOOTH 
finish, which will prevent chains interfering 
when hung side by side. Capacity of chain 
plant, 30 MILES PER DAY. We carry a 
large stock and can make PROMPT ship- 
ments. Send for Catalogue. 


THE SMITH & EGGE MFG. CO. 
BRIDGEPORT, CONN., U.-S. A. 
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BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 INCORPORATED 1895 
<aok WAR, 





Twelve Medals of Special Grand Prize 


ctiaaapatneas acc meena 
Expositions Atlanta, 1895 


Copy of Catalogue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 

















sas Bin, Slat ee a” ck i Sa 


We remind you that the 
Walworth Vise is the best 


on earth for pipe. 


It is equal to any for 


Machine Shop Work. 





Walworth Mfc. Co. 


BOSTON, U.S. A. 




















The James Swan Company, Factories at Seymour, Conn. 
MANUFACTURERS OF 
MECHANICS’ TOOLS 
Augers, Auger Bits, Chisels, 
Drawing Knives, 
Gouges, Hollow Au- 
gers, Gimlets, Boring 
Machines, Screw 
Drivers, High Grade 
Tools. Look 
for the Swan. 













Send for Catalog 
New York Office—100 Lafayette St. 
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— VicKinney=— 
Cellar Window Sets 








If you are not handling McKinney Cellar 
Window Sets, why not order your supply now? 
There’s not a safer investment. They’ll boost 
your fall sales and make satisfied customers. 

One set consists of 1 pair of 2%4-inch Light 
Narrow Butts; 1 Hook and Eye; 1 Sash Lock, 
and 1 dozen Screws. Each set packed in a 
neat paper box. Regularly furnished in 
Japanned and Galvanized Finishes. 


McKINNEY MFG. CO 


PITTSBURGH 


® 
PENNSYLVANIA | 









One Day's Inial of a 


Grant Noiseless 
Riveting Machine 


resulted in an 
order being placed 
for I2 more ma- 
chines. 


A few reasons 
why: 


(1) Noiseless Oper- 
ation. 


(2) _— Well Pol- 
ished Rivet 
Fleads. 


(3) Avoid Broken 
Castings. 


(4) Do not mar 
Surface in Riv- 
eting. 


Rivet Tight or 
Loose as De- 
sired. 


(6) Entire Rivet- 
ing Operation 
Takes Only One 
Second. 


For the sake of 
quality, output and 
cost reduction send 
for catalog. 


(5 


—- 


The Grant Mfg. 
and Machine Co. 


Bridgeport, Conn. 
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AGE 


“VANDOR” 


INSURED HAMMERS 


Drop forged from Vanadium Steel are driving the 
ordinary steel kind into the scrap heap 


No carpenter or mechanic wants a hammer that may fail him 
at a critical time. That’s why they’re buying ‘‘Vandor’’— 
Insured Hammers, the kind that are guaranteed for life. 
Our extensive advertising campaign has educated them. 


We sell the hammers for you if you’ll display them 


The cut shown above gives only a faint idea of the effective- 
ness of the card furnished you for the display of ‘‘Vandor’’ 
hammers. A real hammer, real w » @ real nail and our 
guarantee tag make a combination that always catches the 
eye and tells the story at a glance. **Vandor’’ hammers 
veeail for $1—and there’s a good profit in them. 

Send in your order for a dozen to- 

day; direct or through your jobber 


Dept. 151 


Ven Doren Manufacturing Co. 


CHICAGO HEIGHTS, ILLINOIS 
We also make in addition a full line of handled 
hammers of highest grade and affording attrac- 
tive profits. Write for Catalog. 
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Profits 


By selling this CUTTER 
THAT CUTS—this New 
Tool. 


Greyhound 
Glass Cutter 


No. 300 





stands alone in quality, at 
the price asked for it. It 
squarely meets the de- 
mand for an inexpensive 
yet reliable Glass Cutter 
and is a sure seller. It is 
a tool we guarantee and 
that will give good ser- 
vice—better service than 
many much higher-priced 
tools give. 


Popular articles are 
profitable, and this has 
the popular combination 
of high quality and low 
price. 


Ask us about it, and 
also for a copy of our 
New Dealers Catalogue, 
showing the complete 
Millers-Falls Line. 


MILLERS-FALLS CoO. 


MILLERS FALLS, MASS. 
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Tubular Rivets and Bifurcated Rivet 
“tecormacmminene’ IV TY TY A] AY 


Box. 12 Boxes to Carton 


TITTTITTy 


SLOTTED CLINCH AND TUBULAR RIVETS FOR MANUFACTURERS 


AUTOMATIC MACHINES FOR SETTING TUBULAR 
OUTSIDE PRONG AND SLOTTED CLINCH RIVETS 


JUDSON L. THOMSON MFG. CO., Waltham, Mass. 
Chicago Branch: 316 North Michigan Ave. 





CARTON ASSORTED RIVETS 




















No. 
461 








(Patented) Cut Full Size 


Griffin’s Original MAKES GOOD 


Fleur De Lis Pattern 
Blount Improved 


Wrought Steel Surface Hinges Door Check is guar- 


are still acknowledged to be the most as F omen life, 
popular ornamental SURFACE hinges and pertect action. 
ever placed on the market. The strong, Guaranteed abso- 





massive and artistic design and the beau- 
tiful finish of these hinges meet the de- 
mand for high class work. 

These hinges are covered by patents 
controlled exclusively by this Company. 

Fleur de Lis Hinges are widely adver- 
tised. They are the best known surface 
hinges made, and may be found in prac- 
tically all of the most artistic homes of 
the day. 


lutely, and we want 
every dealer to re- 
place any defective 
part at any time— 
because we are here 
to make good. 


Information today. 





Send for our new catalogue of Builders’ 
Hardware, explaining fully the GRIFFIN 
line, and place stock order direct with 
your jobber at once. 


THE GRIFFIN MFG. CO. 
37 Warren St., New York ERIE, PA. 17 E. Lake St., Chicago 


The Worcester Mfg. Co. 


WORCESTER, MASSACHUSETTS 
































Just What You Have 
Been Looking For 


This machine is the only one 
that will rapidly and perfectly 
close the seams or groove Nested 
Stove Pipe. Is noiseless, simple 
and rigid in construction, and easily 
operated. Has ten times greater 
capacity than any other means or 
device. Makes every joint perfect, 
and shows no hammer or mallet 
marks. Can be attached anywhere. 
Saves time, labor and money. You . 
cannot afford to be without it. 


St. Louis, Mo. pase now for full information and 


The Lightning Stove 
Pipe Machine 







LIGHTNING 
TOVE PIPE MACHINE 


HEMP & CO, - 











SAREE ee ne ee 


2K eames epee a, S, 
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6c 993 
cme Every Razor 
A Ball Bearing | | 4 Safe One 
The old naked razor is the best 
Caster kind to use—if you want a “real” 
shave. Everybody knows that. And 
see _ Page Some bs crucible it’s why the Shavezy Razor Guard 
solid. The grip neck and socket sells so readily. It makes every razor 
make application very easy, and the a safe one—it covers the blade to just 
caster itself starts at once and rolls the right degree. 
freely in any direction. 2 : 
Brassed, nickeled or galvanized. Retails at 50 cents—so sales come easy. Write 
Send for catalogue and write for at once 
prices. "7 
THE SCHATZ MFG. CO. Agents for England: 
POUGHKEEPSIE, N. Y. Ba 7. WwW EISS Miles A. Hoffman & Co., 
45 Great Tower St., 
Agents: J. C. McCarty & Co., 29 Murray St., N. Y.C. 291 Taaffe Pl., Brooklyn, N. Y. London, E. C. 

















ADOLPH KASTOR & BROS. 
109 & 111 Duane Street, New York 


MANUFACTURERS AND IMPORTERS OF 


CUTLERY 


SOLE AGENTS: 
W. H. MORLEY & SONS 
Imported Pocket Knives, Scissors and Razors 
WADE & BUTCHER’S Celebrated Razors 
143 Chambers Street THOMAS WILSON, Butcher Knives 
CAMILLUS CUTLERY COMPANY’S 
New York American Pocket Knives 


New Britain, Conn. a WE SELL TO THE JOBBING TRADE ONLY 





Dover Egg Beaters and 
Household Specialties 


THE TAPLIN MFG. CO. 
































a “HUSTLER” 


a . Sifter 
? The sifter is 

D | xX O N fo en a + pack § 
SOLID BELT DRESSING aired 










The public seems 


= — — 
‘ ‘ , “Hustlers” than 
A large demand for this can be built up with all we are now sell- 
users of belting. Write for Dealers’ Price List and ing. 


What are you 


Belt Dressing Booklet No. 54. going to do about 
it: 


Made in JERSEY CITY, N. J., by the 
JOSEPH DIXON CRUCIBLE COMPANY HILL DRYER COMPANY 
DOr Established 1827 D<K>G 316 Park Avenue WORCESTER, MASS. 


























Wis sail ba oh Perfection Extension Ladders 
‘‘The One Man Ladder” 


Lightest and strongest ladder 
made, averaging only two 
pounds to the foot. 

Sides made of the best quality 
spruce lumber with hickory 
rungs. Fittings of the best 
malleable iron. 

Write for prices and our Gen- 
eral Catalog of Tinners’ Hard- 
ware and Roofers’ Supplies. 


BERGER BROS. CO. 
Office, 229-231 Arch Street 
Store, 237 Arch St. Warerooms and Factory, 100 to 114 Bread St. 


THE MAJESTIC Co. PHILADELPHIA 


Huntington, Ind. Kansas City, Mo. 


lighted to mail 
you our catalogue 
of 








and quote you our Dest: ‘ 
dealers’ proposition. 


Write us to-day. 
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ora Y CLE 
Step Ladders 


are made in 
many styles 
and to fit 
all kinds of 
shelving 


Send for catalog giving full 
description and prices. 


THE BICYCLE STEP 
LADDER COMPANY 


62 West Randolph St. 
CHICAGO, ILL. 


























MANUFACTURERS OF 


American Steel & Wire Co. 


American & Griswold 
Bale Ties 





CLEVELAND 
PITTSBURGH 


WORCESTER 
DENVER 


CHICAGO 
NEW YORK 
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| MILBRADT LADDERS 


will pay for them- 
selves in a short 
time by enabling 
you to wait on 
more trade, save 
the wear and tear 
on your fixtures 
and goods, as well 
as bring the ap- 
pearance of your 
store up to date. 


Write for cata- 
logue showing a 
large number of 
styles suitable for 
all kinds of shelv- 
ing. 


Milbradt Mfg. Co. 
2410 N. 10th St. 
ST. LOUIS, MO. 








SLOYD 


SHOE 

KITCHEN OYSTER 
PRUNING RUBBER 
PAPER PATTERN 
HANGERS’ MAKERS’ 


eis ee) 


New Haven Oyster Knife 
ROBERT MURPHY’S SONS CO., 





Ayer, Mass. 











£ ¥ 


Hardware 
Store For 
Sale! 














ERY simple matter—the 

Opportunity Ex 

is read every week 
men looking for the opper- 
tunity to get into business for 
themselves. It's am easy and 
economical method of reach- 
ing them. 

50 words $1.00 
and the replies will follow. 


Oppertunity Exchange 
HARDWARE AGE, 
239 W. 39th St., N. Y. 











_ Edward Darby & Sons Company 


MANUFACTURERS 
4rass. ( opper, Steel, facts and Galva- 
nized Wire Cloth. © Bronze, Galvanized 
and Fainted Window Screen Wire 
Cloth. © Galvanized Farm Fencing.and 
Gates and Poultry Netting. € Wire 
LY Piva aun Caelele c@cUlilaleme-tele ae a Ale telteh: a Gilt. tae ts 


‘ A ire there eaele ‘Gaels. en. oT eyer 
faio ij¢ 


1a Tale. (ottice 233- t5 AR ¢ t+ STR t j 


PHILADELPHIA, PA 


15 BREAD ST 








Made by THE UNION HORSE NAIL CO. 
1506-1522 W. 22d ST., CHICAGO, ILL. 











mace) Cream Molla Oh sels ataeitie-lsleye 


G &x B' 


Galvanized Poultry Netting 


; . . 
mm. WNICN 18 a 


mm L 1} 
nat ne wil 
; . | 
* Mhandies wire netting 


Tract 


The Gilbert & Bennett Manufacturing Co. 
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The Worcester Lawn Mower Co. 


Worcester, Mass. 


Have their NEW CATALOG in 


COLORS ready for mailing. Ask 
for it. 















TOWNSEND GAVE TO THE WORLD 
THE BALL BEARING LAWN MOWER 





7 


All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. Townsend & Co., Orange, N. J. 

















You can't get away from it! 


It’s a snap to sell the snap that is easy 
for the driver to put on or take off, 
but impossible for the horse to get 
away from. It is the 


KLINGS NAP 


A twist of the wrist and the trick is 
done. Never wears out or gets out of 
order. Made for rope ties and for 
leather straps. Strong enough to hold 
an elephant. 

A Counter Display showing the Kling- 
snap in different sizes will start the 
money coming across your counter. 
Your jobber will supply you. 

For free sample address 


The National Safety Snap Co. (Inc.) 
Dept. H WILMINGTON, O. 


Sole manufacturers of the Klingsnap and the 
Kiing Hame Fastener. 























wPREMAX Halter Chains and Dog Leads 





ALL STEEL with STEEL FIXTURES. Patented. 


PREMAX, Dodson, Zenith and Looplever Hame Chains. 
PREMAX Breast Chains, Trace Chains, Tie-Out Chains. 
PREMAX Coil Chain, Cow Ties, Bit and Spreader Chains. 
PREMAX Chain Dog Collars and Chain Fish Stringers. 


All PREMAX Goods Shown in Catalog No. 24H. 

NIAGARA FALLS METAL STAMPING WORKS 
Manufacturers of Hardware Specialities 
Niagara Falis, New York, U. S. A. S-65 






























American Steel & Wire Co. 


ee MANUFACTURERS OF 


Woven Wire Fence, 
Gates Steel Fence Posts 
and Poultry Netting 





CHICAGO WORCESTER CLEVELAND 
NEW YORK DENVER PITTSBURGH 




















Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 


Gate Hooks, etc. 
MADE BY 
COVERT’S SADDLERY WORKS 
Interlaken, N. Y., U. S. A. 

























psoas Sure Grip Lugs 





No. 5 Side Pull No. 2 Straight Pull 


Practical, strong and durable Round Lugs 
adaptable for all purposes. 


Will stand the severest strain. We make all 
styles of lugs. Our Catalog and discounts will 
interest you. 


RACINE TANK LUG CO., Racine, Wis. 
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American Steel & Wire Co. 


MANUFACTURERS OF 
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HAGA Pc 


! 
} 


Prompt Shiesente on Receipt 
of Your Order 


Ferrules, Copper: Bars, Copper; Bottoms, Copper; Burrs, Cop- 
per; Conductor Pipe, Copper; Crimped Sheet, Copper; Eaves 
Trough, Copper; Elbows, Copper ; Gaskets, Corrugated Copper ; 
Hammers. Copper; Mitres, Copper ; Nails, Copper; Rivets, Cop- 
per; Roll Copper; Shoes, Copper; Sheets, Copper; Soldering 
Coppers; Spikes, Copper; Washers, Copper. 
If your selling needs are listed Bang write us at once. 
Pittsburgh Copper and Brass Rolling Mills 


Cc. G. HUSSEY & CO. ek Pa. 


Nails, Staples, Spikes, 
Tacks, Barbed Wire. 


UMAGA 





URL 


MM 


CHICAGO WORCESTER CLEVELAND 
NEW YORK DENVER PITTSBURGH 


1 
; 

















Berger’s World Ventilators 


Made with either Metal 


Hood or Glass Top. bee es ri 
Built on scientific prin- we Oriental Shing taper Shing al Slate 


ciples. The “W orr y-P r oof Roof 


Mechanically perfect. That means proof against rain, snow or windstorms 





Made in a great variety and fire. Such a roof is made by Cortright Metal 
: ‘ : ngles 
of sizes suitable for pri- with the national educational work being conducted 
; at the presen me, emphasizing e danger of in- 
vate dwelling or the largest flammable roofing material, there has never been such 
factory. a demand from property owners for such a roofing as 
W. . al ag ng ng 
rite for catalog. It is the Dealer who is taking advantage of this wave 





of feeling who is. outstripping his competitors and 


building up a lifetime of good will from satisfied 
THE BERGER MF G. CO. customers. 


Ask us to tell you how other dealers are using Cort- 


CANT right. Write us today. 
ON, OHIO Cortright Metal Roofing Co. Philadelphia and Chicago 


























NO KEYS 
Merely Press the Buttons Ever Vy Har d war e 
pptiotice the buttons numbered Manufacturer 
- pad neary og A pe thats 





| Padlocks are set on different installs new equipment in his 
combinations, and as more . plant from time to time—the 
than 40,000 are possible, each old must go! 
— is —_ of Re — 
The No-Key Padlock is made of There is a way to dispose of it 
80 rass an ron ou : : 
—— oy lt ny a bit of iron or steel to rust out. —economically and effectively ; 
to Dealers It will last a lifetime. Made in 
one size only—weight 5% ounces. Let’s tell you! 
€é 9? 
The Edwards Mfg. Co., ‘“The Sheet Metal Folks The Chuine Howe PE TR ON AG oie eae: 
§ 510-520 Eggleston Avenue Cincinnati, Ohio Department New York 























inConsidering the Product Consider the Plant | |=." H. TITCHENER & CO. 
There’s a scientific ex em for the QUALITY Ss T A P L E S 


of all WEST LEECHBURG products. 
Basic Open Hearth Metal—rolled into deep draw- and WIRE SHAPES 


ing strip steels of ductility, endurance and strength. Binghamton, N.Y. Chicago, Ill. 
From carefully selected materials, these are pro- = 
duced in one self contained plant. 


or Hearth Furnaces—Hot Finishing Mills— 
Cold Rolling Mills—Pickling and Annealing Depart- 
ments, with all of the auxiliary equipment necessary 
to produce HIGH GRADE Steels, backed by an Or- 
ganization specializing in the Processes that give to 
the Drawing, Forming, Stamping, Tube and Mould- 
ind Industries materials eminently fitted to meet the 
most trying conditions. 


West Leechburg Steel Company 


Farmers Bank Building Pittsburgh, Pa. 
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IVES PATENT 
WINDOW STOP ADJUSTER 


Prevents Drafts, Dust and Window Rattling 


2 / 


The only stop adjuster made from one piece of metal with 
solid ribs and heavy bed that will not cup or turn in tighten- 
ing the screw. 

Descriptive circular mailed on application 


THE H. B. IVES CO. 


Manufacturers of Builders’ Hardware 
NEW HAVEN, a eerie - = ‘se CONN., U. S. A. 











FREE wou) SAMPLE 


SOLE at we ACTURERS, 





| 
i} ' ' 























Better— Cheaper 


CHEAPEST NOZZLE EVER 
MADE, YET AN IMPROVE- 
MENT OVER OTHER STYLES. 


DUO NOZZLE 


Combination Hose Nozzle and 
wn Sprinkler. 


Saves Labor. 

Cannot Burst Hose. 

Throws More Water. 

Spray Covers Wider Area. 
Straight Stream Throws Further. 
Cannot Leak. 


THE BIGGEST —* ON 
THE MARKE 


Sample Sent for 15 cents 














American Steel & Wire Co. 


MANUFACTURERS OF 








American Wire Rope 
and Aerial Tramways 





CLEVELAND 
PITTSBURGH 


WORCESTER 
DENVER 


CHICAGO 
NEW YORK 








Satisfied 
Customers 


Profitable 


by the finest woodworkers for over years. Bits 
for every purpose—auger bits, dowel bits, car bits, 
machine bits, etc. 

Send for booklet. 


Russell Jennin ngs Mfg.Co. 


Chester, 


Our bits and braces have been accepted as standard 
1 











We Have Never Made 


cheap, shoddy, unsatisfactory gga 
and Fire Pots, and never will. In 
the construction of our Fire Pots and 
Torches we use the best and strongest 
materials. Our tanks are made of 
heavy gage, seamless drawn brass, 
strongly reinforced, and our burners 
are made of special generator metal, 
which will hold the heat much longer 
and which will outwear several of 
the ordinary type. 

We are able to obtain practically 
perfect combustion, and this enables 
the operator to secure better results, 
with a larger saving in the fuel ex- 
pense. 

Sold everywhere by all leading 
jobbers under the maker’s guarantee, 
covering a period of six months from 
date of purchase. 

Try them—you will be pleased. 


No. 23 Red-Hot Torch 


Price, Each, $3.75 Net ASHTON MFG. CO. 


17 ALLING STREET, NEWARK, N. J., U.S. A. 





onn. 21-132 


















find The Perfection 
Grinder a valuable aid 
in keeping their tools in 


t condition. 
Fitted with our combi- 
nation tool rest and 


chisel holder, the ‘‘Per- 
fection’’ is capable of a 
wide range of work. 
eels are made S 
corundum or carboru 
dum—as desired, one in 


grinder—write. 


Star Specialty Mfg. Co. 
227 West Erie St., Chicago, U.S. A. 








Don't Let Grinder Sales 
Slip Away 


With Luther hand, foot and 
power tool grinders you can suc- 
cessfully combat mail order com- 
petition and greatly increase your 
grinder business. 


LUTHER 
TOOL GRINDERS 


The line with a reputation. 32 
styles, 17 special attachments. 
Year round sellers that carry a lib- 
eral profit. 


Write for our Dealers’ Proposition. 
LUTHER GRINDER MFG. CO., 998 Point St., Milwaukec, Wis. 
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Eureka Copper Hammers 


are sure sellers 
to machinists 
and engineers, 
because supe- 
rior to. steel 
hammers for 
many uses. 
Will drive work 
to place with- 
out marri 
Furnished with or without handles. Sises: I to 16 b. 
Let us supply you direct. Circular and Trade prices 


sent om request. 


The Eureka Company 
NORTH EAST, PA. 

















THE ROBERTSON 
“Horseshoe Magnet”’ 


Trade Mark Reg. U. S. Pat. Off. 


Hammer 


= 


The best magnetic hammer 
It holds the tack 
Write for illustrated price list. 


ARTHUR R. ROBERTSON, Sole Mfr. 
144 Oliver Street Boston, Mass. 
Owner of the “Horseshoe Magnet” Trade Marks. 























ARMSTRONG 
COMBINATION 


PIPE KIT 

1 Ne. 2 STOCK%-1R 
WITH BARD 
BUSHING. 

1 PIPE CUTTER. 

1 JUNIOR VISE. 

1 STILLSON 
WRENCH. 


PUT UP _IN HARD 
WOOD CASE. 








Mazufactured by 
THE ARMSTRONG MFG. CO. 
236 KNOWLTON ST. BRIDGEPORT, CONN. 
NEW YORK 



















Drop a Line to Klein 


if you want to carry tools 
that you can back with a 


=“) guarantee. 
=W) We've Been Mennfecturing Them 
for 50 Years 


Dealers should write for Illustrated catalog of 
Tools and Hardware Specialities. 


Mathias Klein & Sons 


Canal Station 21 
CHICAGO, ILL. 

















Goodell Mitre Box 


Made of STEEL—Cannot Break 
oe ee en an en ee "andthe new “STEEL 


an May ovements, and the new 
; BO PLATES with ANGULAR SERRA 
te prevent work from slipping add still on ‘ie its 


convenience and attractiveness. 

Write for new 
Catalog B, de- 
scribing this 
and many 
other features. 


GOODELL 
MFG. CO. 
Greenfield, Mass. 











American Steel & Wire Co. 


————=—- MANUFACTURERS OF 





Telephone and Telegraph 
Wire. Electrical Wires of 
every description 





WORCESTER 
DENVER 


CHICAGO 
NEW YORK 


CLEVELAND 
PITTSBURGH 

















C. E. Jennings’ Steers Patent 
ncsaaheiactgssadiae BIT 








C. E. JENNINGS & CO., manutotturers 
71-73 Murray St., New York 















A Name Favorably Known Wherever 
Measurements Are Taken 


Get our new catalogue. 








Measuring Tapes, Boxwood Rules, Steel Rules, Board 
and Log Rules, Spring ae Rules 
of every description. 


THE JO L/L PAIN fOULE Ca SAGINAW New York 


Windsor, Can. 
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Make Your Store the Headquarters for 


Gifford-Wood Co.’s Ice Tools 


enenety Owners, Dairymen, Butchers and Farmers all 
cut Ice and want Tools they can depend upon 


Sold Under Our Guarantee of Quality 
GIFFORD-WOOD CO.,Hudson,N.Y. @ficaco 


a 

























































































Saw Sets, Hand Punches, oS ES SE ES OS 
Nail Pullers, Box Openers, o JOHN HASSALL inc. f 
, Seal Presses, Bench Stops, J RIVETS. ii 
Liquid Soap Dispensers. 0 ESCUTCHEON PINS. a 
lp \ - Qo SPEGIAL WIRE NAILS 7 
Phen Chas. Morrill, Manufacturer Ql eee See 
REG. U. Ss. PAT. OFF. 102 Lafayette Street New York =| <t-. = sy) ———) ) iT 
Carefully Made, Carefully Inspected 
Gr PAS 
FORD Porter’s ‘‘New Easy’ Bolt Clippers 
It makes good wherever tried. All sizes. All parts interchangeable, | Jaws Special Steel. 
Ford Auger Bit Co., Holyoke, Mass. H. K. PORTER Everett, Mass. 


















BUR-NOR 
The Hatchet That Won’t Break 


The heads do not work loose. The blades are oil tempered. 
Handles 50% stronger than the best wooden handled hatchets. 
May we send prices? 


Burgess-Norton Mig. Co. 


Geneva, Ill. 


Their Heads 








KEEP You can get the latest prices from 
POSTED THE IrRoN AGE _ STANDARD 


Harpware Lists, Send for cir- 


139 Years’ Continuous Business 














cular and specimen pages. LARGEST ASSORTED STOCK IN THE WORLD 
DAVID WILLIAMS COMPANY reais te tenia tata 
239 W. 39th St., New York JOB T. PUGH - - - Phils, U.S.A. 











Vix 7, RED DEVIL Tools pay in 
| yap the long and short run 


f In fact, they pay all the time, and 
every jobber and dealer who handles 


them. 
4 {So why delay? 
{7/, SMITH & HEMENWAY CO., Inc. 
149 Chambers Street New York City 

















Established 1826 
USE 
High Grade Tools 


N IP PERS and ; for Mechanics 
PUNCHES C.S. Osborne & Co. 


Send for Catalogue Heads Polished—Handies Biue Finish NEWARK, N. J. 


PLIERS 











Rock Island Autovises 


Number 241 vise is swivel, ween 30 lb., and is adapted for 
automobile and heavy repair work. 0. 231 vise is same in design, 
but is stationary, weighing 32 lb., and is suitable for the individual 
automobile owner. ese vises are a combination of vise jaws, 
pipe jaws and anvil. 


ROCK ISLAND MFG. CO., Rock Island, Il. 


) SEND FOR NEW CATALOG OF LARGEST AND MOST Ss 
241—AUTOVISE COMPLETE LINE OF VISES MANUFACTURED #1—AUTOVISE 





a 
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- 1853 poor tee 1914 1914 PRBUCKC 
| Guarantee of of Quality DRO 


enum sia ‘bivA cane. % P anuleriucers ¢ of a 2 
: ne ne of @ Tools 
‘Send for cafalog "arte price "er 








“ANSONIA” Nail Clip 10c. O. LINDEMANN & CO. 











Made by the makers of the “‘“Gem’”’ nail Clipper. Twelve 
in a box or 12 on a display card. Fast ten-cent sales. ll Manufacturers of 
Big Profit (EAM) BIRD ae mene 
Write CAGES - 
ee stablished 1863 


Ansonla, Conn. 35-37 Wooster Street, New York 




















BURNLEY SOLDERING PASTE 
Patented 

THE OLD RELIABLE—Is non-corro- 
sive—Self-adhesive — Acidless—Easily 
applied—Economical. It forms a flux 
for soldering much better than any 
other material, and is far less trouble- 
some. Noted for its uniformity, high 
quality and dependability. 

Put up in 2 and 4 oz. tin boxes, 
%, % and 10 Ib. cans. 

Ask us for samples and prices. 

Manufactured and put up by s ; 
The Burnley Battery & a Co. American Electric Co., State and 64th Sts., Chicago 


North East, Pa. 


Michigan Wire Cloth Co. Everything i in Wire Cloth 


Established 1864 
Pioneers in the manufacture of DOUBLE CRIMP WIRE CLOTH and WIRD SCREENING of ts Bm ae 
cke 


ible to weave made of Steel, Iron, Brass, Oopper, Bronze, Aluminum, German Silver, 
alvanized, Tinned, and Monel Metal Wire, etc. Hardware Grades in every variety. 


ALSO WIRE LATH AND WIRE LOCKERS 
Drawers of Brass, Copper, Bronze, German Silver, Pure Nickel, Aluminum and Monel Metal Wire. 


Write for our New Catalogue No. 25. 517 Howard St. . Detroit, Mich. 


: KEEP You can get the latest prices from 
z I A S 
P OSTED rayne git he "Send Pig 


SAMSON 
HORNS 


Large Line of Models, Variety 
of ‘finishes Vibrator and Motor 


Driven =e 
Liberal iscounts to the 
Trade. Quick Shipments. 















































| MANILA and SISAL 


AUPE. and MANCIAL TIES cular and specimen pages. 
ayrencpesnagenagiy! DAVID WILLIAMS COMPANY 








E. T. RUGG & CO. 


| 239 W. 39th St., New York 
* NEWARK, OHIO 














m 


UT 
You fish for the fun 
of fishing—of course 
HEN go to the dealer who shows 
the “Sign of the Leaping Dolphin.” 
In city, town or camp the “Leaping Dolphin” 
means “Fishing Tackle that's Fit for Fishing.” 


Send us yourdealer’s nameand we'll mail you 
our new 224-page catalog. Write forcatalog H. 


Abbey & Imbrie, 18 Vesey St., New York 
HANUEUAEAUEGUEGDUODUSAUUEOUUOGUEOUOOUEQUOOU0QU00000000000000000000000000010% 


meer, FOLDING Wom (JOHN. OMMERS PEERLESS faucets’ 


B OXE! ES <> MAPLE WOOD BODY HIGHLY POLISHED 


Af PAPER AND CARDBOARD ee rn ree von nantese emees gu foro? 
NOVELTY DIE CUTTING = SS) (BEWARE OF IMMITATIONS 
——— 


CHICAGO WRAPPER-BOX AND LABEL CO SUCH AS PAUCETS SIMILAR SHAPE WITH KEY 
2745 N.WASHTENAW AVE -CHICAGO,ILL. 


" 
5 
i 
* 
i 
4 
# 
a 





—easiest, surest, most economical way to 
anchor studding to cement floors. Used 
for garages, sheds, farm buildings. Big 
demand—quick sa les—liberal profits. Write for 
new 80-page catalog showing full line of Wagner 
Door Hangers, Coaster Wagons, Sleds and Hard- 
ware Specialties. 
WAGNER MFG. CO. 

Dept. D, Cedar Falls, Iowa. 





a 
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SHON 


ea 


RIEL, SOUS Sin: LNT Ne a ia y deal DR SE ashe OREM ASAE! EBB EY TOLL AO RnR alas ee IER 


No other ammunition ever gained greater popularity. Our sales have increased in leaps and bounds. You should be getti our share of this trade. 
Write for catalog, prices and co-operative selling plan. Do this today. ROBIN HOOD AMMUNITION Co. @ Street, Swanton, Vt. 


“Uf “UW Ue’ 
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SARPMSOR CORDAGE VW ORKS 
Manufacturers of 
Braided Cordage 
and Cotton Twines | 
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iron Fence 
can. 
a es 


Settees 
UML] Senerat tron 





*. Ped 
rte 














Parker Wire Goods Company 


Manufacturers of 


General and Special Wire, Hardware 
and Household Specialties 


WORCESTER MASSACHUSETTS 





BROOKS 


WIRE GOODS 
wit aL, Boa 


M. S. BROOKS & SONS 
CHESTER, CONN. 




















STEVENS LINE LEVEL f 
‘ 


pond mechanics, farm- 
masons, etc. 
Made of aluminum, 
weighs % oz., accur- 
ate ol reliable. Write 
for further detail. 


Frank B. Hall 


Newton Falls, Ohio 





—S_ 








YI LB 


“iy WY yy YY Yyy YY Wuyi Be 














SLEVATORS AND DUMBWAITERS 


Made to be sold by the Hardware Trade. 
Can be placed in position by any carpenter. 


CATALOGUE FREE 


ENERGY ELEVATOR CO. 


214-216-218 New St., Philadelphia, Pa. 

















The American mechanic demands the best tools. 
bad’’ on him. 


Every one tested before leavin 
hasn’t them, write to us for price. 





NAIL SETS 
Nail sets are only a small part of his equipment, but they must be 
tempered JUST RIGHT or he will lose valuable time and condemn a whole line of tools because this small tool “goes 


SYRACUSE NAIL SETS NEVER 
the factory. Then they have the look, finish, proper shape and cupping. 


SYRACUSE TWVIST DRILL CoO., 


“SYRACUSE” 





“GO BAD” 
If your jobber 


Syracuse, N. Y. 








It’s a regular 
Habit 


Opportunity Exchange 
HARDWARE AGE 
239 W. 39th St., N. Y. 








with the readers of Hardware Age to consult the Opportunity Ex- 
change for opportunities of all kinde—it’s a paying habit teo. 
Tell us your requir . 
that will help you decide what is on your mind. 


ae, > a. 





we may be able to suggest something 








S. CHENEY & SON 


Manufacturers of — and Medium Weight 
Grey Iron Castings, Nickel and vig, oot ager 
and Electro Galvanizing, Pattern Making and 
Japanning. Complete articles in iron turned out 
finished and shipped complete. 








Correspondence Solicited MANLIUS, N. Y. 
MORTAR 


a and BRICK Hods 


/ ORIP* Send for Catalogue 
he and Price List 


Mfd. by 
METAL DEPT. 
THE CLEVELAND 
WIRE SPRING CO. 
Cleveland, Ohio 


“VR JN 











“NEVER 








—An absolute guarantee with every bar of solder— 


ALUMINUM—SOLDER 


Aluminum Solder & Refining Co., Syracuse, N. Y. 
$2 per box of 4 bars. Discounts te ~ 














Morton's Cable (/ Vc — 
BRONZE AND S 


For hanging sash and susper ee 


weights, etc. Very easy sf 
durable. Some have bee o. 





Thomas Morton, 24°F 














TWE (QNAPIN- STEPHENS (o., 


Unien 
PINE ~<A oon + USA 














r : 
the Witte CBr S57.. 4... sec ces 21 


yoming Shovel 
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Manulscrurere of a 


Line of L 
‘Send for 


t Edge 
faa 


BROS 


Too — a 


price list, 





“ANSONIA” Nail Clip 10c. 


Made by the makers ef the ‘“‘Gem”’ nail Clipper. Twelve 
in a box or 12 on a display card. Fast ian-oont sales. 


Big Profit 
Write 


H. C. Cook Co. 


Ansonia, Conn. 


Mf: iy al) 


eseeer 








BIRD 


CAGES ™. 


O. LINDEMANN & CO. 


Manufacturers of 





Established 1863 


35-37 Wooster Street, 


New York 


Fd 














BURNLEY SOLDERING PASTE 


Patented 

THE OLD RELIABLE—Is non-corro- 
sive—Self-adhesive — Acidless—Easily 
applied—Economical. It forms a flux 
for soldering much better than any 
other material, and is far less trouble- 
some. Noted for its uniformity, high 
quality and dependability. 

Put up in 2 and 4 oz. tin boxes, 
%, % and 10 Ib. cans. 

Ask us for samples and prices. 

Manufactured and put up by 











Dri 


SAMSON 
HORNS 


Large Line of Models, Variety 
of finishes Vibrator and Motor 


riven 
Thee iscounts to the 


Liberal 


Trade. Quick Shipments. 
The Burnley Battery & Mtg. Co. American Electric Co., State and 64th Sts., Chicago 











North East, Pa 














Established 1864 
Pioneers in the manufacture of DOUBLE CRIMP 
vanized, Tinned, and Monel Metal Wire, etc. 


Write for our New Catalogue No. 25. 





WIRE CLOTH 
oe to weave made of Steel, Iron, Brass, Copper. Bronze, Aluminum, 
Hardware Grades in every variety 


ALSO WIRE LATH AND WIRE LOCKERS 
Drawers of Brass, Copper, Bronze, German Silver, Pure Nickel, Aluminum and Monel Metal Wire. 


517 Howard St., Detroit, Mich. 


Michigan Wire Cloth Co. Everything i in Wire Cloth 


and WIRD SCREENING of ev kind 


rman Silver, Pure Nickel, 














ROPE | |KEEP 


MANILA and SISAL 
LATHYARN, HAY and HIDB 
ROPE, and SPECIALTIES 
Manufactured by 


E, T. RUGG & CO. ieee 
* NEWARK, OHIO , 












You can get the latest prices from 


POSTED THe Iron AGE 


HARDWARE LuIsTs. 


cular and specimen pages. 


DAVID WILLIAMS COMPANY 
239 W. 39th St., New York 


STANDARD 
Send for cir- 














You fish 









—easiest, surest, most economical way to 
anchor studding to cement floors. Used 
for garages, sheds, farm buildings. Big 
demand—quick sales—liberal profits. Write for 
new 80-page catalog showing full line of Wagner 
Door Hangers, Coaster Wagons, Sleds and Hard- 
ware Specialties. 
WAGNER MFG. CO. 

Dept. D, Cedar Falls, Iowa. 


YA M/‘soxrs, Wa = Sq 


















PAPER AND CARDBOAR 
NOVELTY DIE CUTTING \ 


CHICAGO WRAPPER-BOX AND LABEL CO.7 SC; 
2745 N.WASHTENAW AVE-CHICAGO,ILL. B 








on 
of fishing—of course 
& 
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= 


for the fun 


HEN go to the dealer who shows 

the “Sign of the Leaping Dolphin.” 
In city, tc town or camp the “Leaping Dolphin** 
means “Fishing Tackle that’s Fit for Fishing.” 
Send us yourdealer’s nameand we'll mail you 
our new 224-page catalog. Write forcatalog H. 


Abbey & Imbrie, 18 Veoey St., New York 
ES/QS00UNNNNOUS0QNO0QN0U0U0U0N0000000000QENOUQNOU0U00000000000000H00000000008 


> al 
JOHN OMMERS PEERLESS Faucets \ 
a S BEST BLOCK TIN K aaeeatasinianenp ties 


MAPLE woon BODY HIGHLY POLISHED 





MUNG: 
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No other ammunition ever gained greater popularity. Our sales have increased in leaps and bounds. 
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ONLY THE GENUINE ARE STAMPED. IN THE WOOD WITH 
TRADE MARK MALTESE CROSS (AS PER 

BEWARE OF IMMITATIONS 
= SUCH AS FAUCETS SIMILAR IN SHAPE WITH KEY 
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You should be getting your share of this trade. 
Write for catalog, prices and co-operative selling plan. Do this today. ROBIN HOOD AMMUNITION CO., a Street, Swanton, Vt. 
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SAMSORN CORDAGE VWORKS 
Manufacturers of 
Braided Cordage 
and Cotton Twines ! 
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RURSZERRRL AS 
HE STEWART IRON WORKS Co. 














Parker Wire Goods Company 


Manufacturers of 


General and Special Wire, Hardware 
and Household Specialties 
WORCESTER MASSACHUSETTS 





BROOKS 


WIRE GOODS 


Bright Iron and Brass. 8 
Wire Goods Made to 


M. S. BROOKS & SONS 
CHESTER, CONN. 

















STEVENS LINE LEVEL ( 


pod mechanics, farm- 

masons, etc. 
Made of aluminum, 
weighs % oz., accur- 
ate aa reliable. Write 


for further detail. YY YY yyy YJ WH Yy Wy Myf.) 
Frank B. Hall “7 UMM. 
Newton Falls, Ohio 
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ELEVATORS AND DUMBWAITERS 


Made to be sold by the Hardware Trade. 
Can be placed in position by any carpenter. 


CATALOGUE FREE 


ENERGY ELEVATOR CO. 
214-216-218 New St., Philadelphia, Pa. 




















The American mechanic demands the best tools. 
tempered JUST 
bad’ on him. 


hasn’t them, write to us for price. 





NAIL SETS 
Nail sets are only a small part of his equipment, but they must be 
RIGHT or he will lose valuable time and condemn a whole line of tools because this small tool ‘“‘goes 


SYRACUSE NAIL SETS NEVER “GO BAD” 
Every one tested before leaving the factory. Then they have the look, finish, proper shape and cupping. 


SYRACUSE TVVIST DRILL CO., Syracuse, N. Y. 


“SYRACUSE” 





If your jobber 








It’s a regular 
Habit 


Opportunity Exchange 
HARDWARE AGE 
239 W. 39th St., N. Y. 





with the readers of Hardware Age to consult the Opportunity Ex- 
change for opportunities of all kinds—it's a paying habit teo. 
Tell us your requirements 


that will help you decide what is on your mind. 


we may be able to suggest something 














S. CHENEY & SON 


Manufacturers of Light and Medium Weight 
Grey Iron Castings, Nickel and rg ges 
and Electro Galvanizing, Pattern Making and 
Japanning. Complete articles in iron turned out 
finished and shipped complete. 


Correspondence Solicited MANLIUS, N. Y. 


—An absolute guarantee with every bar of solder— 





ALUMINUM—SOLDER 


Aluminum Solder & Refining Co., Syracuse, N. Y. 


$2 per box of 4 bars. Discounts to Dealers 














“VRON CLAD" MORTAR Hods 
NEVER DRIP” and BRICK 
y, Send for Catalogue 
/- and Price List 
/ Mfd. by 


METAL DEPT. 


THE CLEVELAND 
WIRE SPRING CO. 
Cleveland, Ohlo 











Morton's Cable Chains 


BRONZE AND STEEL 


For hanging sash and suspending doors, gates, 
weights, etc. Very easy to apply. Strong and 
durable. Some have been in use over 25 years. 


Thomas Morton, 245 Centre St., New York 
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TUBULAR AND CLINCH RIVETS 


BOSTON 





a — $$ ee ——— es 


Our 12 different styles of Metal Roofing meet all demands of Modern Buildings 
PERMANENT AND ECONOMICAL 
Investigate our Prices Galvanized Roofs last 30 years and longer 
Branch—Kansas City, Mo. Milwaukee Corrugating Company. MILWAUKEE, WIS. 


Standard Machinists’ 
Swivel Jaw Bench Vise 


Made with tempered steel jaws—check 
faced. The back jaw can be swiveled at 
will to fit irregular and taper work. 


Our absolute guarantee against defects 
of any kind protects both dealer and cus- 
tomer. 


A full line of vises is described and 
illustrated in Catalog 31. Get it before 
selecting your next stock. 


ATHOL MACHINE CO. Athol, Massachusetts 
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Starrett Tools 





A Rare Chance at a Big Stake 





Dealers are rarely offered a chance to earn $2,000.00 for a couple 
of hours of their time. Through our membership in the Rice 
Leaders of the World Association, however, we are able to offer 
hardware dealers a chance to earn a maximum of $2,000.00, with 


462 chances at various lesser prizes. 


at ; 
7 | + - 
os a eT y « wa - 
= panache eee ——— 
| ROMNOR asia Stee ea eae " 4 
4 eS 3 - eae ‘ : 
; eee as . ~ a Se 
ee if a eZ & - 


. . 7 - " —_ 
, ET ee , - t nv ates Soll : 
4 SOP Teves win od srl t “ he ‘ ts aa 
Prt a eee Scaigieianiaieeieraanpe eA 
| ree | : 

‘ - * ~ = » ~ ~ 
ed | SOIT ORES Ce a es oe 
mahi Bo ORS Ree ee he a 8 

P 2: ; 





Reproduction of the Banner which 
must be shown in the window dis- 
play. The original is 20 x 40 inches 
and handsomely printed in several 
colors and gold. 


The proposition is this—a show window 
contest is to be held in which dealers 
handling products made by the Rice 
Leaders of the World Association may 
compete. 


The contest starts immediately and closes 


May 15, 1915. 


The first prize will be $2,000.00; the second, 
$1,000.00 and so on down the scale: in all 463 
prizes, totaling $15,000.00. 


The two chief rules of the contest are, first: 
that the display shall be made of the product of 
some member of the Association and, second: 
that the banner of the Association, shown here 
and provided free, be included. 


Whether a prize winner or not, there will be 
given every dealer who sends in a photograph 
of his window dressed for this contest, an album 
showing the 100 best prize displays. This al- 
bum alone, is worth more than the effort re- 
quired to dress the window. 


Hardware dealers who wish to enter this con- 
test can ebtain the banner and complete instruc- 
tions by writing to us at Athol or to either of 
our branch offices. We will also send a copy 
of our own window display booklet showing 
many admirable ideas for dressing windows of 
our goods and giving a few suggestions as to 
making the displays most effective. 


The L. S. Starrett Company 


WORLD'S GREATEST TOOLMAKERS 
ATHOL, MASSACHUSETTS 


NEW YORK—150 Chambers Street 


CHICAGO, ILL.—17 North Jefferson Street 


LONDON —36-37 Upper Thames Street, E. C. 


We Manufacture Fine Mechanical Tools—Bevels, Calipers and Dividers, Center Testers, Clamps, Drill Blocks, Gages, Hack Saws 
and Frames, Levels, Micrometers, Rules, Scribers, Speed Indicators, Squares, Test Indicators, etc. 


42-381 
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@ Printed in PLAIN, NET FIGURES in our 
monthly catalogue, they stand for the thirty 
days that catalogue is in commission. 
| q Moreover, WE CAN DELIVER 
THE 
' GOODS ON CALL, notwithstanding the acute 
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(guaranteed Prices 


In War Time 





+ @ We dare, in the face of the European war 
and the greatest scramble for Christmas mer- 


chandise this country ever saw, to GUARAN- 
TEE our price quotations. 





situation. 


@ We started the season with apparently the 
only complete line of Holiday Goods in America 


@ You can hardly afford, under these circum- 
stances, not to send for our Fall Catalogue. 





BUTLER BROTHERS 


Exclusive Wholesalers of General Merchandise 


NEW YORK CHICAGO 


ST. L 
MINNEAPOLIS DALLAS ay 
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-¥ TRAPS 
natch Dollars 


gas UPPOSE the only way to catch dollars 

em was to set Victor Traps for them—you 
= would order early—wouldn't you ? 
Victor: Traps actually bring in many an easy dollar to your 
till—ifyou have them when the trapper is ready to buy. He 
has learned to look for the ‘‘V** in the. pan, knowing that it 


means a ““V”’ in the trap later. Your jobbers stock is at its 
best this month—Order. now. 


ONEIDA COMMUNITY, LTD., ONEIDA, N.Y. 
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